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Sparks NADA, OFA Study Ceiling Revision; 
New Prices Due for Used ’42 Cars 


U. S. Army now has one motor 
vehicle for each seven soldiers. 
a2 * * 


OPA pulled some lulus in the 
used-car ceiling regulation, the 
worst being its issuance. 

x * * 


Transportation charges can’t be 
added either to the “as is” or war- 
ranty price under the used-car 
ceilings, OPA fules. 

+ 


Looking Ahead 

“It lets the dealers look ahead 
with the factory into tomorrow’s 
business world,” summarized one 
council member following the first 
meeting of Packard’s new Dealer 
Advisory Council last week in 
Detroit. 


* * * 


Incentives Pay 

The value of wage _ incentive 
plans as aids to greater production 
is shown by the fact that, in the 
Chicago region of the War Labor 
Board, 86 plants using wage in- 
centive systems found that pro- 
ductivity increased an average of 
45 percent within 90 days after the 
plans were installed, declares John 
W. Nickerson, director of the War 
Production Board’s Management 
Consultant division. 
‘ ” * * 

Cars to Rescue 

About 70,00@ gallons of gasoline, 
issued through emergency ration- 
ing certificates, was used by St. 
Louisans in getting to and from 
work during the recent two-day 
transportation strike. This amount 
was in addition to extra gasoline 
used by motorists who did not re- 
ceive additional rations of gas. 

It is estimated that 14,000 more 
automobiles than normal were used 
during the strike and many ancient 
vehicles were seen on the streets 
helping those who had no trans- 
portation to their work in the 


downtown area. 
* + ” 


On Being Drunk 

National Conference on Street 
and Highway Safety has voted to 
recommend uniform tests by all 
municipal authorities to determine 
whether suspected drunken drivers 
are inebriated. 

The conference recommended 
that blood tests be made of sus- 
pected drunken drivers immedi- 
ately after the arrest. It was 
agreed by the conference that if 
the blood content of the driver 
shows less than .05 percent alcohol, 
the motor vehicle operator is not 
drunk. Where the alcoholic con- 
tent exceeds .15 percent, the driver 


would be considered drunk. 
a * x 


Tax as Utility! 

Looking to tie day when gaso- 
line and rubber shortages will be 
but memories, the United Com- 
mercial Travelers of America has 
adopted a resolution urging “that 
all current restrictions on move- 
ment by automobile be removed 
as soon as the shortages which 
caused them are alleviated, and in 
no event should the restrictions re- 
main in effect longer than six 
months after the end of the war.” 

The UTC also asks that private 
automobiles be taxed as _ utility 
vehicles and not as luxuries; that 
highway revenues be dedicated to 
highway purposes, and that the 
synthetic rubber industry in this 
country be continued after the 
war. 
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CLOSER RELATIONSHIP between car dealer and factory was achieved 
last week by the above group, comprising Packard’s first Dealer Advisory 
Council which has just concluded its initial session at the Packard plant. 
These representatives of the Packard dealer body, now totaling 96 percent of 
its pre-Pearl 7 strength, gee (clockwise around the table): Assistant 
Sales Manager C. E - Briggs: M. H. Jordan, San Diego, Calif.; E. J. Schroeder, 
Saginaw, Mich.; H. lison, Waterbury, Conn.; O. E. Chesser, Beaumont, 
Tex.; Packard President Geo. Christopher; Sales Manager L. W. Slack; 
R. E. Bickelhaupt, Clinton, Ia.; E. B. Moon, Wichita, Kans.; H. B. Vaughan, 
Birmingham, Ala.; W. L. Greer, West Philadelphia, Fa.3 Assistant Sales Man- 
ager A. B. Nielsen. Open discussion of the company’s war work, present 
owner service needs, postwar merchandising plans and motor car future 
brought the panel into frank sessions with top executives. Proceedings of 
the meeting are now ing mailed all Packard dealers. The next council 
meeting is scheduled for early fall. 


Contract Termination Bill 


Hailed by Auto Makers 


WASHINGTON.—Hailed by the 
automotive industry as speeding 
the machinery for reconversion, 
Senate Bill 1718 setting up stand- 
ards for contract termination was 
passed by both houses of Congress 
last week and at press time Friday 
was awaiting President Roosevelt’s 


‘We Don’t Plan 
To Cut Discount,’ 
Elliott Says 


SOUTH BEND.—“As far as we 
at Studebaker are concerned, we 
hope to see no reduction in 

dealer discounts 
by the industry 
upon the re- 
sumption of 
production,” K. 
B. Elliott, 
Studebaker 
sales vice- 
president, told 
the North Caro- 
lina dealers 
convention re- 
cently. 
K.B. Elliott ‘‘We believe 
that this coun- 
try is going to enter a period of 
high levels of income and a more 
dynamic economy. We want our 
dealers to have a period of good 
profits to strengthen their fi- 
nances, to store up more capital 
and to have the incentive for 
active and growing participation 
in the larger volume of business 
available. We believe they will 
want substantially to improve 
their premises and facilities in 
the next few years, and we want 
them to have profitable opera- 
tions as a basis therefor. Yes, 
we want our dealers to make 
good profits and make progres- 
sive growth along with us. 

“As far as my own company is 
concerned, therefore, we have no 
intention of reducing discounts 

(See DISCOUNTS, Page 10, Col. 3) 


signature. Roosevelt, who has been 
prodding Congress for some time 
on reconversion legislation, is ex- 
pected to sign. 

The bill, a compromise of the 
Murray-George measure and 
amendments’ suggested in the 
House by Rep. Walter, sets up an 
Office of Contract Settlement with 
a director appointed by the Presi- 
dent. The director will issue gen- 
eral orders, set rules for procure- 
ment agencies in settling war con- 
tracts. 

It provides that government- 
owned machinery and material 
must be removed within 60 days 
after a company files an inven- 
tory list; otherwise the company 
may remove the material at the 
government’s risk. 

Speedy and fair compensation is| 
provided in the bill, with 100 per- 
cent to be paid on all undisputed 
items and an advance of 90 percent 
on disputed items. 

Settlements are final and con- 
clusive, and are reviewable only for 
fraud. The controller general re- 
tains all powers he previously had 

(See CONTRACTS, Page 6, Col. 5) 


WASHINGTON. — Reconversion 
moved out of the talking stage 
into the action stage last week 
when Donald M. Nelson, chairman 
of the War Production Board, an- 
nounced three definite steps to 
prepare the way, and at the same 
time disposed of several perplex- 
ing problems in connection with 
reconversion. 

These steps were expected to 
aid materially in speeding recon- 

version of the auto industry when 
that becomes possible. In addi- 
tion, it was learned that detailed 
plans for new-car production 
would be ready for the meeting 
of auto manufacturers with WPB 
early in July. However, most of 
the auto plants are in tight labor 


new car production. See page 14. 


Immediate Rationing 


Unlikely, Bowles Says 


Dealers to Ask 331449 Markup, Elimination of Gyps; 
Sales Dive; Inventory Losses Heavy 


By Pete Wemhoff 
Managing Editor 


DETROIT.—Repercussions from the used car price ceil- 
ing regulation piled up last week, as follows: 
David G. Kelly, president of National Automobile Deal- 
ers Assn., will meet with OPA Administrator Chester 
Bowles June 29 to seek revisions in MPR 540, including a 
Dicharciingesinmmnptientnnammananenesnmanmiias 


3314 a markup, yong 

nition of “dealer” to elimi- 

nate the gyp, provision for ATAM Urges 
Price Ceiling at 

June I Level 


sufficient manpower to police the 
By Mel Adams 


regulation. 
Staff Correspondent 


OPA prepared to issue its first 

revision of MPR 540 to correct 
_ CHICAGO.—Used-car price ceil- 
ings came in for considerable at- 


erroneous computations on 70 mod- 
tention last week at the midsum- 


els of 1942 used cars. Original ceil- 

ings on cars over $1.500 list allow- 

ed maximum prices in excess of 

prices permitted under Price 

Schedule 85. New ceilings will be 

issued for all 1942 models. mer conference of the Automotive 
Trade Assn. Managers here in the 
Palmer House, climaxed by a reso- 
lution demanding that OPA fix 

ceilings at the June 1 instead of 

Jan. 1 levels, and allow a 33% 


Denying rumors, OPA Chief 

Bowles said used-car rationing 
percent instead of 25 percent mark- 
up above the “as is” prices for 


is not an immediate prospect. He 
said OPA had received no indica- 
tion from WPB that such a regu- 
cars that carry a warranty. 
The ATAM recommendations 
will be presented at a meeting 


lation would be put in effect, and 
of the OPA Motor Vehicle Ad- 


declared that it would take at 
least three months to print and 

visory committee June 29 at St. 
Louis. 


distribute forms and put rationing 
in effect, once it was ordered. He 

A stand was also taken on trucks, 
(Continued on Page 6, Col. 1) 


warned motorists not to be misled 
Is OPA’s Face Red? 


by used-car ads, warning of the 
imminence of rationing. 
Used-car sales dropped 
sharply in most areas of 
country with announcement of 
ceilings, but dealers in most 
stances continued to advertise 
cars in a subdued manner. Before issuing used car price 
Heavy inventory losses are ex-|| Ceilings, OPA officials appar- 
pected by most dealers, al- ently didn’t consult trade 
though a few  retailers—having|| Sources, it’s evident from a 
lolder models on which OPA has|| Study of maximum prices allow- 
| allowed much higher prices than|| ¢4_om some makes and models. 
the trade had been asking—expect For instance, the top price on 
a 1940 Cadillac Town Car is 
$6,185—which is about $4,500 
ABOVE the top prices which 
various used car books have 
been quoting for some time. 
Similar instances are noted on 
older Buick and Packard models. 


off 
the 
the 
in- 
for 


to come out in fair financial shape. 
The OPA Motor Vehicle Ad- 
visory Committee set a meeting 
for June 29 in St. Louis for review 
and discussion of MPR 540 and | 
particularly to dissect and examine | 


(Continued on Page 39, Col. 1) 


WPB Takes Action to Speed Reconversion. 


now were necessary in spite of 
reported Army objections. 

Nelson took these three steps: 

1. An order is now being pre- 
pared authorizing any manufac- 
turer to acquire enough materials 
to make and test a single working 
model of any product planned for 
postwar production. 

2. Nelson gave instructions to 
revoke the WPB orders limiting 
the use of magnesium and alu- 
tion would be cutback substanti-| minum so that manufacturers will 
ally—was still an unknown factor,| be able to obtain these metals and 
and Nelson emphasized that noth- fabricate them into essential end 
ing would be allowed to interfere products whenever and wherever 
with war production. But D-Day} manpower is available. With the 
was now known; the invasion had; exceptions of castings, foil and 
been launched with apparent suc-/ forgings, stocks of aluminum and 
cess. Definite reconversion steps (Continued on Page 6, Col. 3) 


Pages 31-40 


areas, and that factor will im- 
pede reconversion for them. 
Meanwhile, Congress was being 

prodded on postwar legislation, and} 


SLOAN sees quick return to 
was expected to pass the contract 
termination bill speedily. 


X-Day—the day when Germany 
would be defeated and war produc- 


x * * 
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Industrialists Go GI 


Eligibility List Cut 
For New Cars 


WASHINGTON.—Because of the 
small number of new 1942 cars 
available for rationing, action was 
taken last week by the Office of 
Price Administration to reduce the 
number of persons eligible to buy 
them. This was done by providing 


OPA Fumble? 


Chevrolet Dealers Hit 
MPR 540 Rating 


PHILADELPHIA.—The Chev- 
rolet Dealers Assn. of Philadel- 
phia protested to OPA last week 
“the inequitable and inconsist- 
ent prices of used Chevrolets as 
compared to Ford and Plymouth 
automobiles in MPR 540,” the 
used-car price regulation order. 

“For the years 1939 through 
1942 prices On comparable 
models of Fords and Plymouths 
are higher than prices on Chev- 
rolets,” the protest said. “This 
is not in accordance with com- 
parative market values of Chev- 
rolets as compared with Fords 
and Plymouths, locally = or 
nationally. 

“When OPA agreed to allow 
dealer discount on _ increased 
prices on new trucks, they defi- 
nitely stated that it was not the 
desire or intention of OPA to 
upset or interfere with standard 
business practices, yet that is 
exactly what OPA is doing when 
they use the price of automo- 
biles when new as part of the 
formula for setting prices on 
used cars, to the extent that it 
completely changes the relative 
market position in values of 
used Chevrolets as compared to 
used Fords and Plymouths. 

“Every used-car price book, 
every used-car auction price list 
and every other source of used- 
car price information that we 
have been able to obtain shows 
Chevrolet prices higher than 
Ford and Plymouth prices. 

“We earnestly urge’ that 
prices on used Chevrolets be ad- 
justed to maintain’ existing 
market positions in values as 
reflected in the used-car price 
guides mentioned above.” 


that, effective June 23, a person | 
must need a car principally for one | 
or more of the purposes included | 


in the eligibility list. 

In the eligibility list are included 
the occupations of those persons 
who are eligible to buy a car, such 
as doctors, nurses, ministers, war 
workers and other engaged in 
work essential to the war effort or 
to public health and safety. 

By principle use is meant, it is 
explained, that eligibility for a car 
cannot be established when the 
eligible use will be only a small 
part of the car’s total use. 


In all, 10 changes have been 
made in the regulations. A sum- 
mary of the new rules and other 
changes affecting rationed cars 
follows: 

1. It is now provided that the car 
must be used principally for one 
or more of the purposes included 
in the eligibility list. 

2. Eligibility of persons who de- 
sire a 1942 car for driving four or 
more pupils, students, teachers or 
school employes to or from school 
is revoked. 

3. Eligibility is granted the 
United Service Organizations, Inc., 
upon certification of USO national 
headquarters that a car is needed 
in connection with travel on offcial 
business. USO is performing im- 
portant services sponsored by the 
military forces, OPA said, and it 
will require only a few cars. 

4. In the past, members of the 
armed forces on active duty, as 
well as persons who had been ad- 
vised they were physically fit for 
military duty, could sell their 1942 
cars to any person, regardless of 
whether he had ration certificates 
or not. Now they may sell on this 
basis only to members of their own 
families. The change also applies 
to members of the Merchant 
Marine and to any officer, agent, 
representative or employe of the 
United States or any government 
recognized by the United States 
whose duties require him to leave 
this country for not less than six 
months. Persons in these three 
groups are still in a _ privileged 
position compared with other car 

(See CARS, Page 10, Col. 5) 


Davis Visits West Coast; 
Announces Promotions 


LOS ANGELES.—In his first 
Southern California meeting with 
Ford dealers since his recent ap- 
pointment as director of sales and 
advertising of the Ford Motor Co., 
J. R. Davis, former western re- 
gional manager, announced three 
promotions for Coast’ branch 
officials. 

Nelson F. Bowe, former assistant. 
manager of the Los Angeles office, 
has been made branch manager for 
this area which includes_ the 
Southern California territory and 
Arizona. J. W. Schwer, former 
assistant branch manager at Rich- 
mond, Calif., has been made man- 
ager of the Fargo (N. D.) branch, 
and E. F. Hughes is appointed to 


L 


3 oD 
f 


wk 
‘ 5 


a 
i 


Cy, 
ar 
a) 


‘ 
U if 
s 
S 


the post vacated by Schwer. 
Hughes was previously sales man- 
ager in the Richmond area. 

No successor to fill the regional 
post, vacated by Davis as he leaves 
for Dearborn, has been announced 
as yet. 

Some 200 dealers from Southern 
California and Arizona gathered at 
the Ambassador Hotel recently to 


hear Davis report with enthusiasm | 


on the postwar prospects of the 
Ford company. 

J. E. Coberly, prominent LA 
Ford dealer, represented’ the 
branch dealer organization at this 
testimonial luncheon and presented 
Davis with a gold gift-watch and 
autographed scroll. 
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J. R. DAVIS (left), new general sales manager of Ford Motor Co., congratu- 


lates Nelson F. Bowe on 


branch from his former position of 


his appointment as manager of the 


Angeles 
office. 


Los 


assistant manager of the same 
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Men Who Build 
Led by 


the War Weapons Get a Taste of the Life 
the Soldiers Their Plants Supply 


. se 
Ce a 


PART OF THE MORE than 600 Michigan, Wisconsin, Minnesota and Illinois industrialists, who lived with combat 


troops of the 76th Infantry Division at Camp M 
down a hill to transport trucks after witnessing a demonstration of weapons in action. 


to another training area of the huge 


Special to Automotive News 


CAMP McCOY, Wis.—Restricted | 


training areas were opened for the 
first time June 14-16 to allow more 


than 600 key industrialists, most) 


of them manufacturers of automo- 
tive, aircraft and ordnance items. 
for our armed forces, to live with 
army combat troops and experi- 
ence first hand the varied training 
undergone by modern infantrymen 
at Camp McCoy, largest military 
training center in the North Cen- 
tral States. 

Issued army fatigue clothing, 
quartered in barracks just like 
troops, served meals typical of 
those 


commissioned officers of the dis- 


tinguished 76th Infantry divi- | 
sion, industrialists from [llinois, | 
Minnesota and Wis- | 


Michigan, 
consin had an unprecedented op- 
portunity to live not only as 
soldiers, but a chance to witness 
in use at close range the prod- 
ucts they make in a large scale 
simulated invasion of a fortified 
area, the closest thing to actual 
warfare. 


This rare three-day tour was | ‘ 
under auspices of the Management | 


Branch, Industrial Service Divi- 
sion, War Department Bureau of 
Public Relations. The operating 


agency was the Industrial Services| 


Office of the Labor Branch, Sixth 
Service Command, Chicago, in co- 
operation with the 76th Infantry 
division which is_ stationed at 
Camp McCoy. 


- 


Trip to Bring 
Closer Bond 


 -— 


in the army, and under | 
supervision of junior and non- | 


cCoy, Wis., for three days as guests of the Army, are shown filing 
They were then transported 


camp for a look at other phases of soldier training. 


UNDER BATTLEFIELD conditions and with cross fires of live machine 
gun bullets constantly ee inches over their heads, combat soldiers of 
the 76th Infantry division at Camp McCoy, Wis., are shown worming their 
| way across the hazardous infiltration course. In the background a land mine 
is exploding, while in the foreground a soldier, wearing full pack, carefully 
crawls under a barb wire barrier, at the same time protecting the barrel of 
his rifle from dirt. This serious demonstration of realistic warfare conditions, 
staged ——= for Midwest industrialists, gave the manufacturers a close 
view of the dangers our troops face in actual combat overseas. 





In a statement issued to the in- | 


dustrialists by divisional 


in special trains, Army 
that we stand remote from each 
other in this war effort—you in 
your factories and we in our train- 
ing camps. Your visit here should 
serve to bring home to us both 


that we are really marching down| 


the victory road together.” 


When the industrialists entrained 
for home, they were agreed in their 
decision that their importance in 
this war was greater than they had 


| imagined, that they were more de- 


termined than before to improve 
and increase production, that the 
American soldier lives a tough, re- 
solved life and that the infantry- 
man knows how to handle remark- 
ably the equipment and supplies 
that industry provides. 


Through a burning sun and 
through torrential rains during 
the three days, the industrialists, 
out of sheer respect for the fight- 
ing doughboys, themselves under- 
went many phases of the soldier’s 
training without wincing. As a 
result of their rough experience, 
many of the _ industrialists— 
owners and executives of some of 


(Continued on Page 42, Col. 1) 


head- | 


quarters upon their arrival at camp} 
leaders | 


pointed out that “it might appear | 


GIVEN AN OPPORTUNITY to try out various pieces of Army equipment 
during their three-day visit with Army troops at Camp McCoy, Wis., these 
Midwest industrialists chose a jeep. Shown, left to right, are: E. S. Witchger, 
Detroit, Eaton Mfg. Co.; N. P. Sackheim, Chicago, Manufacturers Screw 
Se or sand et = ees eee. Mich., assistant general manager of 
Michigan Manufacturers’ ssn. (standing); H. S. Johnston, Detroit, F. L. 
Jacobs Co.; L. D. Cosart, Chrysler Corp. [ 





cr Ps eR. mesg 
| AFTER A HEAVY DAY’S experience in Army training, a group of indus- 
trialists discard their Army fatigue clothes and in clean, fresh civilian 
garments gather alongside a military truck outside their barracks at Camp 
| McCoy, Wis., to discuss events of the day. Pictured, left to right, are: Lee 
D. Cosart, of Chrysler Tank Arsenal; Jack P. Beckton, Detroit, Steel Cooperage 
Co.; William J. Bird, Detroit, Chrysler Corp. Fargo division; M. J. La Croix, 
Chicago, International Harvester Co.; J. F. Berr, Detroit, Dodge Truck, and 
F. J. Kennedy, Detroit, Briggs Mfg. Co. 
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OW that the government has 


decided on used-car price ceil- 
ngs, this writer wants to urge all 
dealers, regardless of previous 
doubts and misgivings as to the 
sdom and practicability of such 
a program, to comply with the 
egulation fully, honestly and sin- 
cerely, without any reservations. I 
am not appealing to your loyalty— 
e trade already has abundantly 
proved its willingness to make un- 
usual sacrifices to aid the war ef- 
ort. Rather I am urging you to 
comply, and to influence other 
dealers to comply, out of consider- 
ation for the reputation of this 
trade of ours; we must continue 
o© command and deserve the full- 
pst public respect. 


I even urge strict compliance 
on the basis of your own in- 
dividual selfish interest. For, 
unless we forget the objections 
we had previously to price ceil- 
ings and go along with the gov- 
ernment order without questions, 
we only encourage and make 
possible the building up of a 
speculative black-market gang 
whose operations cannot help but 
hurt us now and in the future. 
The public in general won’t dif- 
ferentiate between the responsi- 
ble operator and the illegitimate 
speculator. Therefore we want 
to hold ourselves, as members of 
the trade, beyond suspicion. The 
government realizes that the 
question of used-car ceilings is a 
very controversial issue. It knows 
the vicissitudes and the difficul- 
ties that will be encountered in 
administration as well as we do; 
it knows the hardships the pro- 
gram will impose on dealers. 
But from the governments 
standpoint, the advantages of 
used-car price control apparently 
outweighed its disadvantages; 
hence the decision in favor of 
such control. We must have 
leadership, and in wartime the 
government is the only agency 
that can exercise that leadership. 
This isn’t a question of New Deal 


Just Among 


Dealers 


JoHN F. Davis (Cadillac-Olds- 
mobile), Toledo, O., was born in 
Toledo 60 years ago this month. 
He is also celebrating his 29th year 
as an automobile dealer. For many 
years he owned an interest in most 
of the General Motors dealerships 
in Toledo. His hobby is harness 
acing and he once owned a 
Hambletonian winner—Lord Jim. 


* * * 


D. R. Noonan (DeSoto-Plym- 
outh), Paris, Ill., was born in that 
town on May 9, 1888. He started 
in business with a repair shop in 
1905, and later took on the 
Mazxwell-Briscoe line. For twenty 
years of the early part of his life 
he engaged in building and rac- 
ing automobiles all over America. 
In his dealership now he is em- 
phasizing repairs on trucks and 
cars. He also runs a shooting 
school—one of his hobbies being 
trap and skeet shooting—as well 
as a school for training boys how 
to run and repair tanks, tractors 
and trucks. He has been presi- 
dent of the Edgar County Deal- 
ers Assn. 

zs *+ # 


Cuarues N. Roire gr. (Chevrolet), 
Nashville, Tenn., was born in the 
same city July 19, 1908, and started 
in the business as a salesman in 
1930. In 1934 he took on a Chevro- 
let contract and has continued with 
that line ever since. He is county 
chairman of the salvage drive, 
active in Kiwanis, Shrine, Elks 
and Chamber of Commerce. He is 
past president of the Tennessee 
Automobile Dealers Assn. and the 
Nashville Automobile Trade Assn. 

* * ~ 


Dean Hut (Hudson-Packard- 
(Continued on Page 12, Col. 4) 
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Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or uests be 
addressed to John 0. Munn in care of Auenetive Hew, Detroit, 
and the writer’s name will be kept in confidence ff requested. 


or Anti-New Deal policy. Any 
administration in power would 
be faced with the same problem, 
and I am not so sure that if the 
Republicans were in the saddle 
now, they would not have made 
the same decision. 


*- * * 


Considers Rules 
Fair Ones 


HAVEN'T the slightest doubt 

that the objections of the trade 
were given the fullest considera- 
tion. The order, as it was written, 
proves that. It is a vast improve- 
ment over the one suggested at 
the original trade conference. 
Therefore, the trade interest has 
been considered. Basically it is 
fair, workable and simple. I say 
that with full realization of the 
complications involved in the situa- 
tion. In determining the ceil- 
ings, the government only went 
back to prices of January, 1944. 
Cars will continue to come into 
the market at those levels. More- 
over, the government included the 
50-50 Warranty—and that surely 
is fair. 


Let’s not look for the hazards 
involved, but rather let us realize 
that the price order presents op- 
portunities for dealers, if they 
really take off their coats and 
meet the situation. It probably 
won’t mean profits, but it will 
at least help with the overhead. 
If dealers will go to work ener- 
getically, they can make it more 
difficult for the speculators. The 
black market won’t be so re- 
munerative. 


s* * * 


Must Keep Out 
Black Market 


S a dealer, you have a respon- 
sibility in your own community 
to keep transportation going, and 
you owe it to the people of your 


N.Y. Dealers 
Oppose Used 


Car Rationing 


Ask Markup of 40%, 
June, 1944, Prices; 
Kaufman Reelected 


NEW YORK.—Used-car ration- 
ing depends primarily upon the 
Office of Defense Transportation’s 
opinion as to whether such trans- 
portation must be conserved, El- 
liott H. Taylor, chief of OPA’s 
automobile rationing section, dis- 
closed in an address before the 
annual convention here of the 
New York State Automobile Deal- 
ers, Inc. 


If the trade is interested in ra- 
tioning, “the whole argument will 
have to be based on conserving 
transportation,” he said in dis- 
cussing “rough drafts” for the ra- 


NEW OFFICERS of the North Carolina Automobile Dealers Assn. Seated,| tioning of used cars. 


left to right, F. J. 
Gastonia, president; E. O. T 
to right, 


DeTamble, Winston-Salem 
homas, Asheville, 
- D. Lovelace, Wilson, secreta 


vice-president; W. H. Wray, 
NADA director. Standing, left 


ry; Mrs. Bessie B. Phoenix, Raleigh, 


executive secretary; Walter Harrington, Greenville, treasurer. 


R.I. Dealers Elect Crook; 
Study Licensing 


PROVIDENCE.—(UTPS)—F rank 
F. Crook of Pawtucket was elected 
president of the Rhode Island 
Automobile Dealers Assn. at the 
annual meeting last week. Her- 
man L. Bennett was elected vice- 
president and Harold A. Lanphear, 
treasurer. 


Named to the board of directors 
were Harry Sandager, retiring 
president; Eugene J. Brady, Fred 
W. Smith, Clairmont L. Grinnell 
and Alphonse Marcoux. 

Principal speakers were L. J. 
Buckland, who discussed postwar 
problems in the automobile indus- 
try, and Allen E. Hawkes, research 
director of the State Division of 
Motor Vehicles and Chief of the 
Dealer License bureau, who ex- 
plained provisions of the new state 


Dealers in Uniform 


(One of a Series) 


community to try to operate under] — 


this order. They look to you to 
handle as many used cars as you 
possibly can, to recondition as 
many used cars as possible. Our 
transportation in many areas is 


reaching the critical stage. Auto-| 


mobile dealers have a real con- 
tribution to make in deferring a 
transportation breakdown as long 
as possible. Make it hard for the 
speculator by offering good cars at 
the ceiling price—then they can’t 
hold up your customers. If they 
do, it is they who will eventually 
have to answer, not you. 


If the trade merely throws up 
its hands and goes out of the 
used-car business, then dealers 
are leaving the field wide open 
for the black-market gouging of 
customers who are naturally 
theirs, and for the transportation 
system to break down a whole 
lot sooner than if used cars con- 
tinue to pass through the hands 
of legitimate dealers and are 
reconditioned. 


* * * 


How Canadian 


Dealer Feels 


IS column gets quite a few 

letters from our Canadian sub- 
scribers and while conditions in 
Canada are not the same as they 
are in the United States, I think 
we have a better used-car price- 
control regulation than they do. 
It may reassure you to read what 
Cc. E. Thompson, managing director 
of Vancouver Motors, Ltd., of Van- 
couver, B. C., recently wrote me. 
Here is what he said: 


“T have read your column with 
interest and I am intrigued to 
write you on what is purely a 
domestic affair, but as a Cana- 
dian dealer I have lived, in 
common with all other dealers 
in this country, under used-car 
price ceilings for almost two 
years. 


“These price ceilings are not 
operating 100 percent. That is 


(Continued on Page 14, Col. 5) 


dealer licensing law which became 
effective last month. 

Crook appointed an _ advisory 
committee to work with Hawkes’ 
department. Members of the com- 
mittee are Harry Sandager, Frank 
S. Shy, Harold A. Lanphear, Louis 
E. Baker, Herman L. Bennett and 
Frank F. Crook, ex Officio. 

Sandager reported on the high- 
lights of his term as president. He 
praised the work of a postwar com- 
mittee appointed a year ago to look 
into problems expected to face the 
industry when peacetime opera- 
tions are resumed. He pointed out 
that this committee submitted to 
the national association the first 
report that group received from 
individual associations. 

Sandager also lauded the work 
of the association’s manpower com- 
mittee. “This committee has done 
a& man-sized job in solving many 
headaches,” he said. “It has ar- 
rested the wholesale drafting by 
the government of mechanics, parts 
managers, etc. This same com- 
mittee resolved itself into an ap- 
prentice training committee and 
has worked out a_ well-planned 
apprenticeship program.” 


Oregon Dealers 
Elect Wolfard 
In Mail Ballot 


PORTLAND, Ore.—In its first 
mail election, the Oregon Automo- 


. | bile Dealers’ Assn. named Catlin 


LIEUT. JOHN L. MURPHY 
is president and general man- 
ager of the Murphy Chevrolet 
Co. and the Hub Chevrolet 
Co. in Boston. 

He served overseas in the 


first World War as a pilot in| 


naval aviation. After return- 
ing home he joined the Hud- 
son Motor Co. as district 
manager; later became East- 
ern merchandising manager 
for the Gardner Motor Co., of 
St. Louis, leaving to go into 
business in Boston. 

At the start of World War 
II he was appointed engineer- 
ing officer in the U. S. Coast 
Guard. After serving at sea 
in convoy duty in the North 
Atlantic and also the Carib- 
bean, he has just been ap- 
pointed commanding officer 
of the U. S. Coast Guard Re- 
o", Base at Atlantic City, 


| Wolfard (Ford), of Portland, presi- 
|dent. Julio W. Silva (Chevrolet), 
/of Eugene, was named secretary- 
treasurer. 

George B. Wallace, former state 
association president and Oregon 
Studebaker distributor, was elected 
Oregon director of the National 
Automobile Dealers Assn. 

Wolfard succeeded Wallace, who 
resigned May 1 after heading 
Oregon car dealers since 1939. 
Wallace is a member of the motor 
vehicle retail industry advisory 
committee to WPB. Wallace, Wol- 
fard and Smith are past presidents 
of Automobile Dealers Assn. of 
| Portland. 

As of June 1 nearly 200 new car 
| dealers of Oregon are members of 
; the national association. A clean- 
up drive in May produced 35 mem- 
bers. More than 75 percent of the 
state’s new car dealers are mem- 
bers of NADA, according to James 


| Cassell, association manager. 


St. Louis Dealership 


Suffers $2,000 Fire 

ST. LOUIS.—Fire caused by an 
acetylene torch being used in the 
service department of the Menden- 
hall Motor Co. (Ford) last week re- 
sulted in damage estimated at 
$2,000. The mechanic using the 
torch escaped injury. Four cars 
were damaged by the blaze. The 
loss to the fireproof building was 
negligible. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


Despite evidences among the 
dealers of considerable sentiment 
favoring used-car rationing as a 
method to keep dealers supplied 
with such vehicles and to avert 
black-market operations, the asso- 
ciation adopted a resolution asking 
OPA “to defer rationing plans.” 


Also adopted were resolutions 
calling for a 40 percent markup for 
dealers instead of 25 percent now 
provided in the OPA _ used-car 
price-ceiling order; establishment 
of ceiling prices at the June, 1944, 
level instead of January, 1944, and 
elimination of regional price dif- 
ferentials. 


Among the speakers during the 
final day of the meeting was Alfred 
Reeves, advisory vice-president of 
the Automobile Manufacturers 
Assn., who declared that, as a re- 
sult of knowledge gained during 
the war, better cars will be avail- 
able when production is resumed 
even though it will be necessary 
to return substantially to 1942 
models at the outset. 


Although pointing out that manu- 
facturers hope that when produc- 
tion is resumed they will be allow- 
ed a production rate sufficient to 
keep prices from rising too high, 
Reeves estimated that under the 
best of circumstances, there will 
be a price increase of between 25 
and 30 percent. 

New York State Motor Vehicle 
Commissioner Clifford J. Fletcher 
told the dealers that highway 
safety is very much their problem 
and that how well the problem is 
met will make a vast difference in 
the car of the future. 

Legislation to curtail horsepower 
will be sought unless accidents are 
reduced, Fletcher warned. Such 
legislation, he declared, would 
make motoring less attractive and 
shrink the market for automobiles 
accordingly. 

Estimating that every motorist 
sees a dealer at least once in five 
years, Fletcher said there is much 
dealers can do to promote highway 
safety through active participa- 
tion in local safety campaigns. 

P. J. Kaufman, president, and all 
other officers of the association 
were reelected. 


AN Want Ads cost little—get results— 
why not use ’em? See inside backcover. 


Canada Worried 


Car Ceiling Violations 
Are Revealed 


MONTREAL.— Officials of the 
Wartime Prices and Trade 
Board in Alberta and _ Sas- 
katchewan said last week that 
there is a “racket” in the sale 
of used cars and trucks at 
prices over ceilings and that the 
board is very anxious to prevent 
it developing into a _ black 
market. 

Used cars are being sold at 
$200 to $300 and even $400 above 
the ceiling price by private in- 
dividuals in the Edmonton area, 
said R. Bruce Hall, Alberta 
enforcement counsel for the 
board. 

“In Saskatchewan, a_ scan- 
dalous racket in the used cars 
and trucks sales over ceiling 
prices has assumed such alarm- 
ing proportions that some dras- 
tic efforts must be made to end 
it,” F. B. Bagshaw, enforcement 
counsel, said. 
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AUTOMOTIVE 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, ¢ direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Gyps Get ‘Gypped’ 

ILE dealers generally view the used-car ceiling as 

another restriction on their business and already see 
in the new mandate many points that must be corrected 
quickly, they are getting one element of satisfaction out 
of the order—they are chuckling up their sleeves at the 
embarrassment the ceiling is causing those fringe finance 
companies who have been financing used-car salesmen and 
putting them into the used-car business. 

This practice has been a thorn in the side of many 
dealer organizations for some months past, particularly 
where the finance companies have gone so far as not only 
to supply all of the money with which to buy the cars, but 
have also furnished money for lot rent and buying expense. 

Dealers hope these boys, who are stocked with high- 
priced cars, have got stuck proper by the ceiling. In the 
meantime, however, they are looking to OPA to change the 
markup to 3314 percent in accordance with trade practice, 
change the definition of dealer so as to eliminate the “gyp”’ 
that these finance companies have put in business, and other 
points in the regulation that will clarify the wording, 
make it more workable and permit quicker revisions. 


A Postwar ‘Must’ 


SURVEY of dealer postwar thinking shows clearly 

that there is a major revolution taking place in the 
dealer body; never before have so many dealers been think- 
ing in the terms of a quality dealer operation and they 
have their sights set for greatly increased volume in 
sales and service. 

But one of the basic features of a quality dealer opera- 
tion is lacking in thousands of dealers’ operations—a book- 
keeping system that definitely shows the dealer just what 
each department of his business is doing from week-to-week 
and month-to-month. 


The dealer who does not know what he makes or loses 
in his service, parts or used-car operations, is working up 
a blind alley. The dealer whose accounting system does 
not show him where his internal labor and parts are going, 
is always working on the assumption that his service 
department is losing him money. 

The dealer whose accounting system does not show where 
the loss is taken on his used-car operation, is constantly in 
danger of losing his shirttail on either his new-car or 
“wash-out” end of his business. 


Now is the time for those dealers who do not have 
adequate accounting systems to get them installed and work- 
ing in their business before they again get into volume 
operation. 

Now is also the time for those factories who are 
endeavoring to get their dealers on a quality dealer program 
to establish such an accounting system for their dealers, 
so that they in turn will be able to better guide those dealers 
who may need help from the home office when new cars 
are again available for sale to the public. 


If you were to read our mail or 
to present your card as a repre- 
sentative of Automotive News to 
any man connected even remotely 
with this business, you would, I 

am _ certain, be 

ANSWERING impressed with 

THE $64 the quite flatter- 
QUESTIONS ing confidence in 
our ability to 
answer $64 questions. Nor are the 
questioners limited to the automo- 
bile manufacturers and dealers 
whom we directly serve. At least, 
50 percent come from bankers, 
finance houses, insurance com- 
panies, stock brokers, etc. 
* * * 


Now, as one who has never been 
too modest to give an opinion or 
advice on any subject, I am using 
my space in the column this week 
to answer a few of the most regu- 
larly reoccurring questions. The 
answers I have given are strictly 
my own and are not necessarily 
those of Automotive News or of 
any other member of its staff. 
So, hold on to your hats and, at 
the gong, you will see me in the 
center of the ring, stripped for 
action and ready to take on all 
comers: 


(1) Will any new automobiles be 
built for civilian consumption in 
1944? My answer: If German col- 
lapse should happen, as I am firmly 
convinced it will, between now and 
October, the WPB will very quickly 
release sufficient materials to begin 
building several hundred thousand 
cars for distribution to the public. 


(2) Assuming German collapse 
and release to manufacturers, how 
soon will new cars be in dealer’s 
hands? Well, that has_ been 
answered in one way or another 
by most of the manufacturers and 
you can pick any opinion that suits 
your purpose best. Some have 
said “in 30 days”; some predict 
“many months” will be necessary 
for reconversion and starting the 
assembly lines. Based on past ex- 
perience and knowing the highly 
competitive spirit between the 
manufacturers, you can bet your 
last dollar that the “X” com; any is 
not going to let the “Y” con~any 
get a very long head start o: de- 
livering cars to their dealers. 


(3) Will one or two companies, 
or all manufacturers, be allowed 
to build cars in the first allotment? 
In my opinion, the quota would 
have to be proportioned perhaps 
in line with the last full year of 
production of each _ individual 
manufacturer. I cannot imagine 
the government sticking its neck 
out far enough to select one 
manufacturer to build all of the 
cars to be released. That just 
does not make sense to me God 
forbid, too, that we have drifted 
so far away from the American 
system to be satisfied with a single- 
style, single-model, no-name car, 
branded with a U. S. seal and num- 
ber like a side of beef. 

(4) How many passenger cars 
and how many trucks for civilians 
do you think will be allotted? I 
was afraid you were going to ask 
me that one. If the professors use 
the same comptometer as_ they 
did on the used-car ceiling prices, 
you can expect at least three 
ciphers to be either added or sub- 
tracted without anyone knowing 
why or how it was done. My guess 
would be two million passenger 
cars and a million trucks. On 
what do I base my guess? Just 
a hunch. 

(5) Will these cars and trucks 
be rationed to individuals proving 
greatest need? Most assuredly. 
Each new car placed in the upper 
priority brackets means a release 
of a used car to someone else who 
needs it, but cannot establish the 
high priority. 

(6) Will these cars be advertised 
and sold through regularly estab- 
lished dealer outlets? Well, if any 
attempt to do otherwise is made, 
this “newspaper of the industry” 
will have to be printed on asbestos 
| and we will lead our own Coxey’s 
|army to the very steps of the 
capitol. 

(7) Are your opinions as express- 
|ed above reliable? They are prob- 
ably not worth the paper they are 
| printed on, but they are my own 
and not those of any other indi- 
vidual, living or dead, so far as 
I know.—G.M3S. 
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Likes Extra 


I certainly wish to congratulate 
you on the efficiency and prompt- 
ness in connection with your 
Special Edition of AUTOMOTIVE 
News, giving all of the dope on 
used-car price ceilings. 

Our sincere thanks—and always 
good wishes to you.—Pat O’Dza, 
James M. “Pat” O’Dea, Inc. 
(Studebaker), Detroit. 


Many Thanks 


Many thanks for the extra edi- 
tion of Automotive News, contain- 
ing the used-car price ceilings. 
This edition will be a considerable 
help to dealers, and we appreciate 
it very much.—Meapors CHEVROLET 
Co., Greenville, Miss. 

* * * 


We wish to congratulate you on 
your June 13 issue of AUTOMOTIVE 
News in regards to used-car ceil- 
ing. We found it a great help to 
us, and could use three or four 
more copies if you have them to 
spare.—FLoyp Brown, manager, 
A. L. Parsons & Son, Amster- 
dam, N. Y. 

* * * 

Please ship 150 extra copies of 
“Extra” edition, June 13. If cannot 
supply, please wire stating number 
can furnish.—StTeaDMAN Crepit Co., 
Houston, Tex. 

* * * 


Airmail us 10 copies last issue 
price ceiling regulations.—GripLey 
Motor Co., Wichita, Kans. 


* * * 


This is the most comprehensive 
writeup of this recent shocking de- 
velopment that we have seen, and 
we would like very much to supply 
each of our branch managers with 
a copy for their personal informa- 
tion—E. H. Smirtn, president, 
First Discount Corp., South Bend, 
Ind. 


* * 


Please air-express 75 copies extra 
edition used-car price ceilings.— 
J. S. Baturick, Pontiac Motors, Los 
Angeles. 


* 


* * 


Rush five copies of June 13 
“Extra” edition Automotive News.— 
Ben FEererMAN Motor Sages Corp., 
South Bend, Ind. 


* 
We would appreciate your send- 


| ing us three copies of the June 13 
‘issue at your earliest conveni- 


* * 


are those of our readers 


ence.—StarK Motor Sates (Plym- 
outh), Canton, O. 
* 


* * 


Enclosed you will find my check 
for $1.50 for 10 additional copie 
of your June 13 “Extra” edition. It 
would be greatly appreciated if 
you could send these out Saturday 
June 17.—R. H. Apams, Associates 
Discount Corp., Cincinnati. 

* * * 


Please send as soon as possible 
four copies of AurTomotive News. 
“Extra” edition, with full text o 


OPA used-car price ceilings, dated “~~ 


June 13.—TuHurston L. Brooxs 

Brooks- Gillespie Motors, Inc.® 

—V—__ee Jacksonville, 
a. 


* * * 


Kindly mail us four extra copies 
of your “Extra” edition dated 
June 13.—A. B. Crowe.., Crowell 
a Auto Co. (Ford), Danville, 

a. 


* * * 


We are attaching check in the 
amount of 90 cents to cover six® 
copies of your June 13 issue, 
wherein you list the ceiling prices 
on used-cars.—P. L. Gitt, Mission’ 
City Pontiac Co., San Antonio. 

* ae x 


We are enclosing our check for 
(Continued on Page 14, Col. 1) 


Coming Events 


JUNE 


26-30— New York (Waldorf-Astoria) 
Annual meeting of American Society 
for Testing Materials. 

28-20—Philadelphia (Bellevue-Strat- 
ford). National Transportatio 


Meeting. 
AUGUST 
24-25—Portland, Ore. (Multnoma) 
Hotel). SAE National West Coast 
Transportation Meeting. 
SEPTEMBER 
13-15—Milwaukee (Hotel Schroeder). 
SAE National Tractor Meeting. 
OCTOBER 
5-7—Los Angeles (Hotel Biltmore). Na- 
tional Aircraft Engineering & Pro- 
duction Meeting. 
NOVEMBER 
9-10—Tulsa (Hotel Mayo). SAE Na- 
tional Fuels & Lubricants Meeting 
DECEMBER 
8-9—Billings, Mont. (Northern Hotel) 
—Montana Automobile Dealers Assn 
Annual convention, 
4-6—Chicago (Hotel Knickerbocker) 
SAE National Air Cargo Meeting. 


JANUARY (1945) 


8-12—Detroit (Hotel Book - Cadillac). 
SAE Annual Meeting. 
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Studebaker is now one of the world’s largest 
manufacturers of big, multiple-drive military 






trucks. 








* * * 








Over 120,000 heavy duty Studebakers have 
already been built to help move the men and 






the supplies of the United Nations in all parts 
of the world. 









* * * 





Studebaker war trucks have been making out- 
standing performance records in Russia, in 
Alaska, in India, in the Middle East, in the 
British Isles. 
















* * * 





On the Russian front, Studebaker trucks have 
come in for the highest kind of praise from 






Soviet military leaders. Reports reveal that the 






name Studebaker is now synonymous in Rus- 






sia for big military trucks. 
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Urges 33144% Markup .. 
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ATAM Asks Price Peg 
At June 1 Level 


(Continued from Page 1) 


with agreement that new trucks of 
the so-called 1941 production, now 
in the hands of dealers, be re- 
leased from allocation. By way of 
further clarifying this recommen- 
dation, it was stated that the vehi- 
cles involved are those which rated 
the 1 percent monthly increment. 

Received favorably and destined 
for further study was the Ameri- 
can Finance Conference’s “model 
retail instalment sales act.” Copies 
of the proposal, distributed among 
the members, provided: (1) licens- 
ing of persons engaged in the busi- 
ness of instalment selling or financ- 
ing in order to “protect instalment 
purchasers and prevent abuses”; 
(2) placing administration in the 
control of state banking depart- 
ments or commissioners. 

In the matter of interest, it was 
stipulated that the rate be 7 per- 
cent per annum “on the declining 
amount of principal balance for 
the period after each respective 
amount is by the contract per- 
mitted to be outstanding.” 

The objective, it was explained, 
is to have this act introduced in 
all states. 

Although the program called for 
a two-day conference, a number of 
members remained over a third 
day Wednesday for an additional 
morning session. 

When the recommendations of 
the nominating committee were 
brought in, W. A. (Cap) William- 
son, of San Antonio, executive 
head of the Texas association, 
had been picked for another 
term as president, and he was 
elected. 

Others voted in, both for the first 
time, were Louis Milan, of Madison, 
general manager of the Wisconsin 
association, as vice-president, and 
Edward L. Cleary, general man- 
ager of the Chicago Automobile 
Trade Assn., as secretary-treasurer. 
Cleary’s predecessor, R. Earl Bur- 


1943 Vehicle 


Registrations 


Cars and Trucks 


Vehicles Decrease in 
Registered: Registration 
Private and From 1942* 
Commercial 
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Wisconsin 
Wyoming... 
Dist. of Col.. 


*The figure for Utah is an 
increase. 


Trucks and Tires to sell again. 


rows, of Cleveland, was accorded 
a rising vote of appreciation for 
his services. 


Newly elected directors included 
Cc. E. Anderson, of Birmingham, 
Ala.; Paul T. Graves, of Detroit; 
Walt R. Hamer, of Columbus, O., 
and Herman Schaefer, of Indian- 
apolis. 

State association managers at- 
tending the sessions in addition to 
the names listed above were: 
Glenn B. Atcheson, Minnesota; C. 
W. Coons, Illinois; C. D. Hender- 
son, New York; Frank W. Herrick, 
Michigan; Claude S. Klugh, Penn- 
sylvania; Carl R. Lane, Connecti- 
cut; William L. Mallon, New Jer- 
sey; Mrs. Bessie B. Phoenix, North 
Carolina; John E. Raine, Virginia; 
Joseph A. Schlecht, Missouri, and 
J. R. Scott, Tennessee. 


Additional local association man- 
agers were: Marjorie M. Baker, 
Buffalo; John Lehman, Akron; C. 
Ray Palmer, Brooklyn and Long 
Island, N. Y.; Burt Roberts, Los 
Angeles; M. B. Cole, Pittsburgh, 
and Mrs. Gladys Walker, Dallas. 


Representing the National Auto- 
mobile Dealers Assn., Ray Cham- 
berlain, executive vice-president, 
was the first to speak up in meet- 
ing on the used-car price ceiling 
order. 

Chamberlain read from and 
commented upon points of the 
NADA protest, as contained in a 
hurriedly prepared bulletin just 
issued. He expressed particular 
amazement at promulgation of 
the regulation without warning, 
in view of the OPA promise that 
industry would be consulted on 
prices and other details before 
any such order was issued. 


Declaring that the used-truck 
price ceilings have proved “notori- 
ously unsatisfactory and conducive 
to black markets,” Chamberlain 
said they should be cancelled or 
revised. He pleaded also for a 
stepping up in repair parts output 
and an implementing of new-car 
production to help take care of a 
condition which currently finds 
many thousands of motor vehicles 
in critical need of reconditioning. 


Much had been expected in the 
way of discussion on dealer can- 
cellations, but no comments were 
forthcoming when the subject 
took its turn on the program, 
except a remark by Wisconsin’s 
Milan that his association favor- 
ed publication of instances where 
cancellations allegedly had been 
made. 

Pennsylvania’s Klugh and Vir- 
ginia’s Raine presented details of 
dealer, manufacturer, distributor 
and salesmen’s licensing proposals 
in their respective states. 

The Chicago Automobile Trade 
Assn. was host to the visitors at a 
party in the Chez Paree night club 
Monday evening. 

Don Smith, chief of the OPA 
automotive pricing section, ad- 
dressed the stay-over delegation 
Wednesday on the used-car price 
ceiling order. He was before the 
group 1% hours, during which he 
was subjected to questions and 
given reactions of the managers. 
At the conclusion of this session, 
Smith admitted that some 
changes in the order are needed 
and indicated that they will be 
made. 

President Williamson appointed 


a New Activities committee head- 
ed by Burrows 
Klugh, Coons and Cleary, who will 
serve ex-officio. The function of 
this committee will be to survey 
services rendered by various asso- 
ciations and recommend additional 
ways in which they can aid mem- 
bers. 


and _ including 


An informal discussion of asso- 
ciation dues brought agreement 
that in most cases they are too 
low in view of services given to 
members. The recommendation 
was made that dues in most 
cases warrant increases, with 
members perfectly willing to pay 
for the more diversified services 
of a vital character received from 
their associations, both local and 
state. 


All Wars End! There'll be Cars and 





Working on the B-29 





NOSE FUSELAGE sections of 
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B-29 bombers go down the assembly line 


at the Chrysler Corp.’s DeSoto plant. 





SIZE OF THE NEW super-bomber, B-29, can be visualized after seeing 


these workers at Goodyear Aircraft constructing a vertical fin for the plane. 





COMPLETED STABILIZERS for the Arm 
the B-29, are shown above in a section of Fi 


Plant No. 2. 


Air Forces new Superfortress, 
sher Body’s Cleveland Aircraft 


Fisher has reached volume output of B-29 parts and assemblies. 


WPB Takes Action to Open 


Way for Reconversion 


(Continued from Page 1) 


facilities for producing it are now 
more than sufficient for war needs. 
Existing restrictions on the manu- 
facture of end products from alu- 
minum and magnesium will be 
lifted by vesting in the WPB re- 


system which permits some firms 
to start nonwar activity while di- 
rect competitors are still under 


; military contract disposes of one of | . am 


the big reconversion issues. 
“Any hardship worked on any 


gional offices authority to permit/ business concern by this develop- 


manufacture of items from these 
metals, as the manpower situation 
permits. 

3. Beginning July 1, manufactur- 
ers will be allowed to purchase 
machinery, tools and dies for civil- 
ian production, whenever possible 
out of existing surpluses listed with 
WPB and Defense Plants Corp., 
but if necessary, through the plac- 
ing of orders validated by WPB 
for production at times and under 
conditions that will prevent inter- 
ference with war production. 


Nelson said that military produc- 
tion schedules are heavier than 
ever and that the next three 
months will in some ways be the 
most critical yet. 

“It is clear, however,” he said, 
“that further measures to protect 
the economy must be taken 
promptly, and as the first of a 
series of moves to this end, WPB 
is lifting certain restrictions, no 
longer essential to protect war 
production.” 

The return of industry to civilian 
goods production under a stagger 





ment,” Nelson said, “ is regrettable 
but unavoidable.” 

In. addition, Nelson said, “the 
progressive lifting of WPB restric- 
tions may also result in the pro- 
duction of civilian items by cen- 
cerns which did not produce such 
items before the war, and the ap- 
pearance of such new competition 
will no doubt be unwelcome to 
previously established concerns in 
the same industries and now en- 
gaged in war contracts.” 

Nelson pointed out that if the 
government were to attempt to 
prevent new competition, there 
would be danger of shackling the 
nation with a regimented econ- 
omy for a long while to come. 

In taking a view opposed to that 
of the Army, which points out that 
it is having difficulty getting man- 
power, facilities and materials for 
an expanded artillery, tank and 
heavy-truck production program, 
Nelson asserted that steps were 
necessary now to prevent widescale 
unemployment and inflation after 
Germany is beaten. 





diately with headquarters at the 
central office and parts warehouse 
at Milwaukee. 


nes opened the Land Tire & Recapping 
0. 
lubrication, washing and polishin 


and oils. 





Pricing Method 
Simplified for 


Army Vehicles 


WASHINGTON. — Maximum 
prices for 450 types and models of, 
used Army vehicles may now be 
established by the same method as 
that already provided by the regu-; 
lation governing sales of used com- 
mercial motor vehicles, the Office 
of Price Administration said; 
Saturday. 

Included in the list of Army ve- 
hicles now covered by the used; 
commercial motor vehicle regula- 
tion are specially built trucks, 
trailers, reconnaissance’ vehiclesi 
such as jeeps, station wagons, and 
many other types of vehicles. f 

Effective June 28, pricing of: 
Army vehicles was simplified by 
broadening the coverage of the 
used commercial vehicle regulation‘ 
by (1) adding to the existing list 
of new prices for vehicles, prizes 
of Army vehicles when new; (2) 
adding rates for computing trans- 
portation allowances to be included: 
in base prices for vehicles manu- 
factured at points other than the 
manufacturing locations already: 
listed; and (3) amending the defini- 
tion of “used commercial vehicle” 
to include the Army vehicles: 
The prices that may be established 
because of this amendment are not, 
higher than the general level of 
prices permitted by the used com- 
mercial motor vehicle regulation, 
according to OPA. 

Maximum prices are computed 
by depreciating the base prices of 
the vehicles which include the 
extra equipment when new and the 
transportation allowances. The de- 


preciation is made in accordance ’ 


with percentages specified in the 
regulation. \ 


Contracts 


(Continued from Page 1) 
to review contracts, but is no 
given authority to determine if 
settlements are fair. If he sus- 
pects fraud, he must report it to 
the attorney general. 

Penalty for frauduently over- 
stating claims is 25 percent of 
the total amount a company had 
requested as payment. 4 
For the protection of sub-con- 

tractors, the bill provides that 
contracting agencies of the govern- 
ment may deal directly with sub- 
contractors and may make settle- 
ments with subcontractors without 
regard to amount previously paid 
to prime contractors. This will 
protect sub-contractors against 
prime contractor’s insolvency. 


Nash Appoints 
Hendrixson to 


Service Post ‘ 


DETROIT.—Robert M. Hendrix- 
son has been appointed sales pro- 
motion manager of Nash service 
and parts, it was 
announced Satur: 
day by H. C. 
Doss, vice-presi- 
dent of Nash- 
Kelvinator Corp. 
in charge of 
Nash division. 

Hendrixson, for- 
mer supervisor of 
Chevrolet field 
service for West- 
ern United States,, 





Hendrixson will direct the 
Nash dealer serv- 
ice program involving wartime 


maintenance of more than 500,000 
passenger cars. 
sibilities, Doss said, will also enable: 
him to plan and execute an inten- 
sive postwar program aimed at 
accelerating the present peak vol-| 
ume of dealer service to owners. 
This is in keeping with a recent 
announcement that Nash Motors 
expects to double prewar 
priced car production. 


His new respon- 


low- 


Hendrixson, who joined Chevro- 


let in 1926, was previously associ- 
ated with the Ford Motor Co. 


He assumes his new post imme- 


New Recap Shop 


MACON, Ga.—W. O. (Willie) Land 


n addition to doing recapping} 
o 
ars, the firm will carry tires, gasoline, 
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‘Laees’s nothing forced or phoney about this picture. 


Actually, factually, it’s the most dramatic way we know of 
to depict the differences in marketing opportunities that 
exist between the upper, middle and lower levels of our 
economy. According to the latest available figures, your 
Atlas, with the financial strength to support your produc- 
tion and promotion, is the great American middle class 
that, after savings and taxes, makes 60 per cent of this 
nation’s purchases. 

“Truthful. Sincere. More worthwhile 

information in it.”* 
We accent the purchasing power of these middle millions 
because they, literally, edit The American Magazine... 
a grand jury of millions whose verdicts, voiced in our 
continuing studies of reader reaction, determine the 
unique balance we maintain between instructive, con- 
structive articles by authorities, and fine fiction by the 
best contemporary authors. 

“The entire magazine just as I am. 

We often read it aloud to each other.”* 
America’s middle millions are your best customers. Your 
best customers read The American Magazine. Therefore, 
your happy medium to America’s middle millions is 
The American Magazine. 


*Quotations from our continuing studies of 


LD reader reaction and letters to our editor. 


THE CROWELL-COLLIER PUBLISHING COMPANY 
250 PARK AVENUE NEW YORK 17, N. Y. 


Publishers of Collier’s and Woman’s Home Companion 
Bud Schirmer, Detroit Manager 
Bob Woodruff, American Magazine Representative, 
The Crowell-Collier Publishing Co. 
General Motors Building, Detroit, Michigan 


THE HAPPY MEDIUM TO AMERICA’S MIDDLE MILLIONS 
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What Is a Speculator? 


NEW YORK. Intention of the 
Surplus War Properties Adminis- 
tration 
normal trade channels in the dis- 


not mean that established dealers 
surplus goods irrespective of their 


ter offers than outsiders. 

This was made plain in an ad- 
dress here recently by Ernest L. 
Olrich, director of the agency’s 
Treasury Department division, who 
told the New York State Automo- 
bile Dealers, Inc., that if those in 
regular channels of trade are not 
alert to the opportunities offered, 
the agency will be forced to sell 
to others. 


Although emphasizing that 
every effort will be made to shun 
the casual trader and to keep 
surpluses out of the hands of 
speculators, he pointed out that 
the public interest requires that 
the goods go to the highest 
bidder. 


The word “speculator” has been 
much abused and takes on differ- 
ent meanings according to view- 
point, Olrich said. He cited a re- 
cent instance where “the normal 
trade channels” bid considerably 
less than an “outsider.” When the 
latter’s bid was _ accepted, the 
charge was made that a speculator 
had been favored. 


Olrich made it plain that anyone 
prepared to pay a higher price 
than established dealers will get 
the surpluses and will not be re- 
garded as a speculator merely be- 
cause of his ingenuity in figuring 
out how to profitably merchandise 
the commodities despite the higher 
level of his bid. Any other attitude 
on the part of his agency, he em- 
phasized, would be a betrayal of 
the public interest. 

Since ceiling prices are now 








San Antonio Sees 
Little Trouble in 


oa e * 
Meeting Ceilings 

SAN ANTONIO.—Used-car sales 
for the month of May, as reported 
by the dealer-members of the San 
Antonio Automobile Trade Assn., 
showed a total of 212 cars sold 
during the month, for a unit turn- 
over of 35 percent. The report 
shows there were 608 cars on hand 
at the start of the month, with 
sales totaling 35 percent, and 585 
cars on hand at the end of the 
month. 

Comparative figures show 223 
ears sold in April for a unit turn- 
over of 35 percent. In May, 1943, 
there were 342 cars sold for a unit 
turnover of 70 percent. 

A survey among the dealers in- 
dicates that little trouble is antici- 
pated in meeting the ceiling prices 
recently ordered by OPA. While 
dealers have been getting fair 
prices for cars sold, it is believed 
that local prices are a bit below 
the national average, and the cur- 
rent report shows that the average 
price of the cars on. hand at the 
end of the month is lower than 
that of the preceding month, and 
but little more than the price 
charged for such cars a year ago. | 


AN Want Ads cost little—get results 
why not use ‘em? See inside backcover. 


to prevent disruption of | 
posal of surplus commodities does | 
in regular trade channels will get | 


alertness and ability to make bet- | 
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Official Says Surpluses 
Need Not Go to Dealers 


being offered for automotive sur- 
pluses, with lotteries used _ to 
determine awards, the “normal 
trade channel” matter is of little 
immediate significance in the 
automotive field. The picture may 
be different, however, when sur- 
pluses are offered in greater 
quantities; price ceilings change 
or leave the scene, and new car 
production returns to occupy 
dealers’ attention. 

While the current situation in 
surpluses is one of short supply, 
making it necessary to spread the 
available goods according to need, 
Olrich declared, the later phase 
will be a problem of finding buyers 
and preventing trade disruption. 
The latest government inventory, 
he said, showed a surplus of more 
than $17,000,000 worth of automo- 
tive equipment. 

Olrich disclosed that SWPA is 
working on improvements of past 
procedures as well as new proce- 
dures. He listed as needed im- 
provements a warranty to remedy 
evils of the “where is, as is, sys- 
tem”; a credit system to eliminate 
the need for full cash deposits by 
prospective purchasers, better ad- 
vertising, and better packing and 
shipping facilities. 

“The descriptions, conditions 
and__ classifications,” he _ said, 
“must have integrity and involve 
warranty by the disposal agency 
that the goods delivered will be 
as described. When errors in 
quantity or quality of the mer- 
chandise develop at time of de- 
livery after purchase, appro- 
priate adjustments in kind or 
price differentials must be per- 
mitted. 

“A credit system must be de- 
veloped in which buyers in good 
financial position may purchase 
through the submission of a formal 
requisition without the necessity of 
depositing cash in full value of the 
property to be acquired before the 
property is delivered.” 


Olrich explained that the war- 
ranty plan already had _ been 
evolved and might be announced 
shortly. However, while the agency 
has developed a credit procedure 
“which has passed through ll 
legal sharks in the place,” he said, 
such a procedure cannot be initi- 
ated without congressional action. 
Under the present system, he 
pointed out, an act of Congress is 
the only way refunds on defective 
merchandise sold by the govern- 
ment can be obtained. 


Stressing the huge scope of the 
surplus disposal problem, Olrich 


repeatedly told the automobile 
dealers that the entire matter 
as well as the commodities di- 


rectly affecting their operations, 
should concern them. Indiscrimi- 
nate dumping in any field, he 
pointed out, would result in un- 
employment and consequent shrink- 
age of the market for automobiles. 
Competent men must be con- 
tributed by industry to aid govern- 
ment agencies in handling the sur- 
plus problem, he declared, empha- 
sizing that there will be second- 
rate results if industry sends 
second-rate men to Washington. 
In this respect, he lauded the auto- 
motive industry in making Lee 
Moran, Pittsburgh dealer, available 
to direct automotive surplus dis- 
posal. He said Moran has been 
found “fair, honest and capable.” 





CORP. EDNA JEAN 


in the 


Flight Lieut. W. F. 


ELLIOTT, daughter of K. 





B. Elliott, vice-president 


in charge of sales for Studebaker, is the center of an international gathering 
as she displays her license to drive a 6x6 Army truck. Others, left to right, 
roup, taken at a recent Studebaker war products demonstration, are: 
Webber (England); 
Charles S. Chen (China); and Com. H. B. 


Maj. N. M. Kozlov 


(Russia) ; 
Butcher (America). 


Maj. 





“*OFFICERS of the Philadelphia Real Estate Board accept the challenge of 


the Philadelphia Automobile Trade Assn. to a race in the 
Left to right are Harry Krause, chairman of the War Bond committee, 


drive. 


Fifth War Loan 


PATA; Martin H. Bury, PATA president; Maurice R. Massey, PREB president, 


and Roland R. Randall, PREB bond 


chairman. The quota for each group 


has been set at $1,000,000. The winner will have the distinction of knowing 
that whatever implement of war the combined purchases of both groups 
is able to buy, will be named after that body. 





Challenge 


TOLEDO.Representatives of 
the Office of Price Administration 
bluntly told auto dealers of this 
area at a meeting last week that 
any extensive black market in used 
cars can be prevented to a great 
extent through dealer cooperation 
with OPA. 

Toledo OPA officials stated that 
consumers would refuse to pay 
exorbitant prices for automobiles 
on the black market if cars were 
available from reputable dealers at 
ceiling prices. 

Victor H. Barnes, OPA price 
chief, told the dealers of plans to 
set up special panels in the vari- 
ous ration boards to handle details 


Dealers Sell 
48 New Cars 


In San Antonio 


SAN ANTONIO.—New-car sales 
for May, as reported by the dealer- 
members of the San Antonio Auto- 
mobile Trade Assn., totaled 51 
units, as follows: Buick, 8; Chev- 
rolet, 16; DeSoto, 1; Dodge 6 (and 
two trucks); Hudson, 2; Nash, 3; 
Oldsmobile, 4; Plymouth, 2; Stude- 
baker, 4, and White truck, 1. 


May sales during preceding 
years were as follows: 1939—642; 
1940 — 798; 1941 — 1,590; 1942 — 139; 
1943—114. 

It is worth noting, however, that 
all dealers are still in business, 
and, according to reports, are do- 
ing well. The service work has 
held up well, and there has been 
a good business in replacement 
parts. Used cars, too, are moving 
well, although not in the same 
volume enjoyed before the war. 
And, while there has been some 
difficulty in getting mechanics, 
taken as a whole, the dealers have 
been moving along in pretty good 
shape. 


Frisco Dealers 


Reelect Vogel 


SAN FRANCISCO.—San Fran- 
cisco dealers reelected Les Vogel, 
Chevrolet dealer, for a fourth term 
as president at the annual meeting 
of the organization last week. 


Elected with Vogel are the same 
officers who served with him dur- 
ing the past year. They are Ed 
Lowery, owner of the Van Etta 
Motors (Lincoln - Mercury - Ford), 
vice-president; Bob Waters, presi- 
dent, James Waters, Inc. (DeSoto- 


Plymouth), secretary, and J. E. 
French jr., of the J. E. French 
Co., treasurer. 





Ritter Quits Post 
At Norma-Hoffman 


STAMFORD, Conn.—Harold J. 
Ritter, vice-president and director 
of Norma-Hoffman Bearings Corp., 
of this city, has resigned, effective 
June 30. 

Associated with the company 28 
years, he started as secretary to 
the founder, and has been a direc- 
tor since 1936. 


See ee as G 
There are profit-making opportunities Chicago Daily 


in AN Want Ads. See inside back-cover. 





to Dealers 


OPA Tells Toledo Group It Can Prevent 
Used-Car Black Market 


of the ceiling program. He cited 
the need of expert assistance on 
such panels and said past experi- 
ence in other lines showed the best 
panel member usually was a pa- 
triotic merchant in that particu- 
lar line of business. 


As a result of the Toledo meet- 
ing, an advisory committee was 
named to cooperate with OPA in 
obtaining compliance with used car 
ceilings which become effective 
July 10. Dealers on the committee 
are R. H. Eddy of Davis Motor 
Sales Co., also vice-president of 
the Toledo Trades Assn., _ secre- 
tary; Lee Roth, of Roth Motor 
Sales, vice-chairman; Norman E. 
Jamieson, of Jamieson Bros. Mo- 
tor Co., treasurer, and M. T. Tank, 
of Lee Motors, Inc., chairman. 


Although voicing their sentiment 
that the industry should do all it 
can to make the regulation work, 
the dealer asserted that enforce- 
ment of casual or individual sales 
must be made effective by OPA. 

They also expressed anxiety re- 
garding settlement of possible is- 
sues over guarantees of sales at 
the higher “warranty” price and 
over who would judge disagree- 
ment arising from opposing views 
on what constitutes a reasonable 
valuation on trade-in allowances. 

Barnes said such matters could 
be adjusted through the automo- 
bile price panels in the various war 
price and rationing boards. He ex- 
plained that such panels will be 
organized in the board in sufficient 
time to handle problems. 

Barnes also pointed out that the 
new regulation assured a continu- 
ing gross profit of at least 25 per- 
cent and that legitimate dealers 
would benefit both themselves and 
their customer by helping to curb 
black market operations. 

Barnes announced that other 
meetings, similar to the Toledo 
one, would be held in the nineteen- 
county district through coopera- 
tion of trade associations and that 
plans and dates for such meetings 
would be announced shortly. 
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important part in postwar industrial expansion, General Tire & 
held a preview for newspaper and trade paper 
| Shown at a buffet lunch at the Peru Country Club are 
Chicago office; Phil Hampson, Chicago Daily News; John Jenkins, 
Fletchner, Chicago News; John Love, Cleveland 
McGraw Hill. 
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OPA Can’t Police a 
Individual Sales," 
Md. Dealers Say | 


BALTIMORE. — (UTPS) — Auto- 
mobile dealers in Baltimore fore-4 
cast a definite black market in 
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used cars after July 10 when 
OPA’s price ceilings will take 
effect. 










Dealers here said they had han- 
dled not more than 10 percent o 
used-car sales in Baltimore for a 
year or more. _ Instead, private, 
owners are dealing with individual 
customers. The OPA, they feel, 
will find it tough going to police 
such transactions and_ enforce 
ceilings. 

Even though the regulation 
stipulates, by way of enforcement, 
that a transfer certificate filled out 
by both buyer and seller must be 
filed by each buyer with his local 
rationing board, dealers said the 
price recorded would not neces- 
sarily be the price paid. 

C. Markland Kelly, president of 
Kelly-Buick Co., said the ceiling 
prices would create a black market. 

“Dealers are handling only about 
10 percent of used-car sales,” Kelly 
said. “But dealers usually sell 
their cars with a guaranty, and in- 
dividuals do not. The person-to- 
person sale contains no guaranty 
clause and somebody is sure to be 
burned. 

“The ceiling prices will penalize 
the dealers who will abide by the 
regulations. But this is actually 
the situation: the private owners 
know there is a great shortage in 
used cars. They set their own 
price and the buyer, who needs the 
car for his business or who is 
making more money than he ever 
saw before, agrees to pay the 
price.” 

Nathan Warashawsky, general 
sales manager of the Park Circle 
Motor Co., said the ceiling prices 
on used cars “will flop like those 
on trucks.” Truck ceiling prices 
produced the biggest black market 
in trucks that the trade has ever 
known, he said. 

“There is a possibility that the 
new ceiling prices might be en- 
forced and properly policed if the 
Commissioner of Motor Vehicles 
would issue a ruling that would 
make it obligatory for everyone in- 
volved in the purchase of a used 
car to take a solemn oath that 
ceiling prices have been observed. 
This should be done before the 
title is transferred. 

“There is good reason to believe 
that this might stop a_ possible 
black market.” 

































































































Quinn Is Named 


In Sioux Falls 


SIOUX FALLS, S. D.-— Ray 
Quinn recently was named presi- 
dent of the Sioux Falls Motor 
Trade Assn., succeeding H. I. Tufty. 

Frank Prather was elected vice- 
president, replacing Quinn; C. H. 
Cummings was named treasurer to 
succeed Prather, and DeWalt Kief- 
fer was reelected secretary. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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EYE-APPEAL 


For the best in music listen to the Voice 
of Firestone, Monday Evenings over the 


entire NBC coast-to-coast network. 
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With all of our production going to war, we 
can only show you a few samples now. One good 


P. S. For completely modern seats, 


your postwar cars—not only for its eye-appeal— 
cushioning FOAMEX. 


but because it’s more durable than an 
fabric you’ve ever seen. In thousands of seats in 


public vehicles getting rugged wartime use for 
look—and you'll want to be among the first to 
introduce a car with INTERIOR OF VELON! 


nearly three years—not one sign of wear is yet 


“Interior of Velon” will make more sales for 
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— can be wiped as clean and 


bright as new in a few seconds. 
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The brightest and most delicate color will 
A BETTER WAY OF LIFE by 


“Interior of Velon” gives any car a new eye- 
appeal. With this wonderful new material any 
color is practical. Velon will be available in every 
always look like new. Velon never fades—absorbs 


shade of the spectrum—in a limitless variety of 


thing—the best-selling cars may well have an 
weaves and patterns. 


war cars will look like. But we’ll predict one 
interior of Velon! 


We won’t guess what the lines of the first post- 
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What Is a Speculator? 


AUTOMOTIVE NEWS, JUNE 26, 1944 


Official Says Surpluses 
Need Not Go to Dealers 


NEW YORK. Intention of the | 
Surplus War Properties Adminis- 
tration to prevent disruption of | 
normal trade channels in the dis- | 
posal of surplus commodities does | 
not mean that established dealers 
in regular trade channels will get | 
surplus goods irrespective of their 
alertness and ability to make bet- 
ter offers than outsiders. 


This was made plain in an ad- 
dress here recently by Ernest L. 
Olrich, director of the agency’s 
Treasury Department division, who 
told the New York State Automo- 
bile Dealers, Inc., that if those in 
regular channels of trade are not 
alert to the opportunities offered, 
the agency will be forced to sell 
to others. 


Although emphasizing that 
every effort will be made to shun 
the casual trader and to keep 
surpluses out of the hands of 
speculators, he pointed out that 
the public interest requires that 
the goods go to the highest 
bidder. 

The word “speculator” has been 
much abused and takes on differ- 
ent meanings according to view- 
point, Olrich said. He cited a re- 
cent instance where “the normal 
trade channels” bid considerably 
less than an “outsider.” When the 
latter’s bid was accepted, the 
charge was made that a speculator 
had been favored. 


Olrich made it plain that anyone 
prepared to pay a higher price 
than established dealers will get 
the surpluses and will not be re- 
garded as a speculator merely be- 
cause of his ingenuity in figuring 
out how to profitably merchandise 
the commodities despite the higher 
level of his bid. Any other attitude 
on the part of his agency, he em- 
phasized, would be a betrayal of 
the public interest. 

Since ceiling prices are now 


Sen Antonio Sees 
Little Trouble in 


a = e 
Meeting Ceilings 

SAN ANTONIO.—Used-car sales 
for the month of May, as reported 
by the dealer-members of the San 
Antonio Automobile Trade Assn., 
showed a total of 212 cars sold 
during the month, for a unit turn- 
over of 35 percent. The report 
shows there were 608 cars on hand 
at the start of the month, with 
sales totaling 35 percent, and 585 
cars on hand at the end of the 
month. 

Comparative figures show 223 
ears sold in April for a unit turn- 
over of 35 percent. In May, 1943, 
there were 342 cars sold for a unit 
turnover of 70 percent. 

A survey among the dealers in- 
dicates that little trouble is antici- 
pated in meeting the ceiling prices 
recently ordered by OPA. While 
dealers have been getting fair 
prices for cars sold, it is believed 
that local prices are a bit below 
the national average, and the cur- 
rent report shows that the average 
price of the cars on. hand at the 
end of the month is lower than 
that of the preceding month, and 
but little more than the price 
charged for such cars a year ago. 


AN Want Ads cost little—get results 
why not use "em? See inside backcover. 


being offered for automotive sur- 
pluses, with lotteries used to 
determine awards, the “normal 
trade channel” matter is of little 
immediate significance in the 
automotive field. The picture may 
be different, however, when sur- 
pluses are offered in greater 
quantities; price ceilings change 
or leave the scene, and new car 
production returns to occupy 
dealers’ attention. 

While the current situation in 
surpluses is one of short supply, 
making it necessary to spread the 
available goods according to need, 
Olrich declared, the later phase 
will be a problem of finding buyers 
and preventing trade disruption. 
The latest government inventory, 
he said, showed a surplus of more 
than $17,000,000 worth of automo- 
tive equipment. 

Olrich disclosed that SWPA is 
working on improvements of past 
procedures as well as new proce- 
dures. He listed as needed im- 
provements a warranty to remedy 
evils of the “where is, as is, sys- 
tem”; a credit system to eliminate 
the need for full cash deposits by 
prospective purchasers, better ad- 
vertising, and better packing and 
shipping facilities. 

“The descriptions, conditions 
and classifications,” he _ said, 
“must have integrity and involve 
warranty by the disposal agency 
that the goods delivered will be 
as described. When errors in 
quantity or quality of the mer- 
chandise develop at time of de- 
livery after purchase, appro- 
priate adjustments in kind or 
price differentials must be per- 
mitted. 


“A credit system must be de- 
veloped in which buyers in good 
financial position may purchase 
through the submission of a formal 
requisition without the necessity of 
depositing cash in full value of the 
property to be acquired before the 
property is delivered.” 


Olrich explained that the war- 
ranty plan already had_ been 
evolved and might be announced 
shortly. However, while the agency 
has developed a credit procedure 
“which has passed through ll 
legal sharks in the place,” he said, 
such a procedure cannot be initi- 
ated without congressional action. 
Under the present system, he 
pointed out, an act of Congress is 
the only way refunds on defective 
merchandise sold by the govern- 
ment can be obtained. 


Stressing the huge scope of the 
surplus disposal problem, Olrich 
repeatedly told the automobile 
dealers that the entire matter 
as well as the commodities di- 
rectly affecting their operations, 
should concern them. Indiscrimi- 
nate dumping in any field, he 
pointed out, would result in un- 
employment and consequent shrink- 
age of the market for automobiles. 

Competent men must be con- 
tributed by industry to aid govern- 
ment agencies in handling the sur- 
plus problem, he declared, empha- 
sizing that there will be second- 
rate results if industry sends 
second-rate men to Washington. 
In this respect, he lauded the auto- 
motive industry in making Lee 
Moran, Pittsburgh dealer, available 
to direct automotive surplus dis- 
posal. He said Moran has been 


| found “fair, honest and capable.” 





CORP. EDNA JEAN 


ELLIOTT, daughter of K. 


B. Elliott, vice-president 


in charge of sales for Studebaker, is the center of an international gathering 


as she displays her license to drive a 6x6 Army truck. 
roup, taken at a recent Studebaker war products demonstration, are: 
Webber (England); Maj. N. 
Chen (China); and Com. H. B. 


in the 
Flight 
Charles S. 


djeut. W. F. 


Others, left to right, 


M. Kozlov 
Butcher (America). 


(Russia); Maj. 


“*OFFICERS of the Philadelphia Real Estate Board accept the challenge of 


the Philadelphia Automobile Trade Assn. to a race in the Fifth 
Left to right are Harry Krause, chairman of the War Bond committee, 


drive. 


y 


War Loan 


PATA; Martin H. Bury, PATA president; Maurice R. Massey, PREB president, 


and Roland R. Randall, 


PREB bond 
has been set at $1,000,000. 


chairman. The quota for each group 


The winner will have the distinction of knowing 


that whatever implement of war the combined purchases of both groups 
is able to buy, will be named after that body. 


Challenge 


to Dealers 


OPA Tells Toledo Group It Can Prevent 
Used-Car Black Market 


TOLEDO.—Representatives of 
the Office of Price Administration 
bluntly told auto dealers of this 
area at a meeting last week that 
any extensive black market in used 
cars can be prevented to a great 
extent through dealer cooperation 
with OPA. 

Toledo OPA officials stated that 
consumers would refuse to pay 
exorbitant prices for automobiles 
on the black market if cars were 
available from reputable dealers at 
ceiling prices. 

Victor H. Barnes, OPA price 
chief, told the dealers of plans to 
set up special panels in the vari- 
ous ration boards to handle details 


Dealers Sell 
48 New Cars 


In San Antonio 


SAN ANTONIO.—New-car sales 
for May, as reported by the dealer- 
members of the San Antonio Auto- 
mobile Trade Assn., totaled 51 
units, as follows: Buick, 8; Chev- 
rolet, 16; DeSoto, 1; Dodge 6 (and 
two trucks); Hudson, 2; Nash, 3; 
Oldsmobile, 4; Plymouth, 2; Stude- 
baker, 4, and White truck, 1. 

May sales during preceding 
years were as follows: 1939—642; 
1940 — 798; 1941 —1,590; 1942 — 139; 
1943—114. 

It is worth noting, however, that 
all dealers are still in business, 
and, according to reports, are do- 
ing well. The service work has 
held up well, and there has been 
a good business in replacement 
parts. Used cars, too, are moving 
well, although not in the same 
volume enjoyed before the war. 
And, while there has been some 
difficulty in getting mechanics, 
taken as a whole, the dealers have 
been moving along in pretty good 
shape. 


Frisco Dealers 


Reelect Vogel 


SAN FRANCISCO.—San Fran- 
cisco dealers reelected Les Vogel, 
Chevrolet dealer, for a fourth term 
as president at the annual meeting 
of the organization last week. 

Elected with Vogel are the same 
officers who served with him dur- 
ing the past year. They are Ed 
Lowery, owner of the Van Etta 
Motors (Lincoln - Mercury - Ford), 
vice-president; Bob Waters, presi- 
dent, James Waters, Inc. (DeSoto- 
Plymouth), secretary, and J. E. 
French jr., of the J. E. French 
Co., treasurer. 


Ritter Quits Post 


At Norma-Hoffman 


STAMFORD, Conn.—Harold J. 
Ritter, vice-president and director 
of Norma-Hoffman Bearings Corp., 
of this city, has resigned, effective 
June 30. 

Associated with the company 28 
years, he started as secretary to 
the founder, and has been a direc- 
tor since 1936. 


There are profit-making opportunities | 


in AN Want Ads. See inside back-cover. 


of the ceiling program. He cited 
the need of expert assistance on 
such panels and said past experi- 
ence in other lines showed the best 
panel member usually was a pa- 
triotic merchant in that particu- 
lar line of business. 


As a result of the Toledo meet- 
ing, an advisory committee was 
named to cooperate with OPA in 
obtaining compliance with used car 
ceilings which become effective 
July 10. Dealers on the committee 
are R. H. Eddy of Davis Motor 
Sales Co., also vice-president of 
the Toledo Trades Assn., secre- 
tary; Lee Roth, of Roth Motor 
Sales, vice-chairman; Norman E. 
Jamieson, of Jamieson Bros. Mo- 
tor Co., treasurer, and M. T. Tank, 
of Lee Motors, Inc., chairman. 


Although voicing their sentiment 
that the industry should do all it 
can to make the regulation work, 
the dealer asserted that enforce- 
ment of casual or individual sales 
must be made effective by OPA. 

They also expressed anxiety re- 
garding settlement of possible is- 
sues over guarantees of sales at 
the higher “warranty” price and 
over who would judge disagree- 
ment arising from opposing views 
on what constitutes a reasonable 
valuation on trade-in allowances. 

Barnes said such matters could 
be adjusted through the automo- 
bile price panels in the various war 
price and rationing boards. He ex- 
plained that such panels will be 
organized in the board in sufficient 
time to handle problems. 

Barnes also pointed out that the 
new regulation assured a continu- 
ing gross profit of at least 25 per- 
cent and that legitimate dealers 
would benefit both themselves and 
their customer by helping to curb 
black market operations. 

Barnes announced that other 
meetings, similar to the Toledo 
one, would be held in the nineteen- 


county district through coopera-| 


tion of trade associations and that 
plans and dates for such meetings 
would be announced shortly. 


TO INTRODUCE a system of 


3 vibration 
important part in postwar industrial expansion, General Tire & 
held a preview for newspaper and trade paper 


| Shown at a buffet lunch at the Peru 


OPA Can ’t Police * 
Individual Sales, 
Md. Dealers Say 


lec! 

BALTIMORE. — (UTPS) — Auto- 
mobile dealers in Baltimore fore-4 
cast a definite black market in 
used cars after July 10 when 
OPA’s price ceilings will take 
effect. 

Dealers here said they had han-, 
dled not more than 10 percent o 
used-car sales in Baltimore for a 
year or more. Instead, private, 
owners are dealing with individual* 
customers. The OPA, they feel, 
will find it tough going to police 
such transactions and_ enforce 
ceilings. 

Even though the regulation¢ 
stipulates, by way of enforcement, 
that a transfer certificate filled out 
by both buyer and seller must be 
filed by each buyer with his local 


'rationing board, dealers said the 


price recorded would not neces- 
sarily be the price paid. 

C. Markland Kelly, president of 
Kelly-Buick Co., said the ceiling 
prices would create a black market. 

“Dealers are handling only about 
10 percent of used-car sales,” Kelly“ 
said. “But dealers usually sell 
their cars with a guaranty, and in-¢ 
dividuals do not. The person-to- 
person sale contains no guaranty 
clause and somebody is sure to be 
burned. 

“The ceiling prices will penalize 
the dealers who will abide by the‘ 
regulations. But this is actually 
the situation: the private owners 
know there is a great shortage in 
used cars. They set their own 
price and the buyer, who needs the , 
car for his business or who is‘ 
making more money than he ever 
saw before, agrees to pay the, 
price.” . 

Nathan Warashawsky, general 
sales manager of the Park Circle 
Motor Co., said the ceiling prices 
on used cars “will flop like those 
on trucks.” Truck ceiling prices 
produced the biggest black market 
in trucks that the trade has ever 
known, he said. 

“There is a possibility that the 
new ceiling prices might be en-_ 
forced and properly policed if the 
Commissioner of Motor Vehicles 
would issue a ruling that would 
make it obligatory for everyone in- ‘ 
volved in the purchase of a used 
car to take a solemn oath that 
ceiling prices have been observed. 
This should be done before the 
title is transferred. ( 

“There is good reason to believe 
that this might stop a_ possible 
black market.” 


Quinn Is Named 


In Sioux Falls 


SIOUX FALLS, S. D.-— Ray 


Quinn recently was named presi- 


dent of the Sioux Falls Motor 
Trade Assn., succeeding H. I. Tufty. 

Frank Prather was elected vice- 
president, replacing Quinn; C. H. 
Cummings was named treasurer to 
succeed Prather, and DeWalt Kief- 
fer was reelected secretary. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


isolation, expected to play an 
r Rubber Co. 
writers at Wabash, Ind. 


Country Club are Frank Sibley, of 


General’s Chicago office; Phil Hampson, Chicago Daily News; John Jenkins, 


Chicago Daily News; H. A. 


Fletchner, Chicago News; John Love, Cleveland 


Press, and John Johnston, McGraw Hill. 
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make the 


-appeal— 


N 
N 


eo aa 


With all of our production going to war, we 
can only show you a few samples now. One good 


P. S. For completely modern seats, 


look—and you'll want to be among the first to 
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introduce a car with INTERIOR OF VELON! 


nearly three years—not one sign of wear is yet 


visible! 
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your postwar cars—not only for its eye 
but because it’s more durable than any 


Velon never fades—absorbs 
— can be wiped as clean and 


ior of Velon” gives any car a new eye- 
With this wonderful new material any 


A BETTER WAY OF LIFE by 


The brightest and most delicate color will 


“Inter 


appeal 
color is practical. Velon will be available in every 


shade of the spectrum—in a limitless variety of 


thing—the best-selling cars may well have an 
weaves and patterns. 


war cars will look like. But we'll predict one 
interior of Velon! 


We won’t guess what the lines of the first post- 
bright as new in a few seconds. 
ANOTHER CONTRIBUTION TO 


always look like new. 
no dirt or moisture 
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Preparing for Cutbacks... 


UAW Offers Program 


For Reconversion 





By Robert M. Finlay 
Associate Editor 

DETROIT. — With the strike 
front quiet in the automotive in- 
dustry last week, attention turned 
to the cutback plan offered by the 
UAW-CIO and _ the _ foremen’s 
grievance hearing before a WLB 
panel. 

R. J. Thomas, president of the 
UAW, warned that if cutbacks 
are carried out on the scale now 
planned, Detroit will have a seri- 
ous unemployment crisis in 60 
days. Tool and die makers are 
being laid off every day, Thomas 
said, so that a manpower freeze 
on July 1 as provided in the 
new War Manpower Commission 
regulations is unnecessary. 

While asserting that the armed 

services should have final say as to 
extent and timing of cutbacks, 
Thomas said that the production 
executive committee of WPB, on 
which labor is seeking representa- 
tion, should determine which plants 
are to be cut back and in what 
localities. 

These are the steps suggested: 

1. Upon notification that cut- 
backs are impending, the produc- 
tion executive committee should 
advise labor and management, 
preferably 90 days in advance, of 
the precise location of _ the 
cutbacks. 

2. Work on resumption of non- 
military production scheduling 
should begin at once. Termina- 
tion of war contracts to privately 
owned plants should have prece- 
dence in order to expedite resump- 
tion of civilian production. 

3. Special emphasis on a sound 
export program to facilitate re- 
construction and rehabilitation of 
war-torn areas and industrializa- 
tion of relatively undeveloped 
nations. 


4. The unemployment compensa- 
tion measures of the Kilgore bill 
to tide workers over the layoff 
period should be adopted. 

5. If necessary to supplement 
private industrial activity, a full- 
scale program of public works and 
housing should be available. 

Meanwhile, as witnesses at the 
foremen’s hearing continued to 
charge discrimination and favor- 
itism, and one witness asserted 
that the men were talking of 








New Balancers 
Designed for 
Large Trucks 


ROCK ISLAND, Ill—Bear Mfg. 
Co. of this city has announced five 
new wheel-balancing machines that 
are designed to handle static and 
dynamic balancing of large size 
truck wheels, flywheels, propellers 
and many other large products 
such as railroad car wheels that 
never before could be handled on 
balancers of this type. 

The new balancers are designed 
for factory and large shop use and 
more or less permanent installa- 
tions. Three of the new models 
are floor machines, one designed 
for pit installation and the other 
is a combination of floor and pit. 

The new machines have either 
one or two movable right columns 
that work on rigid slides which 
permit adjusting the bearing points 
of large objects with varying 
length axis such as large armature 
and railroad wheels to fit the 
bearing points on the object. The 
larger models have a bed length of 
7% feet although bed lengths up 
to 11% feet can be obtained on 
special order. 


$2,696,185 Net 
For Continental 


DETROIT. — Continental Motors 
Corp. reports net profits for the 
six months’ period ended April 30 
of $2,696,185.03, after all charges in- 
cluding depreciation, federal in- 
come taxes, excess profits taxes, 
and after allowing for proper re- 
serves and charge-offs. Shipments 
for the period increased approxi- 
mately 11 percent over shipments 
at April 30, 1943. 





another strike, it was learned 
that the Automotive Council for 
War Production had recommend- 
ed the following seven points as 
a minimum program to its 550 
member companies: 

1. Define clearly who is a fore- 
man; distinguish him from straw 
bosses, leaders, and others without 
that status, and define clearly the 
elements of his job. 

2. Bring earnings of foremen into 
proper relationship with those of 
workers whom he supervises. 

3. Make clear to foremen policy 
as to promotion, demotion and dis- 
charge, and explain carefully the 
reasons in each case. 

4. Take necessary steps to pre- 
vent undermining of foremen’s 
status and position through union 
activity and functioning of union 
steward system. 

5. Review carefully functions of 
labor-management committees to 
insure protection of foremen’s 
status and authority. 

6. Provide adequate training pro- 
grams for new foremen; any others 
to the extent needed. 

7. Develop personal leadership 
from top to bottom of management 
ranks in lieu of dependence upon 
authority of rank. 

* * ® 
Johnson Plea 

Intervening in the dispute be- 
tween the Midwest Operators 
Assn. and the Central States 
Drivers Council which had led to 
a strike vote to force operators to 
comply with a WLB directive, 
ODT Director J. Monroe Johnson 
said in a telegram addressed to 
both groups: 

“The Office of Defense Trans- 
portation calls upon both the em- 
loyers and employes involved to 
recognize their obligations to the 
nation, to our soldiers on the bat- 
tlefield and to themselves by 
settling their differences without 
resort to strike.” 


Gas Indorsement 


Altered for Dealers 


WASHINGTON. — In clarifying 
gasoline regulations last week, the 
Office of Price Administration said 
that automobile dealers who re- 
ceive special rations for demonstra- 
tion purposes or delivery of vehi- 
cles after sales must indorse their 
coupons with their names and ad- 
dresses instead of states and 
license numbers. 

The rule is being modified be- 
cause rations are often issued to 
dealers for interchangeable use, 
and because in some states dealers 
are not required to register ve- 
hicles held for sale. 
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A $5,000,000 trucklead of war bonds. 
Getting ready for the Fifth War Loan 
Drive, D. J. Hetehinson, assistant 





UNLOADING 100-octane gasoline from an L.C.T. (landing craft tank) in 
the South Pacific—all in a day’s work for Gray Diesel-powered invasion boats. 


Hupp to Acquire Globe Co. 
To Broaden Postwar Field 


DETROIT.— Hupp Motor Car 
Corp. will acquire the assets and 
business of the Globe Machine & 
Stamping Co., Cleveland, as of June 
30, and R. S. Geddes, president of 
Globe, will become president of 
Hupp, it was announced last week 
by Col. Willard F. Rockwell, chair- 
man of the board of Hupp. 


Asked about the prospects of 
Hupp bringing out a car after the 
war, a spokesman said that the 
company has no plans at present 
but that it would be foolish to 
rule out the possibility of Hupp 
ever bringing out a car. Geddes 





Pontiac Planning 
Yearly Output of 
900,000 Cars 


PONTIAC.—Pontiac Motor will 
build 500,000 cars in the first year 
of unrestricted production, Harry 
J. Klingler, gen- 
eral manager of 
Pontiac, said last 
week. 

In the last full 
year of car pro- 
duction, 1941, 
Pontiac built 
350,000 cars and 
could have sold 
400,000, Klingler 
said. 

Expenditure of 
$35,000,000 to ex- 
pand plant and 
equipment facilities is contemplated 
as part of Pontiac’s postwar pro- 
gram. Foundry capacity will be 
stepped up, increased motor plant 
capacity will be provided, larger 
facilities will be available for axle 
production, and new salvage de- 
partment building will be erected 
and the present torpedo plant will 
be converted into a huge parts 
building. 


Klingler, who has been head of 
the Pontiac division since 1933, 
asserts that war production will 
continue to be Pontiac’s No. 1 job 
until victory, but that steps must 
be taken to prepare for reconver- 
sion in order to prevent unem- 
ployment. 





Klingler 


Discounts 


(Continued from Page 1) 


when production of new cars is 
resumed, provided we have free- 
dom of choice in the matter,” 
Elliott declared. “Only a reduc- 
tion of discounts by the industry 
generally, or by our principal 
competitors, such restrictive price 
controls by governmental au- 
thority as to force it, or condi- 
tions or factors now unforeseen 
which should make it unavoid- 
able, would lead us to consider 
lowering our dealer discounts.” 


Still Going 


STANBERRY, Mo.—A_ 20-year-old} 


treasurer of Chrysler Corp., receives} Model T Ford, with its original tires 


Bonds 
at the com- 
The 


a truc ef War 
$5,000,000 on maturity, 
pears general offices in Detroit. 


onds, representing 130,750 pieces and | 


weighing one and one-half tons, were 
trucked te the plant from the Federal 
Reserve 


worth | still in fair shape, 


has been sold by 
Chris Jensen, to Tom Kerr, 82. 
Jensen, after the sale, announced he 
would invest the money in War Bonds. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


‘ was once vice-president of the 

Peerless Motor Car Corp. 

In making the announcement, 
Col. Rockwell said that the ex- 
pansion was directly in furtherance 
of the board’s policy to broaden 
and diversify the facilities of Hupp 
looking toward the postwar period. 


In peacetime Globe serves pri- 
marily the automotive, refrigera- 
tion and air-conditioning indus- 
tries, both through the develop- 
ment of original products and pro- 
duction on a jobbing basis. Hupp 
plants are now operating at near 
capacity in producing brake, clutch, 
motor, and other machine parts for 
the war effort. 


Geddes and other Globe offi- 
cials who are joining the Hupp 
organization will have a substan- 
tial stock interest in the com- 
bined companies. 


Since before Pearl Harbor, Globe, 
a 42-year-old concern, has been a 
producer of ordnance material 
under prime government contracts. 
Long known as a high production 
shop, Globe’s wartime production 
contribution has now exceeded fifty 
million units. 


Geddes will become the executive 
head of Hupp at the height of the 
wartime program for the combined 
companies. His reputation as an 
industrial executive, acquired from 
direct experience extending over a 
period of more than 20 years, 
presages continued success for 
Hupp not only in its present ex- 
panded production, but also in its 
postwar program. 


This experience includes a period 
of years as vice-president of Peer- 
less and presently as senior mem- 
ber of R. S. Geddes & Associates, 
management consultants, president 
of Warren Refining & Chemical 
Co., both of Cleveland, and presi- 
dent of the Star Drilling Machine 
Co. of Akron. 


Obituaries— 


Pfc. Lloyd W. Kirby 


MEMPHIS.—Pfc. Lloyd W. Kirby, 
25, who was associated with his 
brother Gerald in the Kirby Motor Co. 
at Clarksdale, Miss., before enterin 
the armed services Feb. 7, 1941, die 
June 4 at Sydney, Australia, where he 
was taken following action, according 
to a telegram received by his parents, 
Mr. and Mrs. E. A. Kirby, 538 Summit. 
He had been with the amphibian 
forces in New Guinea las” 
September. 


since 


+ * * 
Simeon O.: Fellows 


BUFFALO. — Simeon O._ Fellows, 
former executive of the old Pierce- 
oad Motor Car Co., died recently 
ere. 


* * * 


J. Thomas Talbot 


BRONXVILLE, N. Y.—J. Thomas 
Talbot, an executive of the American 
Brake Shoe Co., died recently at his 
home here. He joined Brake Shoe’s 
sales department as inspector in 
June, 1920, and was elected vice- 

resident and director of the Dominion 

rake Shoe Co., Ltd., in January, 1944. 


* * * 


Herman Zarnikau 


LOS ANGELES.—Herman Zarnikau, 
53, regional field service representative 
of Timken-Detroit Axle Co. in Cali- 
fornia, Arizona and New Mexico for 
the last several years, died here 
recently. He was with Timken for 25 
years. 


Cars 


(Continued from Page 2) 
users because they alone may 
transfer their 1942 cars held for 
use to members of their own 
families. 

5. All of the persons named in 
the preceding paragraph may oOb- 
tain clearance statements au- 
thorizing sale of their 1942 cars 
to members of their own families 
from any War Price and Rationing 
Board. Until now, clearance state- 
ments could be obtained only from 
one’s own board. 


6. Persons may now acquire and 
change the registration of a 1942 
automobile under the right of sur- 
vivorship as well as under the right 
of inheritance. 


7. Where two or more persons 
own a 1942 car jointly, a co-owner 
may obtain permission to register 
an additional interest in the same 
car by getting a clearance state- 
ment. Since he already has use 
and possession of the car, clear- 
ance in this case simply permits a 
re-registration of the remaining 
owners. 


8. It is now possible for junk or 
salvage companies to buy a dam- 
aged 1942 car without a ration 
certificate for any purpose other 
than use by the company. This en- 
ables these companies to buy 1942 
cars for resale. The action was 
taken because junk and salvage 
companies are frequently in a good 
position to repair damaged cars 
and thus help to _ conserve 
automobiles. 

9. All persons eligible to acquire 
a@ car for purposes other than 
their Own use may scrap a 1942 
car or salvage its parts if its re- 
pair is not practicable. 

10. A 1942 car may be regained 
by an owner, from whom the car 
was repossessed, without the neces- 
sity of getting a certificate. If the 
car was obtained before automobile 
rationing began, an undue financial 
hardship might result if the owner 
were not allowed to regain the car, 
OPA said. 


Regulation W 
Altered to Comply 
With MPR 540 


WASHINGTON. —In connection 
with the price ceilings set on used 
cars under MPR-540, the Federal 
Reserve Board has issued Amend- 
ment 12 to Regulation W. The 
principal effect of this amendment, 
as stated in a letter from the 
Board of Governors, is that “in the 
future the amount of credit which 
is permissible under Regulation W 
will be two-thirds of the bona fide 
cash price or two-thirds of the 
ceiling price, whichever is lower.” 


Regulation W is amended in the 
following respects, effective July 
10, 1944: 


1. By amending section 13 (c) 
entitled “Down Payment on Auto- 
mobiles and Motorcycles” so that 
it will read as follows: 

For a new or used automobile or 
a new or used motorcycle, the down 
payment (which may be in cash 
or in the form of a trade-in or in 
both forms) shall be one-third 
of the cash price. 


2. By amending section 13 (e) 
entitled “Maximum Amount of 
Loan” so that the last paragraph 
will read as follows: 

A loan to purchase a new or 
used automobile or a new or used 
motorcycle shall not exceed two- 
thirds of the cash price. 





Surplus 
Sales 


WASHINGTON.—Surplus auto- 
motive equipment is being of- 
fered for sale at the following 
government offices: 
TREASURY PROCUREMENT 

SEATTLE.—2005 Fifth Ave. 

Bids to 11 am. July 1 

At FPUD Warehouse, Boone 
and Howe Sts., Yardley, Wash.— 
5 station wagons and 2 passen- 

ger cars. 
Bids to 11 a.m. July 7 

At Mt. Rainier Ordnance De- 
pot, Fort Lewis, Wash.—5 pas- 
senger cars. 

Bids to 11 am. July 6 

At Mt. Rainier Ordnance De- 
pot, Fort Lewis, Wash.—7 pas- 
senger cars. 
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No Hope for Motorists... 


ord Quarter 


Gas Rations 


Remain Steady 


WASHINGTON.—There will be 
no change in present gasoline ra- 
tions as a result of third-quarter 
allocations, OPA announced last 
week. 


Third-quarter quotas for the na- 
tion as a whole show a reduction 
of 7,000 barrels daily from the 
second-quarter quotas, OPA pointed 
out. The reduction represents a 
seasonal decrease in farm needs. 


Although the allocation for the 
East Coast states was increased by 
22,000 barrels a day, the most re- 
cent reports on gasoline consump- 
tion in this area indicate that it is 
running considerably above the 
current quota, with the peak of the 
normal seasonal increase still to 
be met. 


Consumption for the nation as a 
whole appears to be running even 
with or slightly above quota for 
the second quarter, according to 
OPA. 

“This picture points to a need 
for increased effort to conserve 
gasoline, to live within quotas in 
the critical months we are just 
entering,” Charles F. Phillips, 
deputy administrator for ration- 
ing, emphasized. 

“With the tempo of war increas- 
ing in both east and west, we have 
no reason to hope for any expan- 
sion of civilian allotments in the 
near future,” he said. 

To make the civilian supply go 
as far as possible, Phillips re- 
iterated the three cardinal rules of 
gasoline conservation: 

1. Share your car. 

2. Ask for no more than you 
need. Fs 

3. Use only the gasoline ra- 
tioned to you. 

The total certifications trans- 
mitted to OPA for the July- 
August-September period are: 

District I (East Coast)—409,000 
barrels daily, an increase of 22,000 
barrels a day over the _ second- 
quarter certification—all of which 
represents increased claims by the 
Office of Defense Transportation 
and the Office of Civilian 
Requirements. 

District II (Midwest)—514,000 
barrels daily, a decrease of 22,000 
barrels a day—75 percent of which 
represents a reduction in agri- 
cultural and industrial require- 
ments. 

District III (Southwest)—142,000 
barrels daily, a decrease of 10,000 
barrels daily—more than half of 
which represents a reduction in 
agricultural and industrial require- 
ments. 

District IV (Rocky Mountain 
States)—38,000 barrels daily, the 
same as the second-quarter cer- 
tification. 


senger cars, 222,291; trucks, 134,- 
984; local commercial passenger 
transportation and intercity buses, 
20,641; water transportation, 1,814; 
railroads, 270. 


District 3—(Southwest)—passen- 
ger cars, 59,662; trucks, 51,794; local 
commercial passenger transporta- 
tion and intercity buses, 6,241; 
water transportation, 2,073; rail- 
roads, 230. 


District 4 — (Rocky Mountain 
States)—-passenger cars, 14,970; 
trucks, 12,415; local commercial 
passenger transportation and inter- 
city buses, 1,488; water transporta- 
tion, none; railroads, 127. 


District 5—(West Coast)—pas- 
senger cars, 76,905; trucks, 36,451; 
local commercial passenger trans- 
portation and intercity buses, 4,980; 
water transportation, 3,414; rail- 
roads, 250. 


District V (West Coast)—147,000 |; 


barrels daily, an increase of 3,000 
barrels a day—most of which rep- 
resents increased requirements of 
OCR. 


Certifications for the second 
quarter of 1944 were: District I, 
387,000 barrels a day; District II, 
536,000 barrels a day; District III, 
152,000 barrels a day; District IV, 
38,000 barrels a day; and District 
V, 144,000 barrels a day. 


* * * 


ODT Gives Distribution 
Of 3rd Quarter Gas 


WASHINGTON. — The Office of 
Defense Transportation last week 
announced the distribution among 
the various classes of transport 
facilities of the 1,015,000 barrels 
daily automotive gasoline alloca- 
tion made by the PAW for the 
third quarter of 1944. The alloca- 
tion was made in response to re- 
quirements filed by ODT as the 
claimant agency for all forms of 
domestic transportation. 

The third quarter claims filed by 
ODT with PAW reflect the same 
transport conservation principles 
that have been in effect heretofore, 
ODT said. 

ODT’s distribution for the third 
quarter, in number of barrels daily 
by districts, follows: 

District 1—(East Coast)—passen- 
ger cars, 187,805; trucks, 132,724; 
local commercial passenger trans- 
portation and _ intercity buses, 
36,531; water transportation, 6,597; 
railroads, 343. 

District 2—(Middle West)—pas- 


ROYAL MILLER (left), Dodge-Plymouth dealer at Sacramento, Calif., since 
1914, and one of the original Dodge dealers, is pictured in reminiscing of 
the adoption of the Dodge radiator emblem with F. H. Akers, vice-president of 
Dodge. They are shown with the skull of a Rocky Mountain sheep, which is 
used as a symbol of Dodge dependability. 
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Special S. D. Tax 
On Trucks, Buses 
Held Invalid 


RAPID CITY, S. D.—An opinion 
that South Dakota’s motor vehicle 
law requiring compensation plates 
for trucks and buses is unconstitu- 
tional was handed down here re- 
cently by Circuit Judge Turner M. 
Rudesill. 


In granting a motion to quash 
criminal proceedings against the 
Black Hills Transportation Co., 
charged with operating a bus with- 
out compensation plates, Judge 
Rudesill ruled the law unconstitu- 
tional in that it discriminates be- 
tween passenger buses and trucks. 
The company operates eight buses 
between Rapid City and the Rapid 
City Army Air Base. 

The state bus compensation fees 
are based on passenger capacity; 
trucks on weight capacity. Defense 
attorneys had contended that fees 
on the eight buses under the law, 
based on passenger capacity, would 
be $2,964, whereas if calculated on 
the basis of weight, as with trucks, 
the fee would be only $1,195. 


Nearly a trainload of Ethyl fluid leaves for U.S. oil refineries 


every day 


one reason why the American petroleum industry 


can supply our armed forces with tremendous quantities of the 


finest gasoline in the world. 


Because military requirements today take the cream of U.S. gaso— 
line production, octane quality of civilian gasoline has nec— 
essarily been lowered. Just as surely as Hitler and Tojo will go 
down, so gasoline quality at home will come up again. Fact is, 
you can expect to be selling far better gasoline than ever be-— 
fore. Ethyl Corporation, Chrysler Building, New York 17, N. Y. 
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Ceiling on Used Cars Get 


whether private owners can be 
made to observe ceiling prices is 
problematic. 


Dealers 


(Continued from Page 3) 


Cool Reception in Buffalo 


BUFFALO—The OPA order 
placing price ceilings on all used 
passenger cars, whether sold by 
dealers or private owners, gener- 
ally was accorded a cool reception 
by the Buffalo automotive trade. 

Most dealers, preferring to re- 
serve final opinion for the time 
being, expressed fear that while 
the Washington ruling had merit, 
enforcing it is “a horse of a 
different color.” 

To support their contention that 
the OPA directive will travel a 
hard and bumpy road, dealers cited 
the fact that between 65 and 75 
percent of the used auto sales in 
the Buffalo area are transacted, 
not by established auto agencies, 
but by private owners who keep no 
records of sales and purchases. 

Thomas McElvein, president of 
the Buffalo Automotive Trade Assn. 
and executive vice-president of 
Cooley Motors, Inc., emphasized 
that the used-truck ceiling price 
program, instituted by the OPA 
last year, “has not worked out so 
well.” 

He added that the Buffalo asso- 


ciation has opposed generally any 
ceiling prices on used trucks and 
cars. 

Complete approval of the rul- 
ing was expressed by Chester 
Brost, of Brost Motors, Inc., who 
said that “when a person drives 
a car 50,000 miles or more and 
then is able to sell it for what 
he originally paid, the _ result 
tends toward unsafe and unsound 
business.” 

“Some car owners sell a 1940 or 
1941 model for almost enough 
money to buy a brand new auto on 
which there were ceiling prices,” 
he added. 

Terming the order “a good de- 
terrent to soaring prices,” Brost 
said it will have the effect of curb- 
ing fly-by-night operators who en- 
tered the field with expectations 
of piling up a windfall on the high 
prices. 

A spokesman for DiBello Motor 
Sales, Inc., declared that “en- 
forcing the provisions of the 
order will be a mighty big task.” 
Established dealers, he pointed 
out, are kept toeing the line but 


“There’s nothing to stop a pri- 
vate owner from receiving $1,200 
for a car, and indicating $1,000 on 
the sales slip,” he said. 

A successful determination of 
how well the directive will work 
depends entirely on where eco- 
nomics crosses the law, in the 
opinion of Sperry Miner, of Miner’s 
Motor Corp. 

“A recent survey showed ap- 
proximately 250,000 cars are wear- 
ing out each month and dropping 
off the highways,” Miner said. 
“The limited supply is dropping 
slowly in the face of a constantly 
increasing demand. At what point 
price ceilings will remain effective 
is a guess. Only time can tell. 

“Price ceilings on used passen- 
ger cars should have come sooner 
than they did,” said Edward C. 
Jerge, of Jerge Sales Co., Inc. 


Wallerich on NADA’s 


Postwar Committee 


WASHINGTON.—C. H. Walle- 
rich of Indianapolis has replaced 


Nash), Harrisburg, Ill., was born 
in Clinton, Ky., Sept. 24, 1897. 
He started in the business as a 
mechanic in 1915 and as a dealer 
with the Hudson and Packard 
lines in 1988. Being an aviation 
enthusiast with around 300 hours 
in the pilot’s seat to his credit, 
he is serving during wartime as 
crew chief and co-pilot at the 
Evansville Modification Center of 
the Republic Aviation Corp., 
builders of P-47 Thunderbolts. 
When the Center was given the 
job of installing 75mm. cannon in 
a large number of B-25 Mitchell 
bombers, the ships were flown 
over Lake Michigan for firing 
tests, and according to Hill, 
“When you feel and hear that 
cannon fire, you don’t soon forget 
it.” His business is being carried 
on during the war by his asso- 
ciates. He was fortunate in hav- 
ing 44 new cars in stock at the 
time of the “freeze.” 
* * * 


Waver.y G. “Rock” Kine (Ford- 


C. M. Bishop on the Postwar Plan-| Mercury-Lincoln), Richmond, Va., 


ning Committee of NADA. 


was born in that city June 23, 1893. 


Wallerich is the NADA director| Like so many automobile dealers, 


from Indiana. 


he began as a salesman. He en- 


Never Underestimate the Power of a Woman! 


tered the business in 1914 and 
started as a Ford dealer in 1916. 
He is a member of the Special 
Selective Service Board in Rich- 
mond and a member of the Na- 
tional Committee of OCD on Man- 
power in Automotive Maintenance. 
He is active in Rotary, the Cham- 
ber of Commerce, American Le- 
gion and Retail Merchants Assn., 
and he is a past president of both 
the Richmond and Virginia Auto- 
mobile trade associations. 

+ + + 

Roy D. JoHNson (Chevrolet), 

Bunkie, La., was born March 14, 
1890 in Bunkie. He entered the 
business as a Chevrolet dealer in 
1928 and has continued with the 
line ever since. His war activi- 
ties include Chairman of Civilian 
Defense of Avoyelles Parish. He 
is past president of the Rotary 
Club and Chamber of Commerce. 
He is now on the board of the 
Louisiana Automobile Dealers 
Assn. 

* + + 

Ro.anp H. Recorp (Dodge), Kan- 

sas City, Mo., was born in 1899 in 
Cherryvale, Kans. He entered the 
automobile business in 1920 as a 
used-car manager and started as 
a dealer with the Dodge line in 
1925. He is active in all the Kansas 
City war drives and he was on the 
state committee for Ordnance 
Regiment recruitment. He is a 
past president of the Kansas City 
and the Missouri State automobile 
dealers associations. 

* * * 


Harry O. Mana (DeSoto-Plym- 
outh), Kankakee, Ill., was born 
in Pittsburgh, Nov. 10, 1895. He 
started as a dealer in 1919, han- 
dling the Lexington and the 
Gardner. He believes it to be 
both a local and a national duty 
now to bend every effort toward 
aiding in the maintenance of 
automobile transportation. He is 
active in the local Chamber of 
Commerce. 

* * * 

H. E. Havucer (Buick), Klamath 
Falls, Ore., was born Sept. 22, 1889, 
in London, England. He entered 
the automobile business in 1923 as 
owner of a dealership with a Buick 
contract which he has continued 
ever since. He is an enthusiastic 
duck hunter, and enjoys trap 
shooting, fishing and golf as well. 
His wartime occupation is centered 
on keeping cars and trucks oper- 
ating in his territory. He is active 
in the Elks, Masons and Rotary 
Club, and was a code authority for 
his district during the NRA days. 

* * *# 


LeonarD Travis (Cadillac-Olds- 
mobile-Chevrolet), LaSalle, Iil., 
was born Apr. 13, 1885 in Henry, 
Ml. He started in directly as a 
dealer in 1911 with the Cadillac 
contract. In an effort to keep 
cars running in his territory, his 
labor and parts sales have 
reached an all-time high. Some 
of the epochs that stand out in 
his long experience as a dealer 
include the advent of electric 
lights and_ self-starter, closed 
bodies, 8-cylinder V-type motors, 
4-wheel brakes, and Hydra- 
matic drive. He won’t forget, 
either, his experiences in the 
selling of new cars during the 
first World War, as well as the 
merchandising of both new cars 
and used cars during the present 
conflict. His greatest satisfac- 
tion has been making friends of 
customers all these years, and 
seeing them remain loyal. 

—JoHN O. MUNN 


3 Billion Miles 
On Synthetics 


AKRON.—AIll of the GR-S syn- 
thetic rubber passenger-car tires 
manufactured and sold by one tire 
company since May, 1943, already 
have covered more than 3,000,000,- 
000 miles, and are rolling approxi- 
mately 33,000,000 additional miles 
daily, according to figures. re- 
leased last week by B. F. Goodrich 
Co. 

Registering general satisfaction 
with the service and performance of 
synthetic tires, many users, the re- 
port said, expressed preference for 
the synthetic tires over those made 
with natural rubber. 

Passenger-car tires are now 
being produced by the tire indus- 
try at a rate of more than 1,000,000 
units a month, it was announced. 
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one business man 
who takes Sunday comics SERIOUSLY... 


And as business men go, this one is 
rather important. 

Sometimes he’s a guest at the White 
House. The admirals and generals think 
enough of him to give him off the record 
talks of campaigns, objectives, strategy 
—although he doesn’t make munitions 
or war materiel. 

Politicians and people who want 
support respect his opinion, favorable 
or otherwise. He phones London or 
Chungking if he wants to know some- 
thing fast, and employs a lot of high 
priced people to get information. 

He heads a company that usually 
employs several hundred people, spends 
and makes a lot of money, supplies a big 
consumer market. 

And he takes the Sunday comics very 
seriously. .. analyzes them intently, has 
readership checks made from time to 
time, to reinforce his judgment. 

He knows that Sunday comics are 


definitely helpful in increasing the sales 
of his product—and his market. He has 
used Sunday comics as sales promotion 
for years; knows a lot more about their 
interest and attraction than other types 
of business men. 

Because this man’s business is pub- 
lishing a successful big city newspaper! 


Tue publisher knows that Sunday 
comics sell newspapers; and an easy 
method of getting more circulation on 
Sunday is to increase the size and content 
of his Sunday comics section. 

He knows that Sunday comics have 
extended the sale of his paper, made 
regular customers, far beyond its place 
of circulation . . . made big city Sunday 
papers regional rather than local. 

Case histories as to the selling force 
of the Sunday comics section are on 
record for forty years .. . And much of 
the existing total of Sunday circulation 


is a direct result of the comic sections. 

If comic sections are so effective in 
making and holding customers for the 
newspapers, why aren’t they effective in 
selling other products? . . . They are— 
but many advertisers haven't found out! 


Mierropotrran Grove offers the 
national advertiser national coverage in 
a national network of the Sunday comic 
sections of forty-one major newspapers 
... With 15,000,000 circulation, more 
concentrated in more markets than any 
other kind of national circulation. 

The regular reading habit of three out 
of four adults—and virtually all children 

assures effective advertising reception! 
Color anda big space unit assure effective 
presentation. It takes only one order, 
one piece of copy and one bill. The cost 
islow... Learn more about the most 
magnificent advertising opportunity of 


our times! Call any office... 


The first national newspaper network... Metropolitan Group 


Comics Section Advertising in: Baltimore Sun e Boston Globe e Chicago Tribune ¢ Cleveland Plain Dealer e Detroit News ¢ New York News 


Philadelphia Inquirer ¢ Pittsburgh Press «© St. Louis Globe-Democrat « Washington Star ¢ Des Moines Register ¢ Milwaukee Journal 
Minneapolis Tribune e« St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald ¢ Detroit Free Press ¢ New York Herald Tribune e St. Louis Post-Dispatch 
3uffalo Courier-Express ¢ Cincinnati Enquirer « Columbus Dispatch e¢ Dallas News ¢ New Orleans ‘Times-Picayune-States 


Springfield Union & Republican 


Washington Post ¢ OPTIONAL: 
Omaha World-Herald e« 


Syracuse Post-Standard e 


Providence Journal ¢ Rochester Democrat & Chronicle « San Antonio Express « 


METRO PACIFIC: Fresno Bee e Los Angeles Times e¢ Oakland Tribune e¢ Oregon Journa 1 


Spokane Spokesman-Review 


Long Beach Press-Telegram ¢ 


Sacramento Bee ¢ San Diego Union e San Francisco Chronicle « Seattle Times e Tacoma News Tribune 


y2d St., NewYork 17 * Tribune Tower, Cuicaco 11 + New Center Bldg., Detrorr 2 * 155 Montgomery St., San FRANCISCO 4 


220 E. 
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In This Corner 


‘Extra’ A Big 
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Hit 


(Continued from Page 4) 


$1 for which please send us as 
many copies of the extra editions 
of June 132 as this check will cover 
plus the postage—W. W. Jerrrey 
(Ford), Oil City, Pa. 

+ 


Will you kindly forward a copy 
of Automotive News extra edition 
with OPA used-car price ceilings? 
—D. H. Genrine, Merchants Na- 
tional Bank & Trust Co., Syra- 
cuse, N. Y. 

+. oe * 

Enclosed find 25 cents and will 
you please forward us June 13 
edition of your paper which carries 
the news about MPR 540.—Econ- 
omy Savincs & Loan Co., Middle- 
town, O. 

+ + ” 

Ten copies of June 13 “Extra” 
Edition. — Mapison FiNANcE Co,, 
Toledo, O. 

*- * 

Please mail 10 copies extra edi- 
tion. — CommerciaAL Crepit Corp., 
Louisville. 

* * + 

Five copies of June 13 Special 
edition Automotive News. —Com- 
MERCIAL Crepit Corp., Detroit. 

* * * 


Sixteen copies June 13, “Extra.’’— 
Detroir Times, Detroit. 
om * * 


One copy June 13, 1944 “Extra.”— 
Curys_er Detroit Co., Detroit. 
* * « 


Five copies June 13 “extra” edi- 
tion.—SouTHWESTERN Motor SALgs, 
Detroit. 


* * * 


Six copies June 13 “Extra.”— 


UniversaL C.I1.T., Detroit. 
CJ +. 


Please send us at once if pos- 
sible six extra copies of AUTOMOTIVE 
News extra edition dated June 13. 
—GENERAL FINANCE Co., of La., Inc., 
New Orleans. 

ad * * 

Please send us six copies of 
Extra Edition of June 13 covering 
used-car price ceiling—R. G. Bu- 
CHANAN, President, Buchanan Chev- 
rolet Co., Spokane, Vash. 

* 


Please mail me six additional 
copies Automotive News issue June 
13, Used-Car Price Ceiling coverage 
and whatever the expense.—VIcTory 
Moror Co., Chattanooga, Tenn. 

* * * 


Send airmail six copies June 13 
issue.—Ber_ Berry (Ford), Kansas 
City. 


*. * * 
Airmail us 10 copies last issue 


price ceiling regulations.—Grip.Ley 
Motor Co., Wichita, Kans. 
* * + 


Please mail at once six copies.— 
T. D. & P. A. Perruey, Inc., (Ford), 
Dayton, O. 

* * * 

Kindly send me six copies AuTo- 
MOTIVE News, issue dated June 13, 
1944. Any charges will, gladly, be 
paid by me. I am a subscriber 
your paper.—Ra.tpu I. Bass, Fi- 
nance Auto Sales Co., Cleveland. 

a * * 


Please mail at once One dozen 
copies of the June 13 special edi- 
tion, showing ceiling prices on all 
cars.—C. L. Hott, president, Holt 
Motor Co. (Chrysler-Plymouth), 
Minneapolis. 

* + 

One copy June 13th Extra— 
Quauity Motor Sates, Wyandotte, 
Mich. 

* * + 

Would you kindly send us six 
copies of your June 13 issue of 
Automotive News? We need these 
copies for our sales organization 
and buyers.—L. O. Gates CHEVROLET, 
Inc., Mishawaka, Ind. 

* * * 


Please send us four copies of 
your June 13 issue of AUTOMOTIVE 
News.—L. C. Dutaney, Dulaney 
Motor Co., (Studebaker distribu- 
tor), Wheeling, W. Va. 

* 


Please send us four copies of 
your edition with the automobile 
ceilings and other data. Thanking 
you for this favor and prompt re- 
turn of copies, we remain.—THE 
News Patuapium, Benton Harbor, 
Mich. 

* * * 

Four copies Extra Edition, June 
13, 1944.—CreNTRAL CHEVROLET Co., 
Inc., Rochester, N. z. 

* * 


We very much appreciated the 
Extra Edition of Automotive News 
which we received last week. We 
need four more copies of this 
“Extra.” Will you mail them to 
us?—A. M. SuHietps, general man- 
ager, Sheraw Motor Co. (Dodge- 
Plymouth), Altoona, Pa. 

* * * 

Please send me issue of June 13, 
1944, Automotive News, showing 
OPA price schedule on used cars. 
—A. L. GuENN, Wynnewood, Pa. 

7 * * 

Please mail four copies of this 
extra edition with text of OPA 
used-car price ceilings published 
by your paper on June 13, 1944. 


--from California to Ohio! 


QUAKER CITY MOTORS 


Chrysler and Plymouth Motor Cars, 


Plymouth Commercial Cars 


4233-37 Frankford Ave. 
Philadelphia 24, Pa. 


Automotive News 
Detroit 2, Michigan 


Gentlemen: 


June 2nd, 1944. 


We wish to advise that it is not necessary 
for us to renew the advertisement which we 
inserted in your paper for a complete radiator 
grille for a 1939 Oldsmobile, inasmuch as we 
received answers to this ad from California to 
Ohio and now have the merchandise on hand. 


We are very pleased 


with the results of our 


advertising in your paper and highly recommend 
it to any dealer to obtain quick results. 


Very truly yours, 


QUAKER CITY MOTORS 
JOHN MORRISON 


Prop. 


—IF YOU TOO WANT “QUICK RESULTS” USE 
AUTOMOTIVE NEWS WANT ADS! (See inside back cover.) 
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CANNED BULLETS. This metal can 
is sealed tight against the elements 
and is opened by keys which rip off 
the top. It holds 50 pounds of bullets 
to e the lives of our enemies. De- 
signed by Chrysler Corp. and packed 
in its Evansville (Ind.) Ordnance ewe 
the large can contains 12 cardboard 
boxes, each holding 50 rounds of 
caliber 45 cartridges. Two of the cans, 
holding a total of 1,200 cartridges, are 
packed in a wooden box. 


Send bill for this service and we 
will mail check for the amount, 
whatever the cost may  be.— 
DeLuxe AvtTo Repair & SALES, 
Toledo, O. 
* * + 
Single issue June 13, 1944 AvrTo- 
MOTIVE News.—St. Marys Moror 
Co., (Chevrolet), St. Marys, Kans. 
~ * * 


Two copies “Special” edition.— 
Haycock Moror Co., Detroit. 
+ oe * 


edition.— 
Rochester, 


Two copies “Special” 
WInpsor Motor SALEs, 
IN. Xe 

* * * 

Four copies Special edition; 
please airmail.—E. O. Ciirron Auto 
Sates, Tampa, Fla. 

* * * 


Mail at once two additional 
copies of price ceiling issue which 
recently came off the  press.— 
Au Po.titock, Oklahoma City, Okla. 

* ~ * 


Ship us 100 copies extra edition 
June 13 Used-Car Price Ceilings.— 
Peoria Auto Parts, Peoria, IIl. 

* * ok 


Wants Control 


Addressed to OPA Chief Ches- 
ter Bowles: 

After it was announced that we 
were going to have a price ceiling 
on used cars, I, for one, was very 
pleased. Used-car prices have gone 
way out of proportion as to their 
values. Now that we have finally 
got a ceiling price on used passen- 
ger cars, what we want is a work- 
able plan which will control the 
black market. This plan will have 
to be entirely different from the 
truck plan as we all know this 
plan did not work out satisfactory. 

Just yesterday, I was talking to 
@ prospect who wished to dispose 
of his car. I told him about the 
ceiling price and he said it would 
be easy enough to get around that. 
He would sell a chair or an old 
dish pan, etc., with his car and in 
that way collect the price that he 
desired for his automobile. He also 
stated that he could take the ceil- 
ing price for his car in a check 
and the difference in cash. It looks 
very much to me as if the public, in 
general, were out to beat the ceil- 
ing price, unless some _ drastic 
measure is taken to prevent them. 

I feel that the public should not 
be allowed to sell cars among 
themselves. All car transactions 
should be through a legitimate 
automobile dealer holding a factory 
franchise and maintaining a repair 
shop. In that way we, as dealers, 
could keep the thing under control. 
I believe we should have a buyer’s 
price on these used cars as well 
as a seller’s price. We should be 
able to buy these cars, recondition 
and guarantee them, and have a 
markup of at least 25 percent. In 
this way these cars going through 
our shop would be in good condi- 
tion and would give many miles of 
dependable service. 

If something like this is not 
worked out, a great many unsafe, 
old jalopies at high prices are 
going to be running over the high- 
ways, endangering the lives of 
other people; and the legitimate 
automobile dealer will be forced to 
close his doors because of the lack 
of used-car sales.—L. W. Simonps, 
L. W. Simonds (Pontiac), St. 
Johnsbury, Vt. 


2,000,000 First Year? 


Sloan Sees Resumption 


Of Car Output Soon 


NEWARK, N. J.—Possibility of 
a very early return to civilian 
automobile production “to the ex- 
tent of 2,000,000 
cars on an an- 
nual basis” was 
seen by Alfred P. 
Sloan jr., board 
chairman of Gen- 
eral Motors Corp., 
in an address last 
week before the 
New Jersey State 
Chamber of Com- 
merce. 

“T rather think 
that it will come 
very quickly,” he 
declared. 

Commenting on reconversion is- 
sues, Sloan said “it would be ex- 
tremely helpful to us if we knew 
which of these eight or 10 or 12 
billion dollars worth of plants that 
have been built for the government 
would be available for private 
enterprise like ourselves and on 
what basis.” 


Although conceding the need 
for a certain ‘amount of price 
control to curb inflation, which 
he termed the worst economic 
disease, the automotive executive 
expressed concern about “things 
which have developed under the 
auspices of the OPA which kind 
of give me the idea that their 
ambition is to pass from the 
OPA, meaning Office of Price 
Administration, to the OPA, 
meaning Office of Profit Adjust- 
ment.” 

Sloan said he had recommended, 
and GM directors had approved, 
“a postwar expenditure that in- 
volves something like $500,000,000.” 
The company, he said, proposes to 
build quite a number of additional 
plants and plans “to expand our 
production from about 40 to 50 
percent” from the prewar level. 

“We are doing that,” he declared, 
“on the basis of a conviction that 
there is a possibility, if other 
people will go along with it, to 
meet this issue of postwar jobs, 
to raise the national income to, we 
will say, $100,000,000,000 as against 
$65,000,000,000 to $70,000,000,000, both 
expressed in terms of the 1939 
dollar. 

“The faith,” he said, “comes 
from the point of view that we 
think the attitude of the American 
public is completely changed with 
respect to industry as the result of 
their experience in the war and 
we believe that the rabbit-out-of- 
the-hat business, the something- 
for-nothing which was character- 
istic of the New Deal in the 1930's, 
is finished.” 

Assailing the present tax struc- 
ture as a “hodge-podge” of incon- 
sistency, Sloan said: “There is 
nothing to do but scrap it and start 
all over again. The purpose of 
taxes is to get revenue, not to 
redistribute wealth, and in getting 
revenue we should give regard to 
the base upon which the revenue 
is based, the national income as 
much as the specific rate.” 

Sloan called for a different type 
of thinking and the injection of 
“economic statesmanship into in- 
dustrial management to plan ag- 
gressively and dynamically, to use 
our heads, the resources and new 
technique.” 

As to the automotive industry 
as a whole, he pointed out that 
3,000,000 cars a year is regarded 
as “reasonably normal,” but that 
the industry now looks to “the 


A. P. Sloan 


Asks Eased Traffic Rules | 


For Disabled Vets 

CHICAGO. — Addressing the 
American Assn. of Motor Vehi- 
cle Administrators, Gov. Kelly 
of Michigan last week proposed 
that all states immediately re- 
vise traffic rules to permit li- 
censing of disabled veterans 
who can drive autos safely but 
who could not qualify for li- 
censes without some _ special 
consideration. 

Gov. Kelly said Michigan al- 
ready was arranging to train 
disabled veterans to drive care- 
fully and safely, and was setting 
up training centers throughout 
the state. 


sale possibilities of 6,000,000 cars 

for quite a few years after the 

war.” 

Sloan spoke at luncheon spo 
sored by the State Chamber o 
Commerce “in honor of General 
| Motors Corp.” Thomas Roy Jones 
j head of the state chamber, was 
‘Chairman and introduced Sloan 
;and C. E. Wilson, General Motor 
president, who, together with other 


company officials, had just com~, 


pleted an inspection tour of th 
company’s New Jersey plants. 
Wilson cited General Motors; 
present employment level as 475,00 
compared with a peak of 505,000 


last December but said there wag. 


no intention of curtailing the em 
ployment in New Jersey plants. 


= 


Dealers tell me ] 


(Continued from Page 3) 


due in part to the public and in 
part to the dealers, but they are 
the exception rather than the 
rule. 

“We believe that when price 
ceilings are imposed on all other 
lines and as cars are no longer, 
a luxury, that we should submit 
to price ceilings on used cars. 
Over here, the restrictions have, 
been very general, even to the 
point of controlling the Winnipeg 
Grain Exchange gambling in 
wheat. 

“There are not going to be 
enough used cars to go around. 
The open market causes sky- 
rocketing prices and the transfer 
of cars from one state to anothe 
depending on the highest bidder. 
Price ceilings put an effective 
stop to this practice. 

“We have had a marked con- 
traction in our used-car business, 
but last year what business was 
done was on a profitable basis. 
Increasing scarcity of used cars 
and the public’s reaction to price 
ceilings will make future busi- 
ness less profitable. It is a gen 
eral practice now to pay the ceil- 
ing price and depend on a profit 
by trading the car down. It wil 
mean that we will count less on 
the used-car operation for ou 
profit as time goes on. We wil 
liquidate that inventory and use 
the money in some other line. 

“Stabilizing used-car prices 
now should mean better trading 
after the war. Dealers in Canadg 


generally last year, with used-car 


price ceilings as well as a multi- 
tude of other restrictions, enjoyed 
the most profitable year in their 
history. We believe we should 
encourage ceilings in everything 
as long as there are ceilings at 
all. Then when the war is ove 
all will be ready to remove al 
ceilings.” 


Service Training 
Under Way i 


Pontiac Zones 


PONTIAC. — Pontiac’s Service 
Craftsman training is now und@® 
way. Following close on the heels 
of the ten-day introductory school 


for zone service managers 
Pontiac, classes are now being held 
in all zones, offering present me; 
chanics advanced training in ca 


buretion, ignition, engine tune-up 


and diagnosis. 

Back in Pontiac after visits 
New York and Boston zones to 
take part in early sessions of th 
schools, Ottar M. Dahl, Pontiac 
assistant general service manager, 
offered a number of comments. 

“The training program is beire 
enthusiastically received,” he re- 
ported. “In some cases, not on 
mechanics but their dealers ano 
service managers are attending the 
sessions. We believe we're off to 
good start on a type of mechanic 


ib 


training that will be more usefyl 


than anything of its kind Pontid 
has done in the past.” 

Main features which make tk 
new training activity superior @ 
previous mechanic. schools. are 
wider use of diagrams and mode 
and small classes. Service Maf- 
ager Earl Tabor directs the pro- 
gram. 


— 





AUTOMOTIVE NEWS, JUNE 26, 1944 


This is the third of a series of advertisements by TIME, The Weekly Newsmagazine, to get Americans thinking harder 
and straighter about the problems our nation must face and solve if this war is not to have been fought in vain. 


From the RKO Radio Picture “‘Hitler’s Children” 


Can you get them to say, “We Were Wrong”? 


What good will it do to tear down the Nazis’ tri- 
umphal arches, if millions of sullen men and boys still 
hold them in sacred memory? 


What good will it do to burn the banners of cloth- 
of-gold and black velvet, if the whirling swastika is cut 
forever on German hearts? 


What good will it do to stand Hitler up before a 
firing squad, if another unknown little corporal, look- 
ing on, grinds his teeth, and mutters, “You dummkopfs 
will forget ... but we Germans—never!” 


You and your family will never be safe . . . the peace 
of your country and the world will never be safe . . . 
as long as one of the most fierce and fertile tribes 
on this planet continues to believe that it should, and 
eventually can, conquer and rule the others. 


What are you going to do about it? 


We at TIME believe that it is every citizen’s obligation 
to think this problem through. It is not TIME’s role to 
crusade for any solution, but it definitely is TIME’s 
obligation to give thoughtful people the information 
and facts they need to form intelligent opinions. 


On two broad ideas there is general agreement—1. 
we want no more easy sentimentality about “the good- 
hearted German people”. . . 2. on the other hand, 
we cannot exterminate the German people without mak- 
ing ourselves into Himmlers. 

But when the time comes to get specific, do we 


know the facts necessary to have an opinion on such 
clamoring questions as: 


1. Who is to re-educate the German people? . . . Teach- 
ers imported from the United Nations? . . . Repatri- 
ated refugee Germans of democratic faith? . . . Or 
are there enough democratic Germans left inside 
Germany to do the job? Will our attempts to educate 
Nazism out of German minds boomerang—cause so 
much resentment we shall actually stimulate German 
nationalism? 


2. What should be done with Germany’s heavy indus- 
try, her actual and potential war plants? . . . Should 
they be permanently dismantled? . . . Should they be 
operated by the United Nations? . . . Should they be 
operated by Germans under tight United Nations’ 
surveillance? 


3. How are we to get back Germany’s intangible ‘‘loot” 
—the phony ownership her citizens have acquired in 
every company and corporation worth taking over 
in Europe? 


Different ways of answering these questions will 
soon come before the public from men (elected and 
appointed) whose job it is to know all about such 
problems. When that time comes the reaction of public 
opinion will have much to do with the plan finally 
adopted. 

Will American public opinion be informed—pre- 
pared to throw the weight of its approval on the side 
of the wisest choice? Will you be informed? 


If your only answer to this personally vital ques- 
tion is “I don’t know,” your answer isn’t quite good 
enough—not in times like these when America and the 


world need all the informed mindpower democracy 
can muster. 


TIME believes America’s greatest need, now 
and in the coming years, is for the sovereign people to 
make up their minds and speak them out. 


To do so, citizens must keep themselves 
informed. So, in advertisements like this, TIME is 
seeking to encourage wide thinking and reading not 
only of the newspapers and TIME, but also of books 
and periodicals that argue the cases and advance the 
causes that are in the news. 


For TIME’s own future is unalterably linked to a 
U.S. citizenry deeply concerned about public affairs— 
to a nation insistent upon seeking the truth and learn- 
ing from recorded experience. 


AZINE 


a fi 


9 ROCKEFELLER PLAZA, NEW YORK 20 


— lime.for America’s Mindpower — 
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Small Producers 
Get Go Sign on 


Farm Machines 


WASHINGTON.—Removal of all 
quota restrictions permitting small 
manufacturers to engage in the 
unlimited production of farm ma- 
chinery equipment and repair parts 
made entirely from surplus mate- 
rials or materials obtained with 
an AA-4 preference rating was 
announced last week by WPB. 

Participation in this program is 
limited to plants regularly employ- 
ing 100 or fewer workers and 
which are located in other than 
No. 1 labor areas. In the case of 
the latter, participation is restrict- 
ed to plants employing not more 
than 50 workers. 

Manufacturers meeting these re- 
quirements may produce in un- 
limited quantities any item of farm 
machinery or equipment, providing 
the item produced is made entirely 
from materials needing no allot- 
ments or priorities assistance high- 
er than an AA-4. 

Surplus materials and compo- 
nents from inventories also may 
be used provided they have been 
reported as such in detail to WPB 
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N. DREYSTADT, general manager of Cadillac, is shown (center) presenting 


“‘presentee”’ awar 


records for 12, 18 or 24 months since Pearl 


field offices and permission has|tion was taken in direction No. 3 


been obtained from WPB for au- 
thorizing their use. However, no 
materials or components held in 
inventories and obtained with a 
preference rating higher than AA-4 
may be used in the manufacture 
of any item of farm machinery 
or equipment. 

The action permitting small 
manufacturers to engage in such 
unlimited farm machinery produc- 


arbor. 


d to one of 900 Cadillac employes having perfect attendance 


issued to Limitation Order L-257. 


Va. Motor Firm Chartered 


RICHLANDS, Va.—Richlands Motor 
Sales, Inc., of Richlands, with maxi- 
mum capital of $75,000, has been 
chartered by the Virginia corporation 
commission to deal in automobiles, 
automobile accessories and other parts 
and accessories. W. E. Simmons, of 
Tivis D. 
obtained the 


Red Ash, Va., is president. 
Owens, 
charter. 


All the Hamlins 


of Richlands, 


Postwar Antitrust Case? 


Clarification Sought 


On Rubber Pool 


NEW YORK.— Clarification of 
their postwar status is expected to 
be sought by members of the war- 
time synthetic rubber patent pool 
in view of Attorney General Fran- 
cis Biddle’s recent threat that they 
would face antitrust prosecution if 
they barred newcomers from par- 
ticipation in the pooling agree- 
ments after the war. 


A declaratory judgment advising 
whether they will be vulnerable to 
postwar antitrust prosecution may 
be sought in the federal courts by 
the synthetic rubber producers, or 
they may seek to clarify their posi- 
tion by asking the legal staff of 
Rubber Reserve Co. to amend or 
revise the agreements to protect 
participants against such postwar 
suits. 


A Senate committee, headed by 
Guy M. Gillette, Iowa Democrat, 
which has been probing the use 
of farm crops in alcohol and the 


Not just Frank Hamlin—his whole family reads FARM JOURNAL, and so do more than 
2,500,000 other families the country over. FARM JOURNAL is a great national magazine. 
But it’s dollars and cents to you to think of it in local terms. For in two counties out of 
three — practically all but the metropolitan areas— more people read FARM JOURNAL 
than any other magazine. It’s in FARM JOURNAL that most of your rural customers and 
prospects get facts about the things they want and need—facts that determine which prod- 
ucts they will buy. FARM JOURNAL has a tremendous influence right in your own area. 
You will find it the surest guide to bigger rural sales. 


Rural Americans’ income has increased by 
billions. They are spending a large part of 
it for products they can get today, and in- 
vesting another large part in war bonds 
that will be spending money in years to 


These are the products in your line advertised in 
current issues of the FARM JOURNAL. Display them. 


A. C. SPARK PLUGS & 
FUEL PUMPS 


ALCOA ALUMINUM 
ALLIS-CHALMERS 

ARMCO STEELS 
AUTO-LITE SPARK PLUGS 
BORG-WARNER PRODUCTS 
BUICK 

J. 1. CASE 

CASITE 

CATERPILLAR TRACTORS 
CHAMPION SPARK PLUGS 
CHRYSLER 


CONSOLIDATED VULTEE 
AIRCRAFT 


DE SOTO 


DODGE NASH 
DODGE TRUCKS 

ELASTIC STOP NUTS 

ETHYL 

EXIDE BATTERIES 
FIRESTONE TIRES 

FISHER BODIES 

FORD FERGUSON TRACTORS 
FORD TRUCK 

GENERAL ELECTRIC 

G. M DIESEL 

G. M. TRUCK 

GOODRICH TIRES 

GOODYEAR TIRES 
INTERNATIONAL HARVESTER 
MOBILGAS & MOBILOIL 


PENNZOIL 
PLYMOUTH 


RCA PRODUCTS 
REPUBLIC STEEL 


STUDEBAKER 
UNION CARBIDE 


U. S. STEEL 


OLIVER FARM EQUIPMENT 


PUROLATOR OIL FILTERS 


come. To get your share of these dollars, 


meet them half way. Stock 


and show 


products advertised to your customers in 
FARM JOURNAL. It’s America’s largest and 


most influential rural magazine. 


Of the 
FIRST FOUR 


ONLY ONE 


PHILCO PRODUCTS 


FARM 


JOURNAL 


SANI FLUSH RADIATOR CLEANER 
TEXACO PRODUCTS 
U. S. RUBBER TIRES 


WESTINGHOUSE PRODUCTS 
WILLARD BATTERIES 


covers the rural market 


Successful merchandising is based on facts. Write today and have us tell you how many 
FARM JOURNAL subscribers live in your own county. In two out of three U. S. counties 
(practically all but the metropolitan areas) the FARM JOURNAL has more readers than 
Life, The Saturday Evening Post, or Collier’s. 


FARM 


GRAHAM PATTERSON, Publisher 


Poet) 


JOURNAL 


armers TF if 


Washington Square, PHILADELPHIA 5 


synthetic rubber program, recent- 
ly questioned Biddle concerning 
continuance of the licensing of the 
synthetic rubber patents and 
whether the agreements tend to 
create a monopoly. 

Biddle told the committee the 
agreements “do tend to create a 
monopoly in the synthetic rubber 
industry to the extent that they 
provide for patent pooling between 
various companies and do not re- 
quire licensing of future appli- 
cants.” 

“The fact that the agreements 
reserve certain fields from the 
group licensing, such as the spe- 
cialty rubber field,” Biddle added, 
“may also tend to promote mono- 
poly interests by perpetuating or 
providing the basis for a division 
of the fields, or by restricting the 
scope of operation of government- 
built plants.” 

Observers point out that Biddle’s 
statement concerns all wartime 
patent pooling arrangements and 
the cross-licensing agreements 
which may be carried over into the 
postwar period. 

Besides forecasting possible post- 
war litigation, the attorney gen- 
eral’s expression is regarded as 
significant as an indication of his 
interpretation of the patent laws. 


The synthetic rubber patent pool- 
ing arrangement originated in 
December, 1941, when Standard Oil 
of New Jersey and the four lead- 
ing rubber companies, U. S. Rub- 
ber, Firestone, Goodrich and Good- 
year, granted the government li- 
censes to use their basic synthetic 
rubber patents for the full life of 
those patents. In turn, the govern- 
ment passed on the grantors’ li- 
censes to other participants, this 
creating a common pool of syn- 
thetic rubber knowledge in this 
country. The licenses covered gen- 
eral synthetic rubber, but not the 
specialty rubbers produced by 
participants, such as Buna N. 


Last summer the original pool 
was broadened when the govern- 
ment, through Rubber Reserve Co., 
arranged with producers to create 
a pool whereby patent licenses al- 
ready made available to the gov- 
ernment would in turn be made 
available to companies interested 
in producing synthetic rubber, 
providing such companies turned 
in to the common pool their own 
patent rights on synthetic rubber. 
Thus was provided an incentive for 
rubber producers to make their 
knowledge available to others dur- 
ing the war, since they in turn 
would obtain licenses. 

While the patent pooling agree- 
ment is scheduled to expire six 
months after the war, the cross- 
licensing arrangements resulting 
from the pool will continue 
throughout the life of the patents. 
Synthetic rubber patent holders 
will be free after the war to grant 
or refuse to grant licenses on their 
patents as they see fit. 


Dodge’s Gyro 
Output Boosted 


DETROIT.—A boost this month 
of 50 percent in the rate of pro- 
duction of Sperry marine gyro 
compasses by Dodge has brought 
output of this mechanical “brain” 
of navigation at this former auto- 
mobile plant to three times its 
original contract. This is an- 
nounced by Fred J. Lamborn, vice- 
president and general manager, 
some two months after the second 
anniversary of award of the gyro 
contract. 


Indicative of the growing might 
of the Navy and its cargo and 
troop-carrying fleet is the fact that 
Dodge will produce within the next ' 
year several thousand of these de- 
vices, each of which represents 
equipment for a new ship. 

These are in addition to the sev- 
eral thousand compasses made by 
this division in the past 18 months 
and now in use on merchant and 
Navy ships. Furthermore, this in- 
itial mass production has been ef- 
fected at marked savings in cost 
which have been passed on to the 
government. 
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al 
ye No, not the announcement of another food shortage. Merely one important 

business executive describing why The New York Times is his favorite 
newspaper. He prefers The Times because "‘it reports the news honestly and impartially, 
covers every phase of news completely and thoroughly”. 
This was the kind of answer made again and again in a recent impartial survey 
to determine the reading habits of prominent men and women 
the country over. 5,800 questionnaires were sent to 
leaders in every field—Governors, educators, editors, 
business and financial executives, religious 


leaders, heads of women's organizations— 














asking this one question: ‘What is 
your favorite newspaper and why?" The Times 


won ina walk, scoring 45% of the votes 


against 12% for the next newspaper. This 


sure response from alert, 


| 


intelligent readers is certain proof 
that advertising in 


The Times hits the bull's 


eye—starts thinking, 


— ft 


ss 


¥ 


talking, buying. 


The New Pork Times 


"ALL THE NEWS THAT'S FIT TO PRINT" 
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How It’s Done in Canada 


Black Market Operators in Vancouver 
Operate String of Garages 


e late Francis A.| VANCOUVER.—Automobile deal-| fied columns of local newspapers. 

Seeaeh, whe move ennaonenstelly' : , ers here are experiencing a very| Some of these operators are re-‘ 
contended in the courts from here| ' i 3 |heavy demand for their cars and | ported to have 12 to 20 garages in 
to California that he discovered eer are finding considerable difficulty | a neighborhood rented and adver- 
|in maintaining a supply of used | tise one or two cars in the guise 
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Howard Heirs 
Lose Again in 


Ethyl Claim 


NEW YORK.— Representatives of | 


| 
| 
| 


the present formula for making 
ethyl gasoline, have suffered an- 
other setback—this time the dis- | 
missal of a _ $1,500,000,000 patent} 
infringement suit in Federal Dis- 
trict Court here last week. 

Giving J. D. Driscoll and W. D.| CLEAN SWEEP of governmental awards for production was made by 
Noland, trustees for the Howard Pontiac Motor division when its production of aircraft torpedoes won the 
T t Estate. Ltd. of this cit 30 | Army-Navy E. Pontiac already holds the Navy E with four stars for its 

rus ’ ’ yy production of Oerlikon guns. Here General Manager H. J. Klingler and 

days to file an amended complaint; Rear Admiral C. H. Woodward display the latest award. 
and renew the suit, Judge Vincent! ee a aN Ne cae oe a : 
L. Leibell suggested that they seek; Ethyl Corp., Inc.; General Motors! Frank A. Howard, president of the) 
“legal advice” instead of acting as| Corp. and E. I. du Pont de; Standard Oil Development Co., was 
their own counsel. He told the| Nemours & Co., Inc. |a chemist, formerly living in Ho- 
plaintiffs their complaint was “a| Recalling that two New Jersey| boken, N. J., who claimed to have 
rambling, confused jumble of inept! syits and one California action had| developed a liquid called Vitagas 
legal phrases and vague general-| been dismissed previously, Josiah Some 30 years ago to improve 
izations.” | Stryker, of Newark, counsel for | gasoline. 

Named defendants in the suit) Standard Oil, credited the discov- z 
here were John D. Rockefeller jr.| ery of ethyl gasoline to Dr. Thomas | ..- Gets the Cab 
and seven corporations, Howard-, Midgley jr., of Cleveland, and con- | MEMPHIS.—A. H. McKee has driven 
Vaughan Co., Inc.; Standard Oil| tended that Howard had had noth-| his taxicab 150,000 miles and kept it 
Co. of New Jersey; Standard Oil|ing to do with it. | “looking like new. The company 


; showed its appreciation recently—they 
Co.; Socony-Vacuum Oil Co., Inc.;} Howard, who was not related to gave him Ges cab. : & 


vehicles to meet this demand. At 


‘the same time, a flourishing black 
| market in used cars exists in Van- 


couver. 
The Wartime Prices and Trade 


| Board has appealed to the general 
| public to report any persons offer- 


ing trucks or cars for sale at 
prices above the ceilings establish- 
ed by the board. 

However, with the present gen- 
eral circulation of money, the ap- 
peal has brought comparatively 
little results and cars are at 
such a premium that the public 
is paying almost any price for 
the vehicles. 

Speculators of cars and_ unli- 
censed dealers are selling used cars 
in Vancouver at far above the legal 
ceiling. Some of these cars are 
advertised by word of mouth. 


Others are advertised in the classi- 


Tae Khlamenum Engine! 


baits 
Pay) 


OU tral ii 


All-Aluminum Engine’ Saves 
of Dead Weight. It has 


connecting rods and 


pistons, cylinder block, cylinder 


head and crankcase, intake 


manifold, timing chain cover, 


oil pump housing and cover, 


pump 


impeller, 


water housing, packing 
blades, 


oleh tom 


plate and fan 


clutch housing and. cover 


transmission case, rear bearing 


retainer and cover plate. 


No postwar dream, this aluminum engine, but a full size 
working engine. Having spent hundreds of hours on the 
test block, it’s now in an automobile for road test. 

Both airplane and Diesel engines have long employed 
strong, lightweight aluminum alloys to reduce their 
pounds-per-horsepower. So there’s a wealth of experi- in your engines. 
ence pointing to the satisfactory performance of lighter 
weight engines. 


The engine we have pictured above is just one example 


JALUMI 


of Alcoa’s long-continued research on automotive and 
aviation applications. The “low-down” on performance 
and design from our laboratories and test floors, plus 
war-taught know-how on fabrication, are all available 


to you, as you pursue the problem of achieving lightness 


Cutting weight with Alcoa Aluminum is something to 
start now. We'd like to help. ALUMINUM CoMPANY OF 


America, 1926 Gulf Building, Pittsburgh 19, Penna. 


NUM 


of private owners. When a pros- 
pect contacts this operator, the, 
operator will bring him around to 
various garages and thus display 
the available stock. None of these, 
dealers have licenses and hence it 
is very difficult to trace their oper- 
ations. , 

Persons in search of a second- 
hand car find that most of them 
for sale have a condition or 
“string” attached. 

With most, the string involves 
having another car to trade. Some 
are priced at the legal ceiling, but 
are in lamentably poor condition. 

A few—this is the racket the 
Price Board seeks to stamp out— 
are offered at prices far above, 
their ceilings. 

The latter deal 
something like this: 
The owner, sizing up his pros- 
pect, takes him aside, saying: 
“Look, if you want this car, it'll ' 
cost you $700. Yl give you a 
receipt for $500, but you pay 

me $700.” 

In this manner the seller, if 
questioned by the Prices Board, 
could refer to written evidence that 
his car was sold at the ceiling 
price. 

Many licensed dealers, faced with 
a dwindling supply of marketable 
automobiles, insist on the buyer 
having a car to trade, in order to 
have another to sell. 


This procedure is lawful, al- 
though some operators take advan- 
tage of the unwary by offering 
them much less for their trade-in 
car than its actual value. 


Operators who state in advertise- 
ments that they will “pay the ceil- 
ing price” for used cars, in many 
cases do, in fact, pay the ceiling. 


Since, however, the car must 
be resold at the same price, a 
trade-in is demanded from the 
purchaser. And_ usually, the 
price offered for the trade-in is 
deflated to enable the dealer to 
make a profit. 


“Cars are scarce and the demand 
is enormous, a spokesman for deal- 
ers said. 


“And since all cars must be sold 
at the ceiling, insistence on the 
purchaser having a car to trade in 
on the one he wants to buy is 
the only way in which a dealer can 
make any money on the transac- 
tion.” 


Most dealers candidly admit that, 
trade-in prices are deflated to 
leave margin for repairs and profit. 


C. W. Brazier, enforcement coun- 
sel, Prices Board, asks anyone who 
has paid, or is being asked to pay, 
an exorbitant price for a _ used 
motor vehicle, to get in touch with 
the nearest local office of the 
board. 


usually goes 


Skid Not 
Inventor Gets Patent 
On Safety Device 
VANCOUVER.—Inventor of a 
non-skid safety device for motor- 
driven vehicles, Almon (Am) Mere- 
dith, of South Edmonton, Alta., ha: 
just received his Canadian patent 


He has made application also fo: 
a United States patent. 


Particularly adapted to rubber 
tired vehicles, the device is ex 
pected to prove a means of pre- 
venting accidents through avoid- 
ing skidding on icy surfaces or 
wet roads. 

It is a rubber-saving device that 
will operate on all tires the year 
round. While there are calks on 
the device, these are flat and will 
not damage the highway, said the 
inventor. 


Cadillac Dansk Bisa 


CHICAGO.—Removal from 2301 
2250 S. Michigan Ave. has just 
effected by the Cadillac branch here. 
The former headquarters building was 
sold several months ago to Walton 
Motors, Inc. The Cadillac branch, 
however, retains the large’ service 
building adjoining its former struc- 
ture to the east. The new quarters 
| have been entirely remodeled and mod- 
|ernized in layout, front and illumina- 
| tion. H. W. Shepard is branch man- 
ager. 


to 
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= No Future? There's nothing else but! 


— 


oe it’s human to be anxious about what’s 
going to happen to him when you see those 
young shoulders swing down the walk and 
out into the world. 


But before you start hanging mental crepe on 
his chances for the future — just see if you can 
remember how you felt at the same moment 
in your life. 


Were you scared when you stepped out to 
make your own way? 


Possibly. But not nearly as scared as excited. 
Not nearly as filled with dread as with dreams. 
Not nearly as anxious over the things that 
worried your folks as to see for yourself what 
the world was like. 


“But,” you say, “things are different now!” Thank 
his lucky stars they are! 


Praise the Fates your son is getting his start in a 
nation beginning to find itself — beginning to 
wake out of the sorry nightmare of defeatism and 
the gloom-filled, small-minded idea that America 
had crossed its last frontier. 


Just look at the new fields opening before him 
now! 


Electronics — television — world-wide air trans- 
port — plastics — helicopters for every garage — 
light metals — Diesel power — 100-octane gas! 


Count the new processes, new materials, new 
methods, new proved productive facilities he and 
his generation will have with which to shape a 
richer, finer, better world! 


No future for today’s youngsters? There’s 
nothing else but! 


There never has been anything but future for 
anyone young of mind and bold of spirit — and 
nobody knows that better than we of Hearst 
Newspapers. 


For you realize, on a newspaper, how dead the 


past really is. How empty of anything but records 
to be surpassed, accomplishments to be excelled, 
ideas to be improved. 


You realize that every item of news you print. is 
old history even before the ink is dry — and then 
you see that the great and hopeful thing is what 
follows that news, how it shapes tomorrow and 
the new chances for aspiring men. 


Hearst Newspapers have long preached that les- 
son in a dozen key cities of the country, with $uch 
serviceability to nearly 5,000,000 families that 
they’ve come to count on our papers for certain 
definite things. For example: 


If it is on-the-minute, accurate news they want, 
they look to Hearst Newspapers first. 


If it is authentic interpretation of events or trust- 
worthy editorial counsel they want, they look to 
Hearst Newspapers first. 


If it is features, newspictures, cartoons, column- 
ists’ comment, society, sports or business new’s they 
want, they look to Hearst Newspapers first. 


There is a lesson here which no sensible advertiser 
with an eye on the future will ignore. 


It is simply that in planning marketing programs 
to reach these people, he should look to Hearst 
Newspapers first, as do they. 


JOURNALISTIC FIRSTS 8Y HEARST NEWSPAPERS 


In the great and varied task of making the modern newspaper interesting, interpretative, entertaining and serviceable to 
the public, Hearst Newspapers have a record of pioneering accomplishment which includes these “firsts”: 


It was Hearst Newspapers that first 
used photographs as a part of news-story 
coverage. 


It was Hearst Newspapers that first 
developed the cartoon into a regula? strip, 
and then into the comic pages which have 
become such a factor in American life. 


our borders. 


It was Hearst Newspapers that pioneered Sunday newspapers. 


the use of color in news and editorial columns. 


It was Hearst Newspapers that first 
used full-time foreign correspondents to 
assure full coverage of news from beyond 


It was Hearst Newspapers that developed used and derel: 
the first complete magazine distributed with — features, 


It was Hearst Newspapers that first 
used vegular by-line writers and col- 
umnists to provide specialized coverage of 
int subjects such as finance, radio, 
} . entertainment, Society, ete. 
It was Hearst Newspapers that first 
F ped the idea of special 
such as serial stories, household 


ints columns, cooking news, ete. 


HEARST NEWSPAPERS 


SASF 


Serving the American People — their Freedom, Security and Progress — by providing them trustworthy News, Comment, Counsel, Entertainment, and Advertising. 
& 


ALBANY TIMES-UNION 


Morning and Sunday Morning and Evening 


BOSTON RECORD AND AMERICAN 


LOS ANGELES HERALD-EXPRESS 


NEW YORK MIRROR 


SAN FRANCISCO CALL-BULLETIN 


Evening 


Morning and Sunday 


Evening 


CHICAGO HERALD-AMERICAN 
Evening and Sunday 

DETROIT TIMES 
Evening and Sunday 


LOS ANGELES EXAMINER 
Merning and Sunday 


BALTIMORE AMERICAN 
Sunday 

BALTIMORE NEWS-POST 
Evening 

BOSTON ADVERTISER 
Sunday 


OAKLAND POST-ENQUIRER 
Evening 

PITTSBURGH SUN-TELEGRAPH 
Evening and Sunday 


SAN ANTONIO LIGHT 


Evening and Sunday 


SAN FRANCISCO EXAMINER 
Morning and Sunday 


MILWAUKEE SENTINEL 
Morning and Sunday 


NEW YORK JOURNAL-AMERICAN 


Evening and Sunday SEATTLE POST-INTELLIGENCER 


Morning and Sunday 
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Strong Opposition to Ceiling 
Shown in Toledo Survey 


TOLEDO.—That the OPA price 
ceilings on used cars will not only 
create a sharp decline in the sup- 
ply but be a big incentive to boost 
black-market operations is the con- 
census of auto dealers here. 

A survey of these dealers shows 
that all but one of them disap- 
prove the OPA stand. The excep- 
tion is Henry Mohn, sales manager 
of the Wearley Motor Co., whose 
president, O. D. Wearley, formerly 
was distfict OPA director. Duke 
Rielly, of that organization, is at 
present one of the mainstays of 
the OPA district organization. 

Mohn believes the OPA price 
ceilings will have a beneficial effect 
on sales, although he admits it 
will take some time to work this 
out. 

Dealers are in agreement that 
car owners now be less 
likely to sell at present lower 
prices than they could have ob- 
tained before the OPA ceiling 
price announcement. While the 
dealers refuse to estimate the 


that they would be downward. 

A check of recently advertised 
prices on one popular late-model 
car showed asking prices ranging 
from $40 to $300 above the high- 
est ceiling price. In one instance, 
a dealer offered to pay $1,150 for 
a car which now can be sold at a 
top price of $1,088 after recondi- 
tioning. 

With law-abiding owners keeping 
their cars and reputable dealers 
refusing to violate price ceilings, 
the black market is expected to 
widen. Fly-by-night operators, 
with little investment and no re- 
gard for OPA regulations, are ex- 
pected to do a good bit of business 
despite threat of OPA penalties. 

R. H. Eddy, head of the Davis 
Motor Sales and vice-president of 
the Toledo Automotive Trades 
Assn., admits that the used-car 
prices have been too high but 
states that the only way the deal- 
er had of obtaining cars was to 
purchase from individuals who de- 
manded high prices. 

“T believe price ceilings will cause 


Cancel Conventions, 


Johnson Urges 

WASHINGTON. — The imme- 
diate cancellation of all nonwar 
connected conventions, trade 
meetings and conferences as 
well as all nonessential civilian 
travel was demanded last week 
by Director J. Monroe Johnson, 
of the Office of Defense Trans- 
portation. 

“With the invasion now actu- 
ally under way, the demands on 
the transportation facilities of 
the country are increasing, not 
decreasing,” Col. Johnson stated. 
“The pressure of rail shipments 
of war material has not yet 
reached its peak. Organized 
troop movement combined with 
increased casualty transporta- 
tion is gaining record-breaking 
proportions.” 


a definite lag in the market and 
stop a lot of people from selling 
their cars as well as tend to drive 
business from the legitimate deal- 
er, who faithfully keeps records, 
to the black market operator,” said 
Eddy. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


In Praise of ‘Gremlins’ 


War Agency Men Are Doing 
Good Job, Esquire Says 
CHICAGO. — Don’t think for a! organization which has been func- 


minute that we can play this war- 
time business game without rules, 
says J.C. Hammond, former dollar- 
a-year man, in his article, “The 
Gremlins in Washington,” in the 
July issue of Esquire. The Grem- 
lins down at Washington (the gov- 
ernment workers) have a war to 
win, and if they have to penalize 
the business man 15 yards, or even 
put him out of the game, they will 
do it. Quit your arguing with the 
referee and the rules committee 
and get on with the game, Esquire 
says. 

As an example, take the Automo- 
tive division of the War Production 
Board which does around 150,000,- 
000 dollars annually. You are the 
president of one company within 
the industry. It’s quite a job to 
run that business at any time, says 
Esquire, and it’s a tremendous job 
during wartime. You have many 
new employes, more new problems, 
but you do have a nucleus of an 


Bhs REPORTS 


—and how the money is being spent 


During peacetime, Briggs Manufac- 


turing Company 


largest independent automobile 
body manufacturer. 
Briggs is devoting its peacetime 
bodies and parts 
for medium tanks and aircraft; also, 
bomber turrets, droppable gas tanks 
and non-ferrous castings. 


Briggs war orders total approxi- 
mately $1,000,000, 
has been spent or is being spent as 
indicated in the box shown here- 
with. Percentages are based on dis- 
tribution of Briggs 1943 sales dollar. 


In 1943 Briggs did twice as large a 
dollar volume of business as it did 
acetime year. In 
1943 Briggs delivered double the 
number of tank hulls delivered in 


skill to makin 


in an average 


000. This money 


is the Nation’s 


53.6% 


0.2% 
32.1% 


1.9% 
9.2% 


1.2% 
1.2% 


0.6% 


In the war 


rials, 


1942. In the same year Briggs de- 

livered to the U. S. Army and Navy 

more than 22,500,000 pounds of airplane sections, as 
compared with 7,000,000 the year before. This included 
almost twice as many bomber fire-power turrets as in 
the previous year. Total shipments to date of airplane 
sections by Briggs exceed 45,000,000 pounds. 
Earnings by Briggs hourly paid employees in 1943 aver- 
aged $3,159.00. On December 31, 1943 there were 39,312 
people on the Briggs payroll, of which 21,737 were men 
and 17,575 women. This is 48% greater than on Decem- 
ber 31, 1942 when Briggs payroll was 26,401 people. 


In the first five months of 1944, shipments of airframe 


BRIGGS 
MANUFACTURING 
COMPANY 


DETROIT 


to about 40,000 em- 
ployees for wages and 
salaries. 

for executive salaries. 


to some 
contractors for mate- 


assemblies 


to stockholders for 
dividends. 


for taxes. 


for depreciation. 

for reconversion ex- 
penses and other costs 
arising from the war. 


left in the business. 


sections, by Briggs, were at consid- 


erably greater monthly rates than 
during any other months since the 
war began. Production of tank hulls 


was almost equal to the 1943 rate. 


2,000 sub- 


supplies and 


of last year. 


Deliveries of auxiliary gas tanks, for 
the first five months of this year, 
were 7 times the total for 1943, and 
shipments of aircraft fire-power tur- 
, rets were at a rate almost twice that 


Unless very extraordinary develop- 


ments take place, Briggs 1944 war 


business should be equal to, or ex- 


ceed, its record 1943 year. 


During the war, Briggs has shown 
that experience in manufacturing 
good automobile bodies, plumbing 
ware and non-ferrous castings has 


enabled it to turn out good “bodies 
for bombers, fighters, tanks” and 
other war requirements. Briggs is 
glad that it has been able to play an important part in 
the Nation’s war effort. All of its facilities and energies 
will continue to be available to the Armed Forces until 


Victory has been won. 


However, when Victory does come, Briggs is prepared 
to go about the job of reconversion with the same 
dispatch and intensity that it applied to the prepa- 


ration for war, and, if it is allowed 


to do so, can go 


back into at least some peacetime production quickly. 


W. O. BRIGGS 
Chairman of the Board 


W. P. BROWN 
President 


tioning for years. 


Now go back to the WPB. They 
have one man heading up the uni 
to administer to this entire indus- 
try, his assistant and a secretary. 
That organization, with its su 
periors, is going to guide the 
destinies, not alone of your $20,000,- 
000 corporation, but of the $150,- 
000,000 industry as well. 

A certain large piece of equip- 
ment was ordered for the Army, 
Esquire continues. The manufac- 
turing company met with the gov- 
ernment agencies to give it the 
final okay before production began. 
There were several important com- 
ponent parts; and various depart- 
ments of WPB specializing in those 
parts were there to see that all co- 
operated in the speedy production 
of the complete unit. There were 
a couple of Army colonels, one to 
see that the equipment was pro- 
duced satisfactorily to the Army 
and the other from the metals con- 
servation division. 


Right away the metals conserva- 
tion colonel spotted 165,000 pounds 
of an extremely critical metal on 
the list of material needed. This 
metal was more critical than men 
or money. It had to be eliminated 
and still meet the specifications. 
A large order, Esquire points out, 
because the manufacturer already 
was set and ready to go. But the 
WPB specialist on the part using 
that metal figured it out then and 
there. 


Was everybody happy? Not 
quite. The manufacturer advanced 
more reasons why the plan 
wouldn’t work than did your star 
salesman in the old days when he 
failed to land that new customer. 
He finally had to admit, however, 
under the constant hammering of 
the colonel and the WPB specialist, 
that it might be done. He was to 
check it and report in a week. 
But at the next meeting the manu- 
facturer had used the week to pro- 
vide a fine presentation of why the 
job couldn’t be done. 


The WPB specialist had figured 
this might happen and when the 
apparently triumphant arguer had 
exhausted his whole bag of tricks, 
they threw in a new plan to accom- 
plish the same saving of metal. 
And they had proof that it would 
work. The manufacturer quickly 
and desperately tried to counter 
this new attack, but his objections, 
like those of the first meeting, ob- 
viously expressed unwillingness to 
consider any plan but his own. 


Of course, all industry isn’t like 
that. There are hundreds of manu- 
facturers who deserve a medal for 
the work they are doing. But the 
war, concludes Esquire, and the 
civilian economy as well, would be 
in a mess right now if it weren’t 
for those government agencies 
business men swear so much about. 


Oldsmobile Gets 
Third Star 


LANSING.—For the fourth time 
in less than two years, Oldsmobile 
men and women have been honored 
by the War Department for out- 
standing achievement in produc- 
tion. The coveted Army-Navy E 
flag was presented to employes 
Aug. 10, 1942. Receipt of the third 
white star was announced last 
week by S. E. Skinner, Oldsmobile 
general manager and vice-presi- 
dent of General Motors. 


Oldsmobile’s four Army-Navy 
citations were awarded for produc- 
tion of thousands of cannon of 
varying calibers, many millions of 
shell, and numerous other arma- 
ment units. Oldsmobile plants in 
Kansas City, Mo., and Janesville, 
Wis., have previously been award- 
ed Army-Navy E flags. 


Service Pays Dealer 


KITCHENER, Ont.—The Kitchener 
Public Utilities Commission has au- 
thorized purchase of five new buses 
from the Ford Motor Co. The pur- 
chase will be made through the local 
agent. The basic price quoted for 
the coaches was $8.000 each. While it 
was pointed out that the commission 
could purchase direct from Ford at 
Windsor at a slight serene. commis- 
sion opinion was strongly in favor of 
not by-passing the dealer due to the 
excellent service received from the 
local agency. 
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“Step lively... 
watch the doors 


4M 


LL THESE PEOPLE have just one thing in 
A common. They’re all going somewhere in a 
hurry. Banker, broker, office steno and stevedore 
all jam in together without respect to class, creed 
or capitalization. Busy people, geared to fast travel, 
big city turmoil, they live in a constant hurry. 
That’s how New Yorkers are. And that’s why most 
New Yorkers prefer ‘The News. They like their 
news streamlined, compact, their editorials terse, 
forthright, their humor broad and hearty. Is it any 
wonder The New York News is the one paper that 
most of them read? 

News readers, like subway riders, have just one 
thing in common. They all want to get at the essen- 
tial facts quickly, easily, directly. ‘The News fills 
this need, without one whit of preference for class 
or creed. That is why The News has more than two 
million daily readers—more daily readers than the 
B.M.T. has riders. And that is why seasoned adver- 
tisers choose ‘The News in New York as the short, 
quick road to the world’s richest market. 


THE fe) NEWS 


NEW YORK'S “ 2oecSke PICTURE NEWSPAPER 


NEWS BUILDING TRIBUNE TOWER 155 MONTGOMERY ST, 
New York 17 Chicago 11 San Francisco 4 


7 out of ] 0 New York City families read The News 


Average net paid May circulation exceeded 2,000,000 Daily... 3,/00,000 Sunday 
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AUTOMOTIVE WASHINGTON 


Congress Is Prodded 
On Postwar Bills 


By William Ullman 
Washington Correspondent 


THE SENATE POSTWAR Planning Committee has 
prepared an outline of fundamental problems that Congress 


will have to get busy with pretty soon. 


The committee 


says that prompt action is of transcendent importance; 
that no extended congressional recess should be taken 


until action is complete; that 


the very destiny of the nation 
may depend upon wise and prompt 
decisions, otherwise “we can have 
economic chaos.” 

The committee’s charter 
brief, as follows: 

1. Establishment of an Office of 
Demobilization to direct and co- 
ordinate activities of all govern- 
ment agencies dealing with demo- 
bilization. 

2. Fair and speedy termination 
of war contracts, with prompt 
clearing of war plants of machin- 

ery and inventor- 
ies to expedite 
reconversion. 

3. Wise market- 
ing of surplus 
war property. 

4. Continued 
committee study 
of unemploy- 
ment - compensa- 
sion problem, 
with separate re- 
port later. 

5. Immediate 
availability of 

materials for construction projects 
after the war. 

6. Stimulation of residential con- 
struction. 

7. A program of migration and 
retraining of workers, with possi- 
ble federal loans or grants, to 
avoid “freezing” of excess labor in 
war-boom centers. 

8. Thorough study to determine 
what price controls and rationing 
should be continued and for how 
long. 

9. Postwar budget eliminating all 
unnecessary expenditures, with a 
yardstick beside which to lay all 
proposed expenditures and taxes 
so that an overall picture can be 
obtained. 

10. Prompt consideration of re- 
financing treasury obligations due 
to anticipated war bond redemp- 
tions and liability to corporations 
for the 10 percent postwar credit. 

11. A postwar taxation program 
to promote expanding production 
and consumption. 

12. Stimulation of equity invest- 
ment through revision of Securi- 
ties and Exchange Act. 

13. Expansion of foreign trade. 

14. Effective prevention of mono- 
polies and trade barriers. 


15. Reclaiming of all delegation 
of congressional power. 
16. Elimination of overlapping 
functions of government. 
+ + * 


Plepty of Oil 
In Shale Fields 


IF AMERICA’S oil wells give vut, 
the United States still will have 
an oil reserve of 100 billion bar- 
rels, according to some estimates 
of the amount of oil shale in this 
country. Oil has been extracted 
experimentally from this shale at 
a cost of about $1.25 a barrel. 

Large quantities of the oil shale 
are found in Colorado, Utah and 
Wyoming, says a bulletin from the 
National Geographic Society. Two 
naval oil shale reserves were estab- 
lished in this area in 1916, and a 
third has been added. 

The United States Bureau of 
Mines has produced’ gasoline 
from Western shale oil, experi- 
mentally, for 8 cents a gallon. 
This gasoline did not measure up 
to standard, but Congress _ re- 
cently authorized large-scale ex- 
periments by the bureau, with a 
view to working out new and 
improved extracting and refining 
methods. In general, oil is ex- 
tracted from crushed shale by 
heating in reto:cs. 

Scotland got its first oil from 
shale 250 years ago. Commercial 
production began in the middle of 
the last century, when the growing 
scarcity of whales had boosted the 
price of whale oil, long used for 


is, in 


lighting. France began commer- 
cial production of shale oil in 1838. 
* * * 


Industry Is Expected 


To Get Synthetic Plants 


DEPUTY Petroleum Administra- 
tor Ralph Davies expects that the 
bulk of the nation’s synthetic rub- 
ber plants will revert to private 
ownership in the postwar period. 
Describing processes as well under 
way, he expressed the opinion that 
both synthetic and natural rubber 


| would enjoy “complete” markets 
‘in this country after the war. 


Antiquated cars brought near- 


ly 250 automobile bargain seekers | 


to the Washington police store- 
yard recently, 


1937 Chevrolet which boasted 
tires, to $1 for a “fleet” of three 
small wooden boats. 

* * cd 


Maury Maverick 


Gets a Raise 


SO WE HEARD LAST WEEK— 
Ernest Olrich has been given gen- 
eral supervision of the Procure- 
ment division of the Treasury by 
Secretary Morgenthau in place of 
Assistant Secretary John Sullivan 
who has resigned to return to his 
native New Hampshire to enter 
politics. Maury Maverick, 
chairman of the Smaller War 
Plants administration, recently got 





ten thousand bucks annually. 


A civilian, Jerome Fanciulli 
of the FEA, has been cited by the 
Army for his work in North 
Africa. . . . Many in the motor 
trade will recall “Fan.” He was 
an early automobile editor and 
in later years an automobile 





demonstrating a | 
rising demand for used cars. | 
Prices ranged from $325 for a | 


| a salary raise, going from eight to | 


dealer in Virginia and the Dis- 
trict of Columbia. . . . Howard 
Fisk, another pioneer auto edi- 
tor, is also being praised for his 
civilian war efforts. Along in 
years now, Howard still is young 
in heart and putting in long 
hours in rehabilitation work. 


A noteworthy meeting last week 
was the “District Day” dinner of 
the Keystone Automobile Club at 
which the principal guests were 
members of Congress and Federal 
| and District officials whose activi- 
ties in the past year had helped 
to make things easier for John 
Motorist. They were wined and 


praised (liberally) and incidentally 
told about a few other motoring 
matters that need, and deserve, 
their attention. 

+ * * 


|Notes on People 


At the Capital 


AROUND THE CAPITOL DOME 
|—Rumor hath it that Jack Scott 


Col. Johnson, director, 
daily shipment of 200 empty grain 
cars to Canada, “and other prob- 
lems.” ... Otto Beyer is reported 
to have disagreed with Johnson 
over the urgency of manpower 
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dined (moderately) and toasted and | 


| left ODT after a disagreement with | 
over the| 


needs in transportation concerns. 
. . . The railroad industry is re- 
ported to be pleased with all the 
late development at ODT. ... 
Well, last Monday the United 
States Supreme Court made the 
biggest business in America— 
insurance—subject to Federal regu- 
lation. 

Sixty-six gasoline industry ad- 
visory committees have been or- 
ganized to work with OPA dis- 
trict offices in an effort to bring 
about fuller understanding be- 
tween the OPA and the industry 
at “grass roots” level. ...WPB 
chairman Donald Nelson told 
Congress last week that he is 
opposed to assignment of produc- 
tion quotas to industries in the 
transition period after the war, 
and made clear his belief that 
such quotas would penalize 
American resourcefulness. 


Fifty years ago, in 1894, when the 
now almost forgotten Dreyfus case, 
cause celebre of the France that 
was, was approaching its dramatic 
climax and “Gen.” Jacob Coxey 
was leading a tatterdemalion army 
of unemployed on Washington, 
pioneer mechanical obstetricians 
were bringing forth the first 
‘horseless carriage’”—one that would 
work—thus this is the motor car’s 
golden anniversary. 
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Listen to the Philharmonic-Symphony program over the CBS network Sunday afternoon, 3:00 
to 4:30 EW.T Carl Van Doren and a guest star present an interlude of historical significance. 
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Dodge Built 
Special Trucks 


For Sky Troops 


DETROIT.—Although the infor- 
mation was a military secret until 
the invasion was well under way, 
the Army permitted Dodge to an- 
nounce last week that it had built 
a (censored) number of trucks of 
special design for airborne troops. 

The vehicles were completed ana 
shipped from the Dodge truck 
plant sometime in April. Possibly 
some of these trucks were flown 
to U |S. bases in England, and may 
have been part of the equipment 
used in the June 6 D-Day landings 
along the coast of France. Or this 
materiel may be part of the re- 
serve equipment to be used in the 
allied drive on Germany itself. 

Basic design of these trucks is 
the same as the famous 4 x 4 built 
by Dodge and used in all combat 
areas. However, the underbody 
was redesigned so the truck will go 
through the door of a cargo plane. 
Other engineering changes were 


made to permit an integral part | 


of the truck to be removed and 
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MEMBERS OF the National Advisory Committee for Aeronautics stopped 
off in Chicago between trains to visit the Buick plant at Melrose Park, 


where they witnessed mass 
inspected the facilities of this 


roduction of Liberator bomber engines and cent 
modern plant. , 
Hunsaker, chairman of NACA, and Dr. W. 


Left to right, Dr. 
F. Durand, World War'I chairman, 


standing beside a Buick-built Pratt & Whitney Liberator bomber engine. 


installed without loss of time. 
Dodge also supplied special equip- 
ment for loading the trucks into 
cargo planes. 

The airborne trucks were rushed 
to completion on a special order 
that carried a high priority rating, 
according to Fred J. Lamborn, 


vice-president and general manager 
of Dodge. Less than three weeks 
after the order was received, the 
trucks were built, 
and on the way to Army Ordnance 
depots. 


There are profit-making opportunities 


in AN Want Ads. See inside back-cover. 


A Cotton Harness 
GUARDS HIS LIFE 


‘‘Never waste a life’’ is the precept and practice of our 


Army and Navy. 


Every American flier must be protected by a para- 
chute that is perfect in every detail. No pains are too 
great to make sure...doubly and triply sure... that 
the chute will open the instant he pulls the rip cord. 

When that all-important moment comes, there is a 


fore. 


mighty shock as if a giant hand suddenly 
slammed on the brakes. The harness that 
holds the flier to the chute must be strong 


to hold its human cargo firm. 


Before the war and during its early 
months, parachute harness was made from 
linen or woven from imported long-staple 
cotton. Those materials rapidly grew scarce. 

But the Army and Navy needed more and 


more parachutes, more and more harness. 
They, demanded harness that would stand 


wu 


Record 12 Months... 
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April Exports from U.S. 


Valued $1,1 


WASHINGTON. — 
merchandise from the United 
States during April, 1944, - were 
valued at $1,192,000,000, according 
to figures released last week by 
the Bureau of the Census. This 
completes a full year of billion- 
dollar monthly export totals, begun 
when the billion-dollar mark was 
first reached in May, 1943. 


The value of April shipments 
‘represents an increase of 22 per- 
over the export value of 


Exports of 


©. $979,000,000 for April, 1943, and an 


increase of 3 percent over the 
'March, 1944, value of $1,160,000,000. 
| Export totals exclude shipments to 
|the United States armed forces 
abroad, but include shipments of 
lend-lease merchandise. 


General imports (arrivals) of 
merchandise into the United States 
in April, 1944, were valued at 
$359,500,000, the highest peak since 
October, 1929, when general im- 


tested, boxed | 


the strain as well or better than any ever used be- 


Drawing on years of experience in its own textile 
mills, United States Rubber Company scientists found 
a way to transform plentiful American grown cotton 
into a new super-strength yarn...a yarn lighter and 
stronger than the materials used before the war. 


They called this new, stronger material 


Ustex yarn. 


Today, parachute harness made from 
Ustex yarn is protecting the lives of American 
fliers and paratroopers all over the world... 


helping our military leaders 


American precept...nmever to waste a life. 


When you see this sign, you will find that kind of tire 
dealer. It is the sign of a local, independent business built 
on experience, skilled service and products of quality. 


SERVING THROUGH SCIENCE TO BUILD A BETTER WORLD 
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Ready for instant use, the parachute is 
strapped to the flier as a seat pack. A 
parachute is no stronger than the har- 
ness that holds it to the flier. It must 
be of great strength to stand two to four 
tons of shock when the parachute opens. 


4 
een en a 
\ UNTREATED 
4 YARN 


Ustex yarn is as much as 70% stronger 
than untreated yarn. This means that 
Ustex yarn has more thanenoughstrength 
to take up the tremendous strain and 
shock. Today Ustex far surpasses linen 
both in strength and lightness. 


1230 SIXTH AVENUE, ROCKEFELLER CENTER, NEW YORK 20, N. Y. 


RUBBER COMPANY 


Parachutes with harness strongly woven 
of Ustex yarn guard the lives of our fliers 
and airborne troops over every land and 
every ocean. This Navy aerial gunner is 
ready for any emergency, his chute firm- 
ly strapped to him by Ustex webbing. 


carry out the 


C.P.A. Co., and Bendix. 
Bendix will be president of the 


92,000,000 


| ports were valued at $391,000,000. 
|The April, 1944, total represents a 
slight increase over March general 
imports, valued at $358,600,000 and 
an increase of 40 percent over the 
April, 1943, total of $257,600,000. 

While the $356,000,000 value of 
imports for consumption during 
April, 1944, was slightly less than 
the March, 1944, total of $357,000,- 
000, it represented a 33 percent 
increase over the April, 1943, total 
of $267,000,000 and continued the 
general upward trend. 


Vincent Bendix 


Sets Up New 


Helicopter Firm 


NEW YORK. Formation of 
Bendix Helicopter, Inc., has been 
announced by Vincent Bendix, who 
resigned two years ago as chief 
executive of Bendix Aviation Corp. 

Industrial leaders, including for- 
mer associates in other Bendix de- 
velopments in the aviation, auto- 
motive and home appliance fields, 
are associated with Bendix in the 
new enterprise, which plans to pro- 
duce a new type of helicopter 
carrying two passengers and bag- 
gage at a cruising speed of 100 
miles an hour, as well as 10-pas- 
senger and 20-passenger models 
based on the same principles. 

The new company is not affili- 
ated in any way with Bendix 
Aviation Corp. but is a successor to 
Helicopters, Inc., which Bendix 
founded in 1943 to develop a heli- 
copter embracing original princi- 
ples of operation based on his own 
inventions. The 10-passenger model 
is rated at 600 horsepower, and the 
20-passenger “airbus” at 1,200 
horsepower. The company will 
license and manufacture in the 
United States and export to for- 
eign countries, according to the 
announcement. 

Directors of Bendix Helicopter, 
Inec., are: Frederick K. Barbour, 
president, Linen Thread Co.; Claire 
L. Barnes, founder, director and 
former president of Houdaille- 
| Hershey Corp.; John A. Clements, 
| public relations counsel; Hector J. 
| Dowd, president, Certain-Teed 
| Products Corp.; Laurence D. Ely, 
president, Reeves Sound Labora- 
tories, Inc. and chairman of 
Hudson-American Corp.; James W. 
| Garside, president, Langley Avia- 
| tion Corp.; Charles L. MacDonald, 
| partner in the New York law firm 
of Tibbets, Lewis, Lazo & Welch; 
Lloyd Maxwell, first vice-president, 
Roche, Williams & Cleary, Inc.; 
Robert J. Newhouse of Newhouse 
& Sayre, insurance underwriters; 
Edmund W. Ross, president of 


Barnes and Martin 
vice-presidents; Garside, 
and MacDonald, 


new company; 
Jensen, 
treasurer, 
tary. 


secre- 


--No repeat ad necessary 


This ad appeared May 8— 


EQUIPMENT FOR SALE 


BENDIX DYNAMOMETER: 
floor model, easy to install or move, 
complete with cooling fan, exhaust 
analyzer, and other accessories, equal 
to new condition. 
$1,000 which 
new. 
Nat. 
Phone 


Above 


Will sacrifice for 
is less than 
MOTOR CO., 
Bldg., 


cost 
714 U. 8. 
Pa. 


SELL 
Bank 
21231. 


Johnstown, 


Mr. Sell wrote June 6— 


June 6, 1944 
Gentlemen: 

You may be interested in 
knowing that the ad on my 
Bendix Dynamometer has been 
the means of getting a sale. 

Naturally no repeat ad_ is 
necessary. Appreciate very much 
using your medium for this 
purpose. 

I. Walter Sell 
SELL MOTOR Co. 


Automotive News Want Ads 
get quick action at low cost 
See inside back cover —» 
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Bearings for Civilian Output 


Seen After Arms Cutback 


WASHINGTON.—Slight improve- 
ment is apparent in the over-all 
antifriction bearing situation, but 
medium and heavy ball bearings 
are still in the category of items in 
short supply, the War Production 
Board reported last week. The 
shortage of skilled workers is the 
chief limiting factor in bearing 
production, members of the anti- 
friction bearing industry said at a 
recent meeting here, according to 
WPB. 

A representative from the Office 
of Civilian Requirements asked the 
committee whether the industry 
would be able to meet anticipated 
bearing requirements when _ re- 
sumption of civilian production is 


permitted. Committee members 
said .their present increased ca- 
pacity will be sufficient to take 


care of bearing needs for consumer 
and industrial products as soon as 
military operations permit a sub- 
stantial cut in the armament 
program. 

Despite a decline in production 
during April, as compared with 





March output, a concurrent reduc- 
tion in incoming orders has made 
it possible for the industry to cut 
its backlog, WPB representatives 
told the committee. At present, 
the industry is down to a backlog 
of unfilled orders totaling approxi- 
mately seven months’ production, 
Government Officials said, as com- 
pared with an eight-month back- 
log in March. According to pres- 
ent indications, the May trend of 
incoming orders and backlog fol- 
lowed the April pattern, with the 
possibility of a slight increase in 
over-all production totals. 

The advisory group recommended 
that Conservation Directive No. 
15, controlling the use of aircraft 
control bearings by the air forces, 
be modified to permit the use of 
precision antifriction bearings 
wherever improved performance 
would result. The directive now | 
prohibits the use of precision anti- 
friction bearings in certain aircraft 
applications. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


and Mike 
Radanovich find their names on the 
large board Studebaker has _ erected 
as a permanent memorial to men and 


CORPS. DONALD LANE 


women employes now in the armed 
services. Lane was an _ automotive 
worker. Radanovich, who hes_ three 
brothers also listed on the board and 
whose father works for Studebaker, 
was an aviation engine employe. 








Abusing Car Priorities 
AAA Indicts War Workers for Reckless 
Use of Driving Privileges 


WASHINGTON.— War workers| its final stages, 


as a group were indicted last week 
by the American Automobile Assn. 
for reckless use of the highways, 
complete disregard for wartime 
speed regulations and for notori- 
ous indifference to any and all 
measures of car conservation. 


The charges were made in the 
form of a report to government 
agencies concerned with motor 
transportation, and was submitted 
on behalf of the AAA executive 
committee by Thomas P. Henry, 
Detroit, president of the national 
motoring body. 


Facts upon which the report was 
based were obtained on the initial 
swing around the country of the 
AAA “Keep ’Em Rolling” demon- 
stration, a mission which is carry- 
, ing, with the enthusiastic approval 
of the Federal government, a mes- 
sage on the vital part automotive 
conservation plays in the scheme 
of total war. 
| According to Henry, observations 
,made on the trip, which is now in 













MODEL 7306 FOR 100-POUND DRUMS 


Air-operated ... develops grease pressure 40 times air-line pres- 
sure. Handles fibrous, heavy or light-bodied greases direct from 
100-pound drums, stationary or dolly-mounted. Has all features 
of latest Alemite Master line, including exclusive Dyn-a-matic 


Primer. 


For 400-Pound Drums. Master series air-operated pumps are 
available with same quality features and advantages as 100-pound 


AVAILABLE NOW! 


These “Better Tools” For 
Maintenance Profits 


The job you’re doing to keep America’s cars and trucks 
running is one of the most important in the country— 
and it’s tough enough under today’s conditions without 
trying to do it with worn, inadequate equipment. So 
it’s good news that these modern, highly efficient but 
reasonably priced Alemite high-pressure pumps are 
waiting to shoulder some of your load. They’re man- 
savers —time-savers—money-makers. And they're avail- 
able now, through your jobber or Alemite distributor. 



















MODEL 6754 HIGH PRESSURE PUMP 
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Air-operated ... for fibrous and heavy viscous lubricants. 
Pumps lubricant direct from 25-, 35- or 50-pound containers 
—develops 33 times air-line pressure. Has many Alemite fea- 
tures, including Dyn-a-matic Primer which forces lubricant 
to the high-pressure piston. Detachable power-head can be 
transferred quickly to pump mechanisms of other “Advance” 
line units. 7-foot hose comes with adjustable delivery control 


show that most 
drivers are not conservation-mind- 
ed, and that the federal designation 


( 





of 35 miles an hour as a reasonable ¢ 


wartime speed is completely 
ignored everywhere. 


“But,” he added, 
driving conditions, the most repre- 
hensible driving practices, and the 
greatest disregard for conservation 
were noted on the stretches of 
highway leading to and from war 
plants. 

“Driving conditions near war- 
essential factories are so bad,” he 
continued, “that in many cases the 
general public is reluctant to use 
the same roads because of risk to 
life and limb. In some instances, 
even the State Police hesitate to 
patrol the roads for fear of being 
run down.” 

The report described wrecks as 
a common sight in roadside ditches, 
and stated that road surfaces and 
shoulders are cluttered with the 
jagged remains of bottles, dashed 
to the ground from speeding cars, 
and lying ready to ruin some un- 
suspecting driver’s precious tires. 


“Hundreds of thousands of these 
war workers are driving cars for 
the first time,” Henry said. “They 
are accorded top priority in cars, 
tires and gasoline and apparently 
proceed on the assumption that 
they have a divine right to re- 
placement if a car is demolished 
or a tire destroyed. 

“This flagrant disregard of con- 
servation cannot be tolerated any 
longer, especially since it consti- 
tutes a glaring abuse of privilege 
at a time when denials and re- 
strictions are being imposed on the 
rest of civilian motor car owners.” 


Need of Quotas 
Increasing as 


Theft Motive 


TRENTON, N. J.—With motives 
said to be changing from criminal 
use to need for _ transportation, 
automobile thefts in New Jersey 
have increased in the last 11 
months as compared with the 1942- 
43 fiscal year. 


Attributing the increase to indi- 
viduals rather than organized 
groups, State Supt. Charles H. 
Schoeffel said recently: “ It is safe 
to assume that this year’s increase 
has been brought about by the 
large number of cars stolen by 
individuals for a means of trans- 
portation from one _ point to 
another and not by commercialized 
thieves.” 


“the worst ( 


— 


( 


Col. Schoeffel said the _ state 
police has _ divided automobile 
thefts into four categories—joy ' 


ride, criminal use, means of trans- 
portation and organized rings. 


Auto thefts, as reported to State 
Police by owners, police depart- 
ments and other law enforcement 
agencies are: Year ending June 
30, 1940, 5,335, recovered 4,788; 1941, 
6,155, recovered 5,621; 1942, 6,266, 
recovered 5,965; 1943, 4,462, re- 
covered 4,134; from July 1, 1943, to 
June 1, 1944, 5,039, recovered 4,859. 


Oil Committee 


Headed by Hall 


NEW YORK.—The American 
Petroleum Industries Committee 
announced last week the election 
of Edwin §S. Hall as chairman and 
Cyrus S. Gentry as secretary of 
the committee. Hall succeeds Col. 
Harry T. Klein, who recently re- 
signed upon his election to the 
presidency of the Texas Co. 


Hall, vice-president of the Stand- 
ard Oil Co. of New Jersey (Dela- 
ware Corporation), has been secre- 
tary of the American Petroleum 
Industries Committee since its for- 
mation in 1932. Gentry, vice-presi- 
dent and secretary of the Shell Oil 
Co. and general counsel for the 
territory east of the Rockies, has 
been a member of the American 


Petroleum Industries Committee 
since 1941. 
Read Want Ad Section! Keeps you 


posted in what's going on in buying 
and selling field in the industry. 


— 





a o7~A_T  _—_——SS SSS SSeS iiss ssssseissssiseianst cacao 
A 
OMOTIVE NEWS, JUNE 26, 1944 


IN STOWE'S TIME 


Uncle Tom’s Cabin trans- 
formed the protest of the 
to the uprising o 


few in 
ainst slavery: 


millions 4 


a: 
OM AN OLD LANTERN 


Until Harri 
arriet Beeche 
r Stow 
horror of a small band ee Siucle Tenis Cabiennks 
—hu 
an, sonia tee en aes ectuals. But her dramatic ok slavery was the private 
said the teas 0 alia ea - roused the common 
—and slaver 
y was doom 

ed. 


Ever 
y great movem : 
were inspired to join. What infl tory began only when the m 
uences him, i asses of th 
, influences th e€ commo 
e whole of : n man 
society. 


And hist 
ory records he i 
e is n le i 
ommon touch with his own life i influenced except wh 
nd his own th en he r i 
oughts, his o ecognizes the 
’ wn problems 


Up to 25 
years ago— i 
publis , 
magic of the common touch = had failed to reach him. Th 
non-exi “11: i ; . 
: — millions of ota its simple credo, its basic sin en True Story—by the 
spired; built its circulation i cerity, br , 
own multi-milli n into bei ’ ought hithe 
for othe ulti-million ‘ ing. It enc rto 
r new magazi audience; fo ouraged, hel 
; ' ines and i ; fostered the , helped and 
movies, radio, newspa . influenced the basi growth of millions 
papers, ana advertising itself c pattern of other m more 
° agazines, of 


At no time in th 
€ co oe ve 
em so needed ...so Ce has True Story’s touch with 
sales. For. now, more portunity—be i ch with the 
' than eve: befo € it for greater common man 
et understandin 
g Or greater 
THE COMMON | 
MAN, WELL // 
PRODUCING T ; INFORMED, IS True Wii ae 
HE ’ THE G 5 , 
AMERICA WE WANT. REATEST FORCE IN aa ‘Coe brought the great 
ve teachings a Bs itself to 
PLL readers. 


FOR 25 YEARS 
THE WAGE EARNERS’ FAVORITE MAGAZINE F S i 0) RY 





24 


AUTOMOTIVE NEWS, JUNE 26, 1944 


Bearings for Civilian Output 


Seen After Arms Cutback 


WASHINGTON.—Slight improve- 
ment is apparent in the over-all 
antifriction bearing situation, but 
medium and heavy ball bearings 
are still in the category of items in 
short supply, the War Production 
Board reported last week. The 
shortage of skilled workers is the 
chief limiting factor in bearing 
production, members of the anti- 
friction bearing industry said at a 
recent meeting here, according to 
WPB. 

A representative from the Office 
of Civilian Requirements asked the 
committee whether the industry 
would be able to meet anticipated 
bearing requirements when_ re- 
sumption of civilian production is 
permitted. Committee members 
said .their present increased ca- 
pacity will be sufficient to take 
care of bearing needs for consumer 
and industrial products as soon as 
military operations permit a sub- 
stantial cut in the armament 
program. 

Despite a decline in production 
during April, as compared with 


March output, a concurrent reduc- 
tion in incoming orders has made 
it possible for the industry to cut 
its backlog, WPB representatives 
told the committee. At present, 
the industry is down to a backlog 
of unfilled orders totaling approxi- 
mately seven months’ production, 
Government Officials said, as com- 
pared with an eight-month back- 
log in March. According to pres- 
ent indications, the May trend of 
incoming orders and backlog fol- 
lowed the April pattern, with the 
possibility of a slight increase in 
over-all production totals. 

The advisory group recommended 
that Conservation Directive No. 
15, controlling the use of aircraft 
control bearings by the air forces, 
be modified to permit the use of 
precision antifriction bearings 
wherever improved performance 
would result. The directive now 
prohibits the use of precision anti- 
friction bearings in certain aircraft 
applications. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


CORPS. DONALD LANE and Mike 
Radanovich find their names on the 
large board Studebaker has_ erected 


!as a permanent memorial to men and 


women employes now in the armed 
services. Lane was an _ automotive 
worker. Radanovich, who hes three 
brothers also listed on the board and 
whose father works for Studebaker, 
was an aviation engine employe. 


Abusing Car Priorities 


AAA Indicts War Workers for Reckless 
Use of Driving Privileges 


WASHINGTON.— War workers 
as a group were indicted last week 
by the American Automobile Assn. 
for reckless use of the highways, 
complete disregard for wartime 
speed regulations and for notori- 
ous indifference to any and all 
measures of car conservation. 


The charges were made in the 
form of a report to government 
agencies concerned with motor 
transportation, and was submitted 
on behalf of the AAA executive 
committee by Thomas P. Henry, 
Detroit, president of the national 
motoring body. 

Facts upon which the report was 
based were obtained on the initial 
swing around the country of the 
AAA “Keep ’Em Rolling” demon- 
stration, a mission which is carry- 
ing, with the enthusiastic approval 
of the Federal government, a mes- 
sage on the vital part automotive 
conservation plays in the scheme 
of total war. 
| According to Henry, observations 
made on the trip, which is now in 


AVAILABLE NOW! 


These “Better Tools” For 
Maintenance Profits 


The job you’re doing to keep America’s cars and trucks 
running is one of the most important in the country— 
and it’s tough enough under today’s conditions without 
trying to do it with worn, inadequate equipment. So 
it’s good news that these modern, highly efficient but 
reasonably priced Alemite high-pressure pumps are 
waiting to shoulder some of your load. They’re man- 
savers—time-savers—money-makers. And they're avail- 
able now, through your jobber or Alemite distributor. 
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Air-operated ... for fibrous and heavy viscous lubricants. 
Pumps lubricant direct from 25-, 35- or 50-pound containers 
—develops 33 times air-line pressure. Has many Alemite fea- 
tures, including Dyn-a-matic Primer which forces lubricant 
to the high-pressure piston. Detachable power-head can be 
transferred quickly to pump mechanisms of other “Advance” 
line units. 7-foot hose comes with adjustable delivery control 
valve and two adapters. 
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its final stages, show that most 
drivers are not conservation-mind- 
ed, and that the federal designation 
of 35 miles an hour as a reasonable 
wartime speed is completely 
ignored everywhere. 


“But,” he added, “the worst 
driving conditions, the most repre- 
hensible driving practices, and the 
greatest disregard for conservation 
were noted on the stretches of 
highway leading to and from war 
plants. 

“Driving conditions near war- 
essential factories are so bad,” he 
continued, “that in many cases the 
general public is reluctant to use 
the same roads because of risk to 
life and limb. In some instances, 
even the State Police hesitate to 
patrol the roads for fear of being 
run down.” 

The report described wrecks as 
a common sight in roadside ditches, 
and stated that road surfaces and 
shoulders are cluttered with the 
jagged remains of bottles, dashed 
to the ground from speeding cars, 
and lying ready to ruin some un- 
suspecting driver’s precious tires. 


“Hundreds of thousands of these 
war workers are driving cars for 
the first time,” Henry said. “They 
are accorded top priority in cars, 
tires and gasoline and apparently 
proceed on the assumption that 
they have a divine right to re- 
placement if a car is demolished 
or a tire destroyed. 

“This flagrant disregard of con- 
servation cannot be tolerated any 
longer, especially since it consti- 
tutes a glaring abuse of privilege 
at a time when denials and re- 
strictions are being imposed on the 
rest of civilian motor car owners.” 


Need of Quotas 
Increasing as 


Theft Motive 


TRENTON, N. J.—With motives 
said to be changing from criminal 
use to need for transportation, 
automobile thefts in New Jersey 
have increased in the last 11 
months as compared with the 1942- 
43 fiscal year. 


Attributing the increase to indi- 
viduals rather than _ organized 
groups, State Supt. Charles H. 
Schoeffel said recently: “ It is safe 
to assume that this year’s increase 
has been brought about by the 
large number of cars stolen by 
individuals for a means of trans- 
portation from one _ point to 
another and not by commercialized 
thieves.” 


Col. Schoeffel said the 
police has divided automobile 
thefts into four categories—joy 
ride, criminal use, means of trans- 
portation and organized rings. 


Auto thefts, as reported to State 
Police by owners, police depart- 
ments and other law enforcement 
agencies are: Year ending June 
30, 1940, 5,335, recovered 4,788; 1941, 
6,155, recovered 5,621; 1942, 6,266, 
recovered 5,965; 1943, 4,462, re- 
covered 4,134; from July 1, 1943, to 
June 1, 1944, 5,039, recovered 4,859. 


state 


Oil Committee 


Headed by Hall 


NEW YORK.—The American 
Petroleum Industries Committee 
announced last week the election 
of Edwin S. Hall as chairman and 
Cyrus §S. Gentry as secretary of 
the committee. Hall succeeds Col. 
Harry T. Klein, who recently re- 
signed upon his election to the 
presidency of the Texas Co. 


Hall, vice-president of the Stand- 
ard Oil Co. of New Jersey (Dela- 
ware Corporation), has been secre- 
tary of the American Petroleum 
Industries Committee since its for- 
mation in 1932. Gentry, vice-presi- 
dent and secretary of the Shell Oil 
Co. and general counsel for the 
territory east of the Rockies, has 
been a member of the American 
Petroleum Industries Committee 
since 1941. 


Read Want Ad Section! Keeps you 
posted in what’s going on in buying 
and selling field in the industry. 
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IN STOWE'S TIME 
Uncle Tom’s Cabin trans- 
formed the protest of the 


w into the uprising © 
‘sisi against slavery: 


FROM AN OLD LANTERN SLIDE 


Until Harriet Beecher Stowe wrote Uncle Tom’s Cabin— human slavery was the private 
horror of a small band of intellectuals. But her dramatic realism roused the common 
man, touched the understanding and the heart of millions —and slavery was doomed. 


Every great movement in history began only when the masses of the common man 
were inspired to join. What influences him, influences the whole of society. 


And history records he is not easily influenced except when he recognizes the 
common touch with his own life and his own thoughts, his own problems. 


Up to 25 years ago—publishers had failed to reach him. Then True Story—by the 
magic of the common touch and by its simple credo, its basic sincerity, brought hitherto 
non-existent millions of magazine circulation into being. It encouraged, helped and 
inspired; built its own multi-million audience; fostered the growth of millions more 
for other new magazines and influenced the basic pattern of other magazines, of 
movies, radio, newspapers, ana advertising itself. 


At no time in the country’s history has True Story’s touch with the common man / OUR aul ME 
been so needed ...so rich in opportunity—be it for greater understanding or greater IN 
sales. For, now, more than eve: before: / oe 


Story’s aL 

Wa a aL the al 

| ' Pee a BGs itself to 

THE COMMON MAN, WELL INFORMED, IS THE GREATEST FORCE IN << me ot 
PRODUCING THE AMERICA WE WANT. 


FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE be U E S 0 RY 
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Veterans, Schools Aid Dealers... 





Two Mechanic Sources 


Pay Off in Tacoma 


TACOMA. Two manpower 
sources for auto dealers proved 
their worth here last week when 
four men were graduated from 
a government-sponsored auto ma- 
chinist’s course and two returning 
Army veterans took jobs in auto 
shops. 

Auto dealers and service man- 
agers were among the 100 promi- 
nent Tacomans present when four 
men received their journeymen 
certificates as qualified auto ma- 
chinists. Those in the first group 
to be graduated here are Joe 
Manza, Herman Smith, La Verne 
Wickstrom and Sidney Patterson. 

Ed A. Riebe, head of Tacoma 
Auto Sales Co., Pontiac-Cadillac 
dealership, presided at the gradua- 


ODT Stresses 
Need of Good 
Job Relations 


WASHINGTON. 





Maintenance 


| 


|employment are 


experts of the Office of Defense | 


Transportation last week stressed 
the importance of garage and re- 
pair shop owners observing a sym- 
pathetic attitude toward their em- 


| time 


ployes, particularly the new ones, | 


in order to hold men on the job 
during this period of critical 
shortage. 

Because of the manpower short- 
age, ODT said, there 
turnover of labor, but the owner 
who studies the situation and takes 


tion ceremonies. He is chairman 
of the auto mechanic’s joint ap- 
prenticeship committee, on which 
both labor and management are 
represented. Riebe has been doing 
excellent work on this program of 
training needed men to keep the 
region’s needed transportation 
rolling. 

Tacoma automobile dealers pres- 


ent were Fred Walker, Everett 
Steven, George Miller, Leon E. 
Titus, R. L. Renwick, Tony 


Falsetta and Pete Garner. 

The two veterans who are now 
back in useful auto mechanical 
George Swartz, 
South Tacoma Motor Co., and 
Maurice C. Goodell, Broadway 
Motor Co. 

Tacoma has been taking a lead 
in reemployment and rehabilitation 
of the men coming back from the 
war. Riebe of Tacoma Auto Sales 
is Pierce county chairman for this 
program. 

“There are now six returned 
veterans in the auto mechanics 
school,” said Riebe. “They work as 
apprentices day times and attend 
school two nights a week, four 
hours, thus getting theory and 
practical experience at the same 
and earning some money 
while learning.” 


The apprentice school in Ta- 


|coma is expected to expand soon 


is a great} 


steps to make the mechanic’s job) 
attractive will generally hold his | 


men. Men do not often leave a 


job because of money alone unless | 


their earnings are unreasonably 
low, it was emphasized, and new 
employes are particularly appre- 
ciative of consideration and inter- 
est on the part of their employers. 

For this reason, ODT explained, it 
favors giving supervisors 
courses in Job Instructor Training, 
Job Methods Training and Job 


to give “postgraduate” work to 
journeymen mechanics and ma- 
chinists. This will give the men 
a chance to keep abreast of new 
developments in the automotive 
field. 


Sprocket Chain 
Order Clarified 


DETROIT. — Inventory restric- 


'tions on sprocket chains, sprocket 


short | 


Relations Training, which are part | 


of the War Manpower Commis- 
sion’s Training Within Industry 
Service. 

Through the cooperation of the 
United States Office of Education, 
the War Manpower Commission 
and ODT maintenance 


chain attachment links and wheels 
do not apply to stocks of such 
items for automotive replacement 
parts, as defined in Order L-158, 
as amended, the Detroit regional 
office of the War Production Board 
announced last week. 

In addition, it was pointed out 


|that minimum production runs of 


advisory | 


committees, ODT now has courses | 


in automotive maintenance and re- 
pair in more than 200 cities 


throughout the country. Both pre- | 


employment and _ supplementary 


courses are included in this voca- | 


tional training program. 


N. H. Gas Receipts Off 


CONCORD, N. H.—(UTPS)—Gasoline 
tax receipts in New Hampshire in 
April amounted to $152,797, 
pared with $158,038 in March, it was 
announced recently by State Road Toll 
Administrator Federick N. Clarke. De- 


as com- | 


spite the slight drop, the figure repre- | 


sented a $4,000 increase over the 
of April, 1943, when $148,524 was col- 
lected. 

There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


level | 


manufacturers of such chain, at- 
tachment links and wheels may be 
taken into account by users who 
place purchase orders for such 
items. 

Thus, users will be permitted to 
receive delivery of a minimum 
production run of such items de- 
spite the fact that receipt of such 
a quantity might increase their in- 
ventories above the _ permitted 
forty-five-day maximum. General 
rules governing minimum produc- 
tion runs are set forth in Inter- 
pretation No. 7, as amended to 
Priorities Regulation No. 1. 


Joins Eutectic 


CHICAGO.—Clinton E. Swift was re- 
cently appointed assistant manager of 
the engineering and research depart- 
ment of Eutectic Welding Alloys Co. 


Before joining Eutectic, Swift was the 
manager 
Ampco 


of 
Metal, 


the welding division of 


Inc. 





and Monterrey 


American Airlines provides swift, daily service to these impor+ 
tant Mexican cities. Please make reservations well in advance. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES 7. 


ROUTE OF THE FLAGSHIPS 


Payoff in Tacoma... 





LIEUT. BERGREN, USNR, addresses gathering at the graduation of auto 


machinists at Tacoma, Wash. 
Auto Sales Co., chairman of the 
committee. 


At far left is Ed Riebe, president of Tacoma 
labor-management apprenticeship 


school 





GEORGE SWARTZ, an Army veteran, has returned to useful auto mechanical 


employment as a result of the Tacoma dealers’ 


campaign. 





Mechanic Training Started 
‘By Alabama Association 


BIRMINGHAM, Ala.—With the|of J. C. Barber jr., 


chairman, 


approval of the War Manpower Mercury Express Co.; P. E. Ander- 


Commission, the Motor 


Vehicle | son, vice-chairman, Jack Cole Co., 


Assn. of Alabama has launched an | and W. B. Baxley, secretary, Frue- 


“on-the-job” apprentice 
service to develop. skilled me- 
chanics as supervisors and fore- 
men in an effort to relieve the 
present shortage of this class of 
men among fleet operators in the 
state. 

Open to young men who are 
draft deferred, returned veterans 
and 4-F's, the program is being 
directed by a committee composed 


Minn. Mining 


Promotes Heil 


ST. PAUL.—The Minnesota Min- 
ing & Mfg. Co. recently announced 
the appointment of W. J. Heil as 

sales 


quarters at De 
troit. 

Heil will be in 
charge of all 
Minnesota Min- 
ing products be- 


mobile and body 





with the excep- 
tion of 3-M Ce- 
ment which is 
sold by the Adhesive division. 

Heil is not new in the automo- 
tive field as he spent a number of 
years prior to 1941 calling on the 
automotive trade. In July, 1941, he 
went to the West Coast for the 
company and in 1943 became West 
Coast sales manager. 


W. J. Heil 


Waters Opens 
New Station 


training | 


hauf Trailer Co. 

Acceptable applicants will be re- 
quired to sign a contract to remain 
with a company during the train- 
ing course, which will require 8,000 
hours of shop work and 576 hours 
of classroom instruction in related 
and technical subjects in the shops 
where they work. They will be 
paid during their instruction and 
each six months will receive an 
automatic increase of 5 cents an 
hour, if they are measuring up to 
requirements of the course. Raises 


|/may be made more frequently if 


manager! | 
of automotive) 
trades with head- | 


the man’s record warrants them. 

After conclusion of the course, 
the graduate will receive a certifi- 
cate of ability, acceptable anywhere 
in the country, attesting that the 
holder has worked in every de- 
partment of the shop. Textbooks 
will be purchased by the associa- 
tion and paid for by the month by 


, the users who, in turn, will have 


ing sold to auto-| 


manufacturers, 


their money refunded when they 
complete training. 

The program was. established 
with the cooperation of the Fed- 
eral Committee on Apprenticeship. 





Evans Promoted 


By Pedrick 


PHILADELPHIA. Wilkening 
Mfg. Co., maker of Pedrick piston 
rings, announced last week pro- 


| motion of Sam S. 


| placement Sales 


|organization for 


LONG ISLAND CITY.—The first | 


postwar plan of James F. Waters, 
Ine., world’s largest DeSoto and 
Plymouth dealer, went into actual 


operation with their announcement | 


of the opening of a large, modern 
gas station fronting their extensive 


sales and service plant on Queens | 


Boulevard at 33rd St., here. 


The company, founded by the 
late James F. Waters, now has 


plants in San Francisco, Detroit 
and Long Island City. 

To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Evans to the post 
of manager of the 
company’s Re- 


division. 
Evans has been 
with the Pedrick 


17 years. From 
1935 until 1942 he 
was manager of 
the New England 
territory, and 
since then has 
been assistant manager of replace- 
ment sales. 





Sam S. Evans 


Canada Uses More Gas 
MONTREAL.—Canadian consumption 


of gasoline in the first quarter of 1944, 
according to data compiled in _ the 
office of the Oil Controller, was 5,587,- 
| 054 barrels, an increase of 15 percent 
over the 4,849,000 barrels used in the 
corresponding period a year ago. Larg- 
est gain was in the Prairie Provinces 
where consumption increased 37 per- 
cent. 


!or direct sales). 


SERVICE—USED CARS 











Battery Makers 
Ship 4,499,056 


In First Quarter 


WASHINGTON.—Battery manu- 
facturers shipped 4,499,056 automo- 
tive replacement type storage bat- 
teries in the first quarter of 1944, 
representing a 13 percent increase 
over the first quarter of 1943, it 
was announced last week. 

The figure covers shipments of 
all new and factory rebuilt electric 
storage batteries designed _and 
built for operating a starter, igni- 
tion system, lighting system, or 
electric signalling device on a mo- 
tor vehicle. Because this type of 
battery is largely used in civilian 
automobiles, buses and trucks (in- 
cluding off-the-highway trucks), it 
is described as an automotive re- 
placement type battery, although 
it is used otherwise. 

Excluded are shipments to the 
Army, Navy, Maritime Commission, 
and other military or semi-military 
government agencies and to the 
United Nations (whether lend-lease 
These data are 
based upon reports from about 160 
manufacturers by the War Produc- 
tion Board. They represent over 
99 percent of total domestic civil- 
ian shipments of this type of bat- 
tery by manufacturers. 


(Number of Batteries) 


Quarterly 
Period Shipments Average 
BOE. ea savin saws 17,604,790 4,401,198 
Se ere 16,348,956 4,087,239 
SP eee 17,058,337 4,264,584 
1943—-First 
Quarter ..... 3,969,120 
1944—-First 
Quarter ..... 4,499,056 





DPC Awards GM 


$700,000 Contract 


WASHINGTON. — Secretary of 
Commerce Jesse Jones reported 
last week that Defense Plant Corp. 
has authorized execution of a con- 
tract with the General Motors 
Corp. to provide plant facilities at 
Indianapolis at a cost of approxi- 
mately $700,000. General Motors 
will operate the facilities, the title 
remaining in DPC. 


AUTOMOBILE 
DEALERS 


Opportunity 
for 


Profitable 
Turnover 
‘“‘Ever-Ready” 
Portable Milker 








ORIOL te» 





Farm Labor 
has created tremendous 
demand for Portable 
Milking Machines. 


Shortage 


Territories Granted 


Our representative will call for 
free demonstration. 


Dairy Supply Co. 
$81 Fourth Ave. 
New York City 
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Dealer Allowed 27% Markup... 


OPA Sets New Prices 


For Surplus 


WASHINGTON. — Designed to 
provide maximum prices for sales 
by Treasury Procurement of new 
passenger automobiles which are 
classified as surplus, and at the 
same time provide maximum prices 
for the resale of these vehicles by 
dealers, a new amendment—No. 
15—was added to Revised Price 
Schedule 85 last week. 


In announcing the amendment, 
OPA Administrator Chester Bowles 
issued a statement of “considera- 
tions.” Said Bowles: 

“The purpose in making these 
additions to the Revised Price 
Schedule is to provide maximum 
prices for sales by Treasury Pro- 
curement of new passenger auto- 
mobiles which are surplus to the 
needs of the United States, and 
also to provide maximum prices for 
the resales of these automobiles by 
dealers. 

“Before this amendment, Trea- 
sury Procurement could include 
in its maximum price for these 
vehicles only the actual amount 
of the increment which the 
United States had paid. This 
meant that the maximum price 
for each automobile sold would 
vary depending upon the amount 
of increment paid. Since these 
automobiles were purchased in 
different parts of the country, 
mostly by the Army, it is prob- 
able that the invoices or bills of 
sale would not be available to 
Treasury Procurement for the 
determination of the increment 
paid on each vehicle. 

“Moreover, it would be a difficult 
administrative problem if Treasury 
Procurement had to determine the 
actual increment paid on each ve- 
hicle before it could recover any 
of this increment when it resold 
the vehicle. 

“By the amendment, Treasury 
Procurement is permitted to charge 
the list price of the automobile as 
stated in Appendix A of Revised 
Price Schedule 85, plus transpor- 
tation costs, and 10 percent of 
the list price in Appendix A. This 
amount will permit Treasury Pro- 
curement to receive approximately 
what the United States paid for 
these automobiles. It has been de- 
termined that an average incre- 
ment of 10 percent, or more, of 
the list price was included in the 
selling price of each of such 
vehicles. 

“The new paragraph (f) in Sec- 
tion 1360.52 is designed to permit 
dealers to include an allowance in 
their selling prices to permit them 
to recover the cost of recondition- 
ing and to allow them a margin of 
profit. The allowance that para- 
graph (f) permits is an amount 
not to exceed 27 percent of the list 
price of the vehicle in Appendix A. 
This amount is the same in terms 
of dollars and cents as would be 
permitted if 27 months of incre- 
ment could be included. By adding 
this allowance in his prices, the 
dealer’s level of prices for these 
vehicles will be the same as the 
level of prices for the majority of 
unused 1942 automobiles which 
dealers are selling. The maximum 
prices for these latter vehicles will 
in most cases contain the full 27 
months of increment permitted by 
the regulation. 

“The reconditioning that must 
be performed on the automobiles 
purchased from Treasury Pro- 
curment must be adequate to 
place them in a condition for 
sale similar to the condition of 
automobiles upon which the 
maintenance operations have 
been performed for the entire 
period from Oct. 31, 1942, to the 
date of sale. If the dealer does 
not place the auiomobile in this 
condition, then he may include in 
his maximum price only 10 per- 
cent of the list price in Appendix 
A. If Treasury Procurement sells 
at the maximum price, this deal- 
er will recover only acquisition 
costs. 

“An additional form has been 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


Cars 


added to Section 1360.52b, which! 


has been redesigned Section 
1360.52c. The forms in this section 
before the amendment were not 
applicable to resales of automobiles 
purchased from the Treasury Pro- 


curement Division. As pointed out) 


above, conditioning operations have 
to be performed on these vehicles 
by the reseller, which will differ in 
many instances from the mainte- 
nance operations that must be 
performed in order to charge in- 
crement in accordance with para- 
graph (e) of Section 1360.52. The 
reseller of automobiles purchased 
from Treasury Procurement could 
not be expected to certify that he 
performed maintenance operations 
which he did not perform. The ad- 
ditional form in Section 1360.52c 
provides for a certification by the 
seller that he purchased the auto- 


WINNERS of a “What To Do With Hitler’ contest conducted among 14,000 
men and women who build the Jeep, George Gillespie, cost accountant, Harold 
Butts, a parts pre-packaging inspector, and Harry McKinnis, a motor assembly 
inspector (left to right), are shown receiving War Bond awards from Ward 


Canaday, chairman of the board of Willys-Overland Motors. 


All three winners 


suggested that Hitler be placed in solitary confinement for a period of time, 
but disagreed as to how and when he should die. 


mobile from the Treasury Pro- 
curement Division and he put it 
in a condition which permits him 
to include in his maximum price 
the full allowance permitted by 
paragraph (f) of Section 1360.52. 
“The amendment also _ redesig- 


N OTHING is impossible to American inventive, engi- 

neering, and manufacturing genius—to the dreaming, and 

daring and doing of free men, under the inspiration 

and challenge of the free American system. 
Particularly is the world dumfounded by our sudden 

strides in aviation—by the imagination, sheer genius and 

daring of our aeronautical engineers— 

by the quality and speed of American 

aircraft production—by the matchless 

performance of our aircraft—by the 

over-all miracle of this country’s gigan- 


tic aircraft industry. 


Yet the ultimate, in American air- 
craft development, hasn’t even been 


nates Sections 1360.52a, 1360.52b, 
and 1360.52c to read  1360.52b, 
1360.52c, and 1360.52d, respectively, 
to permit the insertion of the new 
Section 1360.52a which provides 
prices for sales by Treasury Pro- 
curement.” 


Ge 


Cory Urges 
Traffic-Court 
Coordination 


MINNEAPOLIS.—Creation of a 
single coordinated statewide traffic 
court system was urged by E. Ray 
Cory, president of the Minnesota 
Automobile Assn., in a recent ad- 
dress here before the League of 
Minnesota Municipalities. 

“Billions of our resources are 
expended in destruction of our 
enemies,” he said, “yet we hesitate 
to improve our laws and our 
efforts and spend money on ways 
to save human life here at home.” 

Cory charged justices of the 
peace are “unfit to meet the mod- 
ern demands placed upon them.” 

Assailing the justice of peace fee 
system in which fees only are col- 
lected from those adjudged guilty, 
he asserted that “no person should 
be trusted to decide impartially a 
case wherein he stands to gain 
through a decision.” 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


intimated. If our engineers could reveal the merest 
fraction of what they are realistically planning, for the 
peaceful years to come, would they be laughed at as 
Wilbur and Orville Wright were, in 1903? 

No—not after what the world has seen this nation 
do, in the air, during the past two years! 


HOUDAILLE* is proud to have 
been of service to the American Air- 
craft Industry. Our engineering and 
precision skills are contributing vitally 
to the American aeronautical progress. 


We hope to contribute even more to 


‘it in the peacetime days ahead. 


HOUDAILLE-HERSHEY CORPORATION 


Executive Offices — Detroit 


* Pronounced: “HOO-DYE" 


Manufacturers of precision parts and equipment for the automotive, air- 


craft, railway, maritime, mechanical refrigeration, radio and other industries 


© 1944. HOUDAILLE-HERBHEY CORPORATION 
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Based on HR 4915... 


Figures on Road Funds... 
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Postwar Road Funds 


For Postwar Compiled 


WASHINGTON.—The House 
Roads Committee has_ released 
figures showing the approximate 
amount of federal funds. that 
would be available to each state 
for postwar highway purposes 
under H.R. 4915 recommended for 
passage on June 2, the National 
Highway Users Conference report- 
ed last week. 

These figures have been used as 
a basis for unofficial estimates of 
the amount of state money that 
would be required in each state for 


Rear Labels 
Asked for Cars 
To Aid Police 


SYRACUSE.—To help police ap- 
prehend automobile drivers flee- 
ing the scene of an accident or a 
crime, James P. Dwyre, head of the 
records bureau of the Syracuse 
Police Department, has suggested 
that automobile manufacturers 
place the name of the vehicle or 
some symbol in large letters of 
standard dimension across the rear 
of the car. 

Dwyre points out that one of the 
greatest problems of law-enforce- 
ment officers today is the identifi- 
cation of automobiles fleeing from 
a crime. 

“Time was,” he said, “when each 
make of car had its distinctive 
lines and the average citizen could, 
from a mere glance at the rear end, 
identify a car as it traveled away 
from him. 

“In the evolution of body styles, 
however, it has become increas- 
ingly difficult to distinguish makes 
from a rear view.” 


matching federal-aid highway 
funds under terms of the bill. 
Funds would be made available for 
contractural obligations in the first 
two years only. 

The amounts shown in the table 
accompanying this article might 
vary to some extent in their prac- 
tical application if HR 4915 be- 
comes law in its present form. 
For instance, federal funds au- 
thorized for use in removal of 
hazards at highway-railway grade 
crossings do not have to be match- 
ed by state funds except in the 
acquisition of rights of way. Money 
spent for this purpose would not 
affect total federal funds available 
to a state, but would reduce the 
amount of state money needed for 
matching purposes in any state. 


The estimates of state funds 
that would be required under the 
proposed program take into ac- 
count increased federal percentages 
available to states in which the 
federal government owns more 
than 5 percent of the total land 
area. 


Division of Deutsch Co. 


Changes Its Name 


LOS ANGELES. American 
Screw Products, of Los Angeles, a 
division of the Deutsch Co., has 
announced that its operations will 
be conducted under the firm name, 
“The Deutsch Co.” 

According to company officials, 
the acceptance of the company’s 
new designs in valves and self- 
sealing couplings by the major 
Eastern Aircraft plants has re- 
sulted in confusion with Eastern 
firms of simiJar names, and the 
trade name of American Screw 
Products is therefore being 
discontinued. 


AUTOMOTIVE MATERIALS 


RusBER AND SYNTHETIC RUBBER 


ADHESION PARTS 
MOLDED PARTS 


(Hard and Soft) 


EXTRUDED PARTS 


Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 
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Awarded Army - Navy “E” 


For 
First Fiscal Year 
Federal State Total 
( 


6,937 
i,721 


17,343 

7,565 
13,643 
31,895 
11,874 

6,442 

4,064 
11,832 
20,385 

7,356 
36,460 
20,173 
19,330 
18,463 
15,943 
12,887 

6,688 

7,820 
14,642 
26,883 


Alabama 
*Arizona 

Arkansas 
*California 
*Colorado 

Connecticut .... 


Indiana 
lowa 
Kansas 
Kentucky 
Louisiana 
Maine 


Massachusetts 

Michigan 

Minnesota 

Mississippi 

Missouri 

*Montana 

Nebraska . 

*Nevada 4,890 

New Hampshire 2,438 
8,516 


21,022 
14,508 
24,198 
12,333 
14,433 

5,614 

4,064 
14,193 

9,178 
50,325 
20,435 
10,295 
32,328 
16,998 
10,345 
40,390 

4,064 
11,318 

9,952 


"New Mexico.... 

New York 30,195 
North Carolina. 12,261 
North Dakota.. 

Ohio 

*Oklahoma 

*Oregon 

Pennsylvania 

Rhode Island... 

South Carolina. 
*South Dakota.. 


Washington ... 7, 
West Virginia.. 5,831 
Wisconsin 
*Wyoming 
Hawaii 

Dist. 

Puerto Rico.... 
Total Cons. 


1,626 
2,354 
304,728 
(38%) 


3,531 


(62%) 
Adm. & 
Engineering .... 

GRAND 

TOTAL 


12,500 
304,728 804,728 


Based on Approximate Allocations tc the States 
Each of the Second 
and Third Fiscal Years 
Federal 
All Amounts Shown 
10,406 
5,844 
8,186 


Total Three-Year Program 
Federal State Total 
of Dollars ) 
31,218 58,967 
23,899 
46,387 
104,827 
39,254 
21,903 
13,816 
40,228 
69,309 
23,880 
123,964 
68,589 
65,722 
62,775 
54,207 
43,815 
22,740 


Total 
Thousands 


20,812 

8,167 
16,372 
36,466 
13,690 

7,730 

4,876 
14,198 
24,462 

8,262 
43,752 
24,208 
23,196 
22,156 
19,132 
15,464 

8,026 

9,384 
17,570 
32,260 
25,226 
17,410 


State 
Are 


10,406 
2,323 
8,186 

15,221 

9 


49,782 
91,403 


49,328 


2 
941,183 
(100%) (55%) 


12,500 37,500 
453,683 953,683 1,500,000 1,212,094 


(45%) (100%) 
37,500 


2,712,094 


“Federal participation is 60 percent of cost of construction in first fiscal year and 50 percent in 
second and third years; except that in States where “‘public lands” exceed 5 percent of the area 
the Federal participation is on an increasing scale in proportion to the amount of such lands in 
relation to total State area. These States are indicated*. 


Maintenance is First Step 


In Safety, Conference Told 


KANSAS CITY.—Importance of 
maintenance was stressed by speak- 
ers discussing motor. transport 
problems at one of the sectional 
meetings of the recent Central 
— Safety Congress and Exposi- 
ion. 

“Safety begins in maintenance,” 
Cc. B. Jeans, of Joplin, Mo., vice- 
president of the Tri-State Motor 
Transport, Inc., said in an address 
on truck transportation. 

“It is unreasonable to expect a 
driver to drive safely with an 
unsafe piece of equipment,” he as- 
serted. “It is difficult to obtain 
good mechanics, but that is where 
executive ability must be put into 
action. It is difficult to obtain 
parts, but they’re to be had and 
it requires only a little ingenuity to 
locate them. You will find that 
your ODT office will assist you. 
It is their function to help you 
keep rolling.” 

Regional ODT Director R. C. 
Coleman said that “preventive 
maintenance, proper and timely re- 
pairs, proper loadings and sane 


Ford Honored 
For Aiding Blind 


NEW YORK.—In recognition of 
his company’s pioneer work in 
finding satisfactory employment 
for the handicapped, a Migel Medal 
“for outstanding service to the 
blind” was awarded to Henry Ford. 

Henry Ford II received the 
medal for his grandfather, who 
was unable to attend the cere- 
mony, held here at the American 
Foundation for the Blind. It was 
the first time that such an award 
was made to a person not con- 
nected directly with an agency for 
the blind. The presentation was 
made by Helen Keller, deaf-blind 
author . 

Miss Keller also paid tribute to 
the late Edsel Ford for his in- 
sistence on equal rights for the 
blind and non-blind to work “at 
full wages without any conditions 
or special considerations.” 


Crawford a Trustee 


CLEVELAND.—Frederick C. Craw- 
ford, president of Thompson Products, 
Inc., has been elected a trustee of the 
Mutual Life Insurance Co. of New 
York. Crawford served last year as 
resident of the National Assn. of 
Manufacturers, of which he is now 
chairman. 


speeds with replacement vehicles 
are our forward wall of defense 
against the breakdown in trans- 
port.” 

“All our safety backing up this 
forward wall,” he said, “will mean 
success or failure. Take stock of 
your safety activities. Use that 
stock lavishly. There is no priority 
on safety. Such a program will 
pay dividends and make your part 
in this great game a bigger one.” 

L. H. Lynch, of Kansas City, 
freight carriers representative, de- 
clared: “We must build within 
every individual the desire to 
create a no-accident record. It 
requires constant reminding to 
keep a safety program uppermost 
in the minds of employes.” 

At a transit section meeting, J. 
W. Springstun, superintendent of 
instruction for the St. Louis Pub- 
lic Service Co., explained his pro- 
gram for training and qualifying 
workers. Merwyn A. Kraft, of 
New York, accident prevention en- 
gineer of the American Transit 
Assn., pointed out that his group 
is attempting to stimulate greater 
safety activity by competition be- 
tween cities. 

Safety in industry, railroads and 
air transport were discussed at 
other sectional meetings. 


26,588 | 


71,474 | 


Union Carbide 
Names Heads 
Of Subsidiaries 


NEW YORK.—Announcement is 
made by Union Carbide & 
Carbon Corp. of the election of 
the following 
presidents of sub- 
sidiary companies. 

Dr. Joseph G. 

Davidson has 


| been elected pres- 


ident of Carbide 


' & Carbon Chemi- 


cals Corp. and 
Carbide & Carbon 
Chemicals, Ltd. 

James W. Mc- 
Laughlin is the 
new president of McLaughlin 
He will direct all of the plastics 
operations of units of the corpora- 
tion, including the Plastics division 
of Carbide & Carbon Chemicals 
Corp. 

Stanley B. Kirk becomes presi- 
dent of the Linde Air Products Co., 
the Prest-O-Lite Co., Inc., Dominion 

Oxygen Co., Ltd. 
and Prest-O-Lite 
Co. of Canada 
Ltd. 

Arthur V. Wil- 
ker has been 
elected president 
of National Car- 


' the Bakelite Corp. 


S. B. Kirk 


bon Co., Inc., and 
Canadian Na- 
tional Carbon Co., 
Ltd. He became 
associated with 
National Carbon 
Co. in 1910. Con- A, Y, Wilker 
tinuously since 

that time, with the exception of 
three years as Head of the Depart- 
ment of Chemistry at Baldwin 
Wallace College, he has been re- 
sponsible for production and im- 
portant research work in_ the 
manufacture and use of carbon 
and graphite products, including 
“Eveready” radio batteries and 
flashlights. 

Francis P. Gormely has been 
elected president of Electro Metal- 
lurgical Co., Electro Metallurgical 
Co. of Canada, Ltd., Haynes Stellite 
Co., Michigan Northern Power Co., 
and Union Carbide Co. of Canada, 
Ltd. 

John D. Swain has been elected 
president of Electro Metallurgical 
Sales Corp. 

John R. Van Fleet becomes 
president of United States Vana- 
dium Corp. 


Laconia (N. H.) to Get 


New Auto Building 


LACONIA, N. H.—(UTPS)—It is 
reported that one of New Hamp- 
shire’s most modern automobile 
sales establishments will be erect- 
ed on property at 603-629 Union 
Ave., which has been purchased 
by E. J. Cantin. 

The site has a frontage on both 
Union Ave. and Mechanic St. and 
adjoins the resident of former 
Mayor C. E. Rowe. 


TIME MAGAZINE says... 


“To Americans for whom an automobile is a 20th Century work 
of art and its evolution a memory, Floyd Clymer’s modest Scrapbook 
is @ must”... May 29... Page 55. 
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HISTORICAL 
MOTOR 


Latte 


Ads..Descriptions..Specifications..Photos 
250 Early Motoreyeles and Autos! 


Interesting © 
Read about... 


Pierce ‘'4," 


Era, Harley 


sior, Ace, Cleveland 
Merkel, Dayton, Thor, 


Motorcycle, 


DISCOUNT TO 
DEALERS IN 


Pages! QUANTITY! 


.’ Thomas, Yale, 
Emblem, Pope, N.S. 
Indian, Excel- 


front wheel 
) drive, early Motor Scooters, 
Ny) 1S00 Ib. racing monster, 
French, English, German, 
wedish makes, others. # 


$1.50 POSTPAID or sent 
CLYMER MOTORS, Dept. NA 


2125 W. PICO ST. 


Historical © Humorous 


ancient Motor History! 


V-8 Chevrolet 2" and "6" Fords, Friction 
Drive Plymouth, Lincoln Truck, 3 cylinder 
Elmore, § cylinder revolving engine car, 
Ford-Selden patent suit, Steamers, Stude- 
baker Electric, Knox, Olds, Reo,- Thomas, 
Pope, Sears, Maytag, Marmon, Maxwell, 
Hupp, Miichell, Buick, Locomobile, 
Rambler, -Orient, Lambert, Wayne, Peer- 
less, Autocar, Flanders, E-M-F, Everett— 
many others and foreign cards é 


C.0.D. 


Educational 


tases 


Phone FE-6410 
LOS ANGELES 6, CALIF. 
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palities to adequate airport pro-| like Pittsburgh now has a primary] care of the private flying certain 


AIRCRAFT NEWS grams. Recently, Charles I. Stan-| and secondary municipal airport is} to start in volume soon after 
ton, administrator of the CAA,/no reason for ignoring the 25 or| the war. 
Sie . * told Chattanooga that its airport/50 small flight strips it will need| [Leaders in this field will prob- 
was plenty big enough, striking a/for its private fliers easily accessi-| ably be the oil companies. Many 
1t1es ee 1Ssion sane and sensible note in a field|ble to all of its residential areas. observers believe the thousands of 
on tin Ee a and a ee | i i= airports and flight strips will 
» cry tor years. e Na- | be rivately financed by companies 
l O Kee In St tional Aeronautic Assn., still mak- School Operators that sell fuel to automobiles and 
P cp ing good on its promise to settle Urging Action | airplanes. From their experience 
down and do something for pri-| AN ASSOCIATION of flying) with car service stations they 
By Charles Evans vate flying, publishes in its July| school operators, whose members| should do a good job, but their 
Aviation Editor magazine a simple table for guid-|are now looking toward postwar| participation need not exclude the 
ance of small towns in building| sales and servicing of the personal| automobile dealer from the same 
Is Chicago making plans for 75 airports, or worrying their airports. airplane, urges its members to go field. 


Wichita, Kan., is considering a t of th t avi their | 
abo ’ out o eir way to advise their| 
ut whether it will be on the New York to Singapore air plan by which visitors can land | surrounding communities and help| 


route? The answer, probably, is “both,” because the Windy)! their planes right downtown. The | them get adequate landing facili-| Chry dev? s ‘CU bichon City’ 

City began in 1941 to plan its future airport system, and| Personal Aircraft Committee of | ties. Loses 15.000 in Fire 

at that time, estimated that 72 would be needed by 1950.| the Aeronautical Chamber of | The same advice should be ; ; 

Thus it was one of the first Commerce, working solely for heeded by automobile dealers WARRENTON, Va. — Damage 
e to Kankakee and east to LaPorte,| Joe Doakes and his future in the | who plan some day to sell air- | done on the Walter P. Chrysler 

big cities to think all the Way|iInd. All of the minor airports; air, is conducting a complete | planes alongside their new cars. | estate, North Wales, during a se- 

through the airplane problem that! should be privately owned, but the| survey on the need for airports | In most cases, their first efforts | vere electrical storm here recently 

faces every American metropolis,| committee saw no objection to the| which can be the most important | will be needed in their own home |Was_ estimated unofficially at 

town and village, and turn its face} use of public funds for the con-| of all contributions to this field. towns, and the first job here will | $30,000. 

occasionally away from the glaim-| struction and maintenance of all| The vision shown by Chicago,| probably be to get the city | Approximately 15,000 chickens, 

orous, challenging world-girdling| others. Oklahoma City and Wichita is| fathers’ minds out of the air | valuable hatchery and other equip- 

air routes to the problem of pro- 2 needed throughout the country if| transport skies and down to the |ment were burned. Some 8,000 

viding Joe and Josephine Doakes Agencies Helpin | the private airplane is to take its| grass-roots-covered landing field | other chickens were saved from 

with facilities for their private 8 pig place in the transportation picture| where most of the flying of the | Chrysler’s “Chicken City.” 

plane. Municipalities of the people. The fact that a town| future will be done—and where | 

In Washington it is another SEVERAL agencies, both public] or village will never be on an air-| the biggest business opportunities 

story. There, where the planners | and private, are now centering} line is no reason it will not need| lie—and get plans started for | ;, “Dealers Tell Me" by Je John O. Munn, 

are knee deep, where the Na- | their efforts on guiding munici-| landing facilities. Because a city| enough local airports to take | dealers opinions (Ue SxPression of 

tional Capital Parks and Plan- icniticiecaaliemialidlsRada 

ning Commission is intent on 

making the capital of the U. S. 


the most wonderful world capital 
ever seen, the facilities for the 
Doakeses are lost in world vi- 
sions. Oklahoma City lines up 
with Chicago with plans already 


made for the private flier. The 
whole state of Michigan gets 
down to puddle jumpers in its 
planning, leaving the great levia- 
thans of the air and their paths 
across the oceans and continents 
to the imagineers of the airlines. 
So do some other states and 
cities. 

In Washington last week, the 
Civil Aeronautics Board called a 
press conference that was very 
fully attended. The board unveiled 
its idea of what world air routes 
ought to be flung across the world 
to take care of postwar aerial 
travel, and illustrated its guesses 
with the thrilling new “polar pro- 
jection” map. Of all the journal- 
ists in the room, perhaps one of 
them will some day fly from New 
York to Belem, or from San Fran- 
cisco to Suva. While he is doing 
that, every other one of those in 
the room will be galivanting all 
over this continent in his own 
private plane. 

* 





* * 


Small Voices 


Go Unheeded 
A FEW small voices in Wash- 
ington are saying there will be 
500,000 airplanes in 1950, one air- 
plane for every 280 persons on the 
basis of an _expected 140,000,000 
people. That will mean, these pri- 
vate flying enthusiasts say, that 
Washington must plan to take 
care of more than 5,000 airplanes. 
And that will mean 60 airports 
and landing strips in the Washing- 
ton area, the strips so located 
around the perimeter of the city, 
and perhaps within the limits as 
well, as to be near the homes of 
plane owners. No planning is under 
way, however, on the strength of 
these small voices. It’s far more 
exciting to consider an airliner 
starting at Washington and flying 
to Calcutta. 
In 1941, a special committee 
representing the Chicago Assn. 
of Commerce, the ——— Plan 
Commission, and the Chicago Re- ; 
gional Planning Assn. presented One of the eines = ee ee INC. 
its program as a “reasonable , 
eens ce ditceea ro HIS large, highly efficient New __ ing jobs on spring clips, body bolts, 
ing a population in 1950 of York metropolitan delivery sys- clutch pedals, universal joints, 


~o, Se Fe ceiana uae tem has proved, in actual practice, brakes, axle supports, wheel nuts 
every 660 persons, they provided what substantial savings can be ef- and similar points . . . That’s how 


for three major air terminals, fected with Boots All-Metal Self- they minimize maintenance costs. 
for use by transport planes only; i A 4 Fe : z 
four major inner-belt airports; Locking Nuts—savings that will be Since Boots Self-Locking Nuts 


five major outer-belt airports; made possible for all truck fleet are one-piece, all-metal, they are not 
80 secondary airports, and 30 ; de 
minor airports. operators, when peace returns. affected by the corrosive action of — Nuts 


oo" ae ee ee tee = Wherever vibration loosens ordi- oil, water and chemicals. Another 
an, which m ° e 
ee is too conservative, are the nary fastenings, Boots Nuts hold firm advantage—they can be used again Will snes This 


secondary and minor airports, each oS te ” ae te ; - 
> te ania cas eatekines Gan and safe. That’s why they do away and again without accelerated lock This broken spring, costing 
having space for hangars for 300 with the need for periodic tighten- ing loss of other self-locking nuts. $25.00 to replace, might have 


planes, and each minor field ac- been prevented had nuts on 


commodating 60 planes, the latter spring clips been tightened. 
to be used principally for pilot SELF-LOCKING oP Eoeniae Wele Until Boots Nuts are avail- 
training. a cooperate with Defense 

= iil Mba: thai erence Excus, ransportation by making 
ianane to wnied with landing Theres e tor @ Nut Shakin Zo0se” regular periodic tightening 


facilities extends from the Racine inspections. 
neighborhood west to Aurora, south Boots Aircraft Nut Corporation, General Offices, New Canaan, Conn. 
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Willys Output 
Up 31 Percent 
In Half-Year 


TOLEDO.—Willys-Overland Mo- 
tors delivered in the _ half-year| 
ended March 31, 1944, approxi- | 
mately $112,000,000 worth of war! 
products, a gain of 31 percent, to} 
increase its wartime service to the| 
nation as a leading manufacturer | 
in three major fields of Army and/| 
Navy requirements, Ward M. Cana- 
day, president, reported to stock- 
holders last week. 

After providing $9,305,400 for) 
federal taxes, and $3,098,863 in re- 
serves for contingencies and re- 
habilitation, net profit for the 
period increased to $1,558,369 from 
$1,347,949 in the six months ended 
March 31, 1943. The earnings are} 
equivalent, after current dividend | 
allowance for outstanding prefer- 
red stock, to 70 cents a common 
share compared with 61 cents a) 
share in the corresponding six) 
months of 1943. Income of both 
years is subject to renegotiation. 

Sales on fixed-price contracts 
plus fees on_ cost-plus-fixed-fee 
contracts were $96,465,201—99.6 per- 


| salute to Detroit. 





cent of which constituted materials 


delivered to our government and/! 


to other governments of the United 
Nations, the report showed. In 


LOTS OF STRETCH. Plenty of crepe and 
flexibility in the backing gives Permacel tape 
lots of “stretch,” makes it curve quickly, 
easily, without tearing. And once down, 
Permacel stays down—won’t creep back! 


STICKS TIGHT. A special coating process 
protects the backing on Permacel against 
paint solvents — prevents curling, sagging. 
Permacel sticks tight till the job is finished. 
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B.EGoodrich 


FIRST IM RUBBER 


+ 


pemane: SO 


MA er a a 8 


a 


ONE OF THE LARGEST display board units ever erected in Detroit has 
now been_completed for B. F. Goodrich Co., with the underlying theme a 
f The board is located opposite the General Motors building. 
Central panel of the display is a board 22 feet wide and 35 feet high. This 
is flanked on each side by two boards which total 20 feet in height and are 
22 feet wide. The display is illuminated from dusk to midnight daily. 
Michigan Advertising Co., Jackson, Mich., installed it. 





addition, the company supervised, is stated, reflects the company’s 
production ; under cost-plus con- | continued policy to keep its capital 
tracts totaling approximately! during the war period as liquid as 
$15,000,000. ; 

: 5 possible. 

Net working capital, as of March | 

31, 1944, amounted to $12,820,341, an| It ‘ sonia due ¢ 
imorense of S§A000075 since the). or 7e* Poot 8 pent -e-mey % 
comparable date in 1943, which, it | Sota soem ee si 


LEAVES NO BUMPS. The thickness of 
Permacel is scientifically controlled—to pre- 
vent paint “build-up” on the tape. Permacel 
is plenty thick to stand the gaff, yet thin 
enough to leave a fine, sharp edge. 


DOESN’T TRANSFER. Because the adhe- 
sive compound on Permacel is bonded on, 
this masking tape strips off clean — doesn’t 
“transfer” on the roll or on the job. 


Permacel mashing Tepe 


Industrial Tape Corporation, New Brunswick, New Jersey 


MAKERS o excel Tape 
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Servicing Synthetic Tires 


AAA Reports Woeful Lack of Knowledge 
On Part of Station Personnel 


WASHINGTON. — The _all-syn- 
thetic passenger car tire now being 
manufactured in limited quantities 
and made available to preferred 
mileage motorists is capable of 
excellent performance, compares 
favorably with the run-of-the-mill 
tires of other days, and is striving 
for equality with the very best pre- 
war crude rubber tires. 

This was the highlight of a re- 
port to the car owners of the 
country from the American Auto- 
mobile Assn. on the basis of the 
AAA’s “Keep ’Em Rolling” demon- 
stration which already has covered 
more than 20,000 miles of rural 
and urban roads in nearly 40 states 
from coast to coast. 

The summary of findings, which 
covered recaps and servicing con- 
ditions, as well as synthetic tires, 
was made public last week. All 
pertinent facts and data secured, 
it was stated, are being made avail- 
able to the Office of the Rubber 
Director, which was One of several 
government agencies that sup- 
ported the demonstration and its 
mission of car conservation. 

According to the AAA, service 
station technique and knowledge of 
how to handle synthetic tires and 
tubes is lagging far behind the 
general advance in manufacture. 
“In this respect,” says an AAA 
statement, “we encountered a 
woeful degree of ignorance, even 


Case of 10 Clues 

New Studebaker Booklet 

In ‘Whodunit’ Style 

SOUTH BEND.—Patterning the 
approach after the style of a popu- 
lar “whodunit,” the Studebaker 
Owner Relations division has just 
published another self-help booklet 
for car owners under the title of 
“The Case of the Missing Mile.” 

As in earlier issues on the sub- 
ject, material is couched in non- 
technical language and explains to 
motorists how they can meet some 
of the more common wartime serv- 
icing problems. 

The Case is presented in the 
form of 10 clues, any one of which 
may reveal the cause of wasted 
gasoline, excessive wear or driving 
irritations. Closing pages appeal to 
the car owner to consider his 
patriotic responsibility in main- 
taining the vital flow of transpor- 
tation. The booklet is being dis- 
tributed by Studebaker dealers. 


Read Want Ad Section! Keeps you 
posted in what's going on in buying 
and selling field in the industry. 


Service Clinics’ Click «. 


to the extent that in many in- 
stances the service-station per- 
sonnel did not know how to insert 
the tubes or mount the synthetic 
tires properly. We are calling this 
condition to the attention of the 
Office of the Rubber Director, the 
Office of Price Administration, and 
the Office of Defense Transporta- 
tion. We are urging these agen- 
cies, as well as the manufacturers 
of tires, to undertake an extensive 
campaign of education at the serv- 
ice station level, in order that the 
motorists may be assured of bet- 
ter service and also in the interest 
of giving longer life for the tires 
and recaps themselves.” 


U. S. Indicts 95 
In San Antonio 


Loan Probe 


SAN ANTONIO.—In one of the 
most sweeping investigations car- 
ried out here in some time, the 
federal grand jury, which has been 
investigating small loan compa- 
nies since Nov. 29, 1943, has re- 
turned an indictment naming six 
San Antonians, three chain loan 
companies with headquarters in 
this city, operating approximately 
120 offices, and 89 other individuals 
and 16 chains operating approxi- 
mately 400 small loan offices in 
23 states. 

The San Antonio defendants are 
J. Lee Wilson, co-owner of the J. 
Lee Wilson chain; Claude KE. 
Crowe, H. Ledford Crowe and Wil- 
lian C. Landrum, co-owners of the 
Claude E. Crowe chain; E. B. Ter- 
rell, owner of the Terrell chain, 
and C. L. Hubbard. They were 
charged with conspiracy to violate 
the Sherman antitrust act by 
agreeing to fix interest rates on 
small loans. 

The total outstanding at any 
selected time in small loans was 
$1,500,000,000, it was reported, of 
which $537,000,000 was out on in- 
terest rates ranging from 16 to 
42 percent per year, and approxi- 
mately $100,000,000 at rates ranging 
from 60 percent to 1,000 percent 
a year. 

Many loans were made on auto- 
mobiles which were later taken in 
and sold at handsome profits, it 
was charged. 

Largest of the loan companies 
to come under the indictment was 
'the J. Lee Wilson chain with head- 
quarters in this city. 

Bond for the defendants has 
been set at $1,000 for each indict- 
ment, and arraignments will start 
'about July 1. 


STUDEBAKER’S announcement that its current service clinics are setting 
new highs in attendance and interest is fully supported by these ‘‘Factory-to- 


field-force-to-service-personnel’”’ 


Abbott lectures as he reassembles a 


ictures. 


Here Service Representative H. B. 
differential and rear axle unit for the 


instruction of a group of service managers and shop employes in Oklahoma City. 


IN THIS PHOTO a special brake display 
Studebaker 


Birmingham (Ala.) group as 


Edwards conducts the clinic. 


is the 


; ie center of interest for a 
Service ; 


Representative J. S. 





Truekin’ 


eee 
Home Agin! 

Lookin’ Ahead 
New Books 


By 
Jack Weed 


ACK home after practically two 

months, spent out in the field 
talking to dealers about their 
present troubles and their postwar 
planning, finds me somewhat in a 
daze. This industry is moving so 
fast and dealers are changing 
their pre-war thinking so much 
that it is hard to adequately judge 
just what is taking place. 


There are a number of impres- 
sions, however, that one quickly 
gets if he has the opportunity to 
sit down with a couple hundred 
dealers scattered over nine states 
and talk to them with the wraps 
off. Dealers generally have taken 
the bit in their teeth and are work- 
ing out their own postwar pro- 
grams independent of all other 
sources. They are on the march, 
and it is now certain that the most 
of them are going to put on their 
own invasion of the service market 
on a greater scale than they ever 
have before. 

* * 

ANOTHER impression that one 
quickly gets is that dealers in the 
main are planning on conducting 
their business along department 
store lines, instead of being satis- 
fied with just being “agents” for 
a particular make of car or truck. 
Duration experience has shown 
them that they have several very 
profitable departments in their 
business if they manage them 
properly. 

This is particularly true with 
those dealers who have had a truck 
franchise and have thought at all 
in truck terms. These dealers 
went out after the truck service 
business, and many of them got 
more than they had the room or 
the manpower to handle. Many of 
them were able to take on fleet 
maintenance and found to their 
surprise that they were able to 
handle this work to the satisfaction 
of the owners and at the same time 
make a nice profit doing it. 


The success that these dealers 
have had with truck service has 
resulted in two prime reactions— 
one that it has sold many dealers, 
who never had a truck line in the 
past, to take on a franchise, and 
the other is an avalanche of new 
building planning for service sta- 
tions that will handle truck service 
more efficiently. 

* * a 

WHILE IT is undoubtedly true 
that neither the customer labor nor 
replacement parts sales per repair 
order will continue to be as large 
after we have had a couple of 
years of new truck selling, most 
dealers have found to their own 
satisfaction that the service on one 
truck is as profitable as the service 
on several passenger cars. 


There are many reasons for this 
—trucks get harder service, run 
more miles per month on the aver- 
age and don’t come in to the serv- 
ice station as often. Then, too, 
truck engines are worked more 
nearly to capacity for a greater part 
of the time and thus wear out 
many times faster. The wear on 
clutches, transmissions and axles 


(See TRUCKIN’, Page 37, Col. 1) 


1943 Trailer Output 


| 100, 
March level of 187.50. 
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Increased Output 
Of Heavy-Duty 


Trucks Slated 


| 


Heavy Military Demand 
Not Expected to Cut 
Civilian Production 


DETROIT. — Heavy-duty 
truck production, which has 
been lagging about 25 percent 
behind schedule, is going to 
be stepped up immediately 


due to the urgent need of these 
vehicles for transport purposes in 
France, according to authoritative 
Washington sources. 


The push will be placed behind 
the entire heavy-duty truck pro- 
gram, essential civilian as well 
as military, it is learned, and 
thus should result in a better 
production of both completed ve- 
hicles and bottleneck parts for 
essential civilian use as well as 
bringing the military production 
program up to schedule. 


Considerable emphasis will be 
placed on the bottleneck produc- 
tion spots—foundries and drop 
forge plants—which have been the 
major cause for truck production 
being behind schedule. Appeals are 
going to be made to the public to 


Revision on Way 


OPA plans to revise RMPR 
$41 (used truck price regulation) 
by July 10 to include the 50-50 
warranty and permit a 25 per- 
cent markup on the later model 
trucks, it was learned last week. 


relieve these bottleneck conditions, 
and every effort made to get the 
additional 25,000 workers needed in 
these plants to maintain’ the 
schedules laid out without disturb- 
ing present production on other 
items. 


It is also understood that higher 
priorities will immediately be given 
the heavy-duty truck program, to 
the end that these vehicles can 
be produced in time to relieve the 
transport difficulties which the 
armed forces face in lieu of the 
shattered French railroads. 


Along with the increase in 
heavy-duty trucks will also be a 
(See OUTPUT, Page 37, Col. 5) 


Motor Carrier 


Freight Off 
6% in Month 


WASHINGTON.—Freight volume 
transported by motor carriers in 
April dropped 6.1 percent from the 
corresponding month last year, 
marking the second  consecu- 
tive year-to-year decrease since 
September, 1940, the American 
Trucking Assns. reported last 
week, noting at the same time that 
the decrease represented a widen- 
ing of decline from an 0.3 percent 
dip as between March of this year 
and like month of 1943. 

Basing its report on data re- 
ceived from 346 motor carriers in 
47 states and the District of 
Columbia, the trucking association 
also said the April tonnage was 
7 percent smaller than in March 
of this year. The carriers told 
ATA they handled an aggregate of 
2,699,451 tons in April, compared 
with 2,900,790 in March and 2,875,- 
748 in April, 1943. 


As a result of the decreased vol- 
ume, the ATA index figure, com- 
puted on the basis of the average 
monthly tonnage of the reporting 
carriers for 1938-40 as representing 
slid down to 172.12 from a 


Dealers Plan Expansion 


In Truck Service Field 


Is Treasury Inviting 
A Black Market? 


According to notices recently sent out by the Treasury 
Procurement, this government agency is virtually inviting 
dealers to practice “black market” tactics in the pur- 
chase and resale of surplus trucks. 

The department not only asks the dealer to bid the 
ceiling on the trucks offered, but requires the buyer to 
certify that he will not resell the purchased vehicles at 
prices “in excess of the Office of Price Administration 
warranty prices.” 

The notice reads “. . . many trucks that now may 
be purchased by dealers on a negotiated basis at appli- 
cable ceiling prices.” Then to make certain that the 
dealer understands that he must bid ceiling in order for 
his bid to be considered, the next paragraph reads, “The 
number of trucks that may be sold to any one dealer 
will depend on the ratio of the quantity of trucks available 
to the number of dealers willing to pay ceiling prices 
therefor.” 

x kk 


Franchised dealers are in business to make money— 
they must be able to make a profit in order to stay in 
business. Yet the government asks these dealers not 
only to sell at the ceiling but to buy at the ceiling. 

We can’t understand how a dealer can make any 
money on this basis unless he either buys at the “as is” 
ceiling and sells at the “reconditioned” ceiling and does 
less work than the margin difference in the ceilings, or 
gets around these two limitations by adding “something 
to the truck” that permits a change in ceiling figuring. 

If however, the dealer and buyer who has procured a 
letter from an “interested government agency” authoriz- 
ing the user to buy a truck, come to the Procurement 
division office, the user can buy at the ceiling and pay 
the dealer for his time and trouble in making the trip 
with him at whatever rate is decided between them. 
This is an “out” that is being taken advantage of in 
many cases, it is understood. 

The only other “out” for the dealer is to do as the 
“junkers” are doing now and that is buy at the ceiling, 
tear the vehicles down and sell the salvaged parts at 
what the market will stand. This, of course, takes these 
vehicles out of operation and doesn’t help alleviate the 
critical truck shortage. 


xk * 


It is seen that this practice in the sale of surplus 
vehicles is promoting black market tactics by govern- 
ment itself. 

If the dealer doesn’t bid at the ceiling, he doesn’t 
get trucks. 

If he doesn’t sell at ceiling, he is breaking the law. 

If dealers don’t buy the surplus trucks offered, 
Treasury Procurement can claim that dealers don’t want 
the vehicles and then can appeal to have the bids thrown 
open to the public, which would let in the speculators. 

We wonder if this practice is an attempt by some 
group in government to break down the mandate of the 
Baruch report which specified that these vehicles must 
be sold through organized trade channels—before any 
quantity of vehicles in sound operating condition are 
put up for sale? 


‘Postwar Sales 


Boom Expected 


Many Outlets Intend 
To Separate Car and 
Truck Maintenance 


By Jack Weed 
Truck Editor 


NASHVILLE.—Truck deal- 
ers, especially those who have 
done a serious job of building 
up their truck service in war- 


time, are making plans to get 
into the truck business in a big 
way just as soon as trucks are 
again in quantity production. 


For instance, right here in Nash- 
ville are two truck dealers who are 
doing an outstanding job from a 
service standpoint. The excellence 
of the service they are rendering 
is bringing them business not only 
from all parts of the state, but from 
over-road drivers who come this 
way going south with their loads. 


One of these dealers, the Hip- 
podrome Motor Co. (Ford), has 
devoted practically an _ entire 
floor of its large building to 
truck service and keeps truck 
service separate from the pas- 
senger car service. In postwar 
Otto Nonn, president, intends to 
equip this truck service depart- 
ment so that it will be second to 
none in the state. 

Another outstanding example 
here is the General Truck Sales, 
Inc. (General Motors Truck dis- 
tributor) which has an entire 
building devoted to truck sales and 
service, with service predomi- 
nating. D. Thompson, the owner, 
has made it a business to see that 
every truck that comes to him for 
service, no matter what the make, 
is taken care of promptly and at 
reasonable rates. 

Both of these dealers not only 
carry large stocks of parts for the 
makes of trucks they represent, but 
also know where to get parts for 
trucks of other makes on short 
notice and have crews of experi- 
enced mechanics who know trucks 
and like to work on them. 

These dealers are but two ex- 


(Continued on Page 36, Col. 4) 


Chevrolet Truck 
Order Amended; 
3 Models Added 


WASHINGTON. — Amendment 
No. 1 to Revised Order 158 under 
Maximum Price Regulation 136 has 
been issued, effective as of March 
2, 1944. The amendment adds to 
the schedule of Chevrolet truck 
models three new models not cov- 
ered by the Revised Order 158. 
Those models are No. 4112, a 134% 
inch utility chassis with cowel and 
windshield for which the retail 
list price is $815; Model 4412, 160- 
inch utility chassis with cowel and 
windshield, retail list price $840, 
and Model 4702, 195-inch long 
school bus chassis, retail list price 
$1,080. 

The net wholesale price which 
the reseller must pay to the manu- 
facturer is $619.40, $638.40 and 
$820.80, respectively, on the models 
mentioned. The amendment also 
permits Chevrolet to sell to the 
United States each of the models 
mentioned at a_ scheduled net 
wholesale price which is lower 
than the net wholesale price to the 
reseller. A new paragraph is added 


E , |. THIS SLEEK “trailerized’’ L.P.G. transport tank, designed and developed 
A portion of the decline may by the Heil Co., carries a 4,000-gallon payload of liquid petroleum gases. 
(Continued on Page 28, Col. 1) Suspended between axles, it features a low center of gravity and special 
& e SUE. manufacturing processes eliminate over a ton of dead weight. 


reading as follows: 
“The manufacturer’s price under 
(See CHEVROLET, Page 36, Col. 1) 


Honors in Packaging 
SAE and Trucks 
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Willys Output 
Up 31 Percent 
In Half-Year 


TOLEDO.—Willys-Overland Mo- 
tors delivered in the _ half-year 
ended March 31, 1944, approxi- 
mately $112,000,000 worth of war 
products, a gain of 31 percent, to 
increase its wartime service to the 
nation as a leading manufacturer 
in three major fields of Army and 
Navy requirements, Ward M. Cana- 
day, president, reported to stock- 
holders last week. 

After 
federal taxes, and $3,098,863 in re- 
serves for contingencies and re- 
habilitation, net profit for the 
period increased to $1,558,369 from 
$1,347,949 in the six months ended 
March 31, 1943. The earnings are 
equivalent, after current dividend 
allowance for outstanding prefer- 
red stock, to 70 cents a common 
share compared with 61 cents a 
share in the corresponding six 
months of 1943. 
years is subject to renegotiation. 

Sales on fixed-price contracts 
plus fees on_ cost-plus-fixed-fee 
contracts were $96,465,201—99.6 per- 
cent of which constituted materials 


providing $9,305,400 for) 


| 


| 


| 


Income of both|!. 





delivered to our government and) 


to other governments of the United 
Nations, the report showed. In 


LOTS OF STRETCH. Plenty of crepe and 
flexibility in the backing gives Permacel tape 
lots of “‘stretch,” makes it curve quickly, 
easily, without tearing. And once down, 
Permacel stays down— won't creep back! 


STICKS TIGHT. A special coating process 
protects the backing on Permacel against 
paint solvents — prevents curling, sagging. 
Permacel sticks tight till the job is finished. 
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/ B.F. GOODRICH - FIRST IN RUBB 


ONE OF THE LARGEST display board units ever erected in Detroit has 
the underlying theme a 
i The board is located opposite the General Motors building. 
Central panel of the display is a board 22 feet wide and 35 feet high. 
| is flanked on each side by two boards which total 20 feet in height and are 
illuminated from dusk to midnight daily. 


now been completed for B. F. Goodrich Co., with 


salute to Detroit. 


22 feet wide. The display is 
Michigan Advertising Co., Jackson, Mich., installed it. _ 


addition, the company supervised, is_ stated, 
production under cost-plus 


$15,000,000. 

Net working capital, as of March 
31, 1944, amounted to $12,820,341, an 
increase of $4,696,075 since the he 
comparable date in 1943, which, it 


possible. 


better renew NOW! 


LEAVES NO BUMPS. The thickness of 
Permacel is scientifically controlled—to pre- 
vent paint “build-up” on the tape. Permacel 
is plenty thick to stand the gaff, yet thin 
enough to leave a fine, sharp edge. 





DOESN’T TRANSFER. Because the adhe- 
sive compound on Permacel is bonded on, 
this masking tape strips off clean — doesn’t 
“transfer” on the roll or on the job. 


Permacel mashing Tepe 


Industrial Tape Corporation, New Brunswick, New Jersey 


MAKERS of Texcel Tape 











reflects the company’s 
: E con-!| continued policy to keep its capital 
tracts totaling approximately) during the war period as liquid as 


It costs you about a penny-a-day to 
ep abreast of the automotive news— 
' 














Servicing Synthetic Tires 


AAA Reports Woeful Lack of Knowledge 
On Part of Station Personnel 


WASHINGTON. — The all-syn- 
thetic passenger car tire now being 
manufactured in limited quantities 
and made available to preferred 
mileage motorists is capable of 
excellent performance, compares 
favorably with the run-of-the-mill 
tires of other days, and is striving 
for equality with the very best pre- 
war crude rubber tires. 


This was the highlight of a re- 
port to the car owners of the 
country from the American Auto- 
mobile Assn. on the basis of the 
AAA’s “Keep ’Em Rolling’ demon- 
stration which already has covered 
more than 20,000 miles of rural 
and urban roads in nearly 40 states 
from coast to coast. 


The summary of findings, which 
covered recaps and servicing con- 
ditions, as well as synthetic tires, 
was made public last week. All 
pertinent facts and data secured, 
it was stated, are being made avail- 
able to the Office of the Rubber 
Director, which was one of several 
government agencies that  sup- 
ported the demonstration and its 
mission of car conservation. 


According to the AAA, service 
station technique and knowledge of 
how to handle synthetic tires and 
tubes is lagging far behind the 
general advance in manufacture. 
“In this respect,” says an AAA 
statement, “we encountered a 
woeful degree of ignorance, even 


Case of 10 Clues 


New Studebaker Booklet 
In ‘Whodunit’ Style 


SOUTH BEND.—Patterning the 
approach after the style of a popu- 
lar “whodunit,” the Studebaker 
Owner Relations division has just 
published another self-help booklet 
for car owners under the title of 
“The Case of the Missing Mile.” 


As in earlier issues on the sub- 
ject, material is couched in non- 
technical language and explains to 
motorists how they can meet some 
of the more common wartime serv- 
icing problems. 

The Case is presented in the 
form of 10 clues, any one of which 
may reveal the cause of wasted 
gasoline, excessive wear or driving 
irritations. Closing pages appeal to 
the car owner to consider his 
patriotic responsibility in main- 
taining the vital flow of transpor- 
tation. The booklet is being dis- 
tributed by Studebaker dealers. 





Read Want Ad Section! Keeps you 
posted in what’s going on in buying 
and selling field in the industry. 


Service Clinics’ Click «. 





STUDEBAKER’S announcement that 


to the extent that in many in- 
stances the service-station per- 
sonnel did not know how to insert 
the tubes or mount the synthetic 
tires properly. We are calling this 
condition to the attention of the 
Office of the Rubber Director, the 
Office of Price Administration, and 
the Office of Defense Transporta- 
tion. We are urging these agen- 
cies, as well as the manufacturers 
of tires, to undertake an extensive 
campaign of education at the serv- 
ice station level, in order that the 
motorists may be assured of bet- 
ter service and also in the interest 
of giving longer life for the tires 
and recaps themselves.” 


U. S. Indicts 95 
In San Antonio 


Loan Probe 


SAN ANTONIO.—In one of the 
most sweeping investigations car- 
ried out here in some time, the 
federal grand jury, which has been 
investigating small loan compa- 
nies since Nov. 29, 1943, has re- 
turned an indictment naming six 
San Antonians, three chain loan 
companies with headquarters in 
this city, operating approximately 
120 offices, and 89 other individuals 
and 16 chains operating approxi- 
mately 400 small loan offices in 
23 states. 

The San Antonio defendants are 
J. Lee Wilson, co-owner of the J. 
Lee Wilson chain; Claude E. 
Crowe, H. Ledford Crowe and Wil- 
lian C. Landrum, co-owners of the 
Claude E. Crowe chain; E. B. Ter- 
rell, owner of the Terrell chain, 
and C. L. Hubbard. They were 
charged with conspiracy to violate 
the Sherman antitrust act by 
agreeing to fix interest rates on 
small loans. 

The total outstanding at any 
selected time in small loans was 
$1,500,000,000, it was reported, of 
which $537,000,000 was out on in- 
terest rates ranging from 16 to 
42 percent per year, and approxi- 
mately $100,000,000 at rates ranging 
from 60 percent to 1,000 percent 
a year. 

Many loans were made on auto- 
mobiles which were later taken in 
and sold at handsome profits, it 
was charged. 

Largest of the loan companies 
to come under the indictment was 
'the J. Lee Wilson chain with head- 
quarters in this city. 

Bond for the defendants has 
been set at $1,000 for each indict- 
ment, and arraignments will start 
‘about July 1. 
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its current service clinics are setting 


new highs in attendance and interest is fully supported by these ‘‘Factory-to- 


field-force-to-service-personnel’”’ 
Abbott lectures as 





IN THIS PHOTO a special brake display 


Birmingham (Ala.) group as 
Edwards conducts the clinic. 





ictures. 
e reassembles a differential and rear axle unit for the 
instruction of a group of service managers and shop employes in Oklahoma City. 


Studebaker 


Here Service Representative H. B. 


is the center of interest for a 
Service Representative J. S. 






















Truekin’ 


one 
Home Agin! 

Lookin’ Ahead 
New Books 


By 
Jack Weed 


ACK home after practically two 

months, spent out in the field 
talking to dealers about their 
present troubles and their postwar 
planning, finds me somewhat in a 
daze. This industry is moving so 
fast and dealers are changing 
their pre-war thinking so much 
that it is hard to adequately judge 
just what is taking place. 


There are a number of impres- 
sions, however, that one quickly 
gets if he has the opportunity to 
sit down with a couple hundred 
dealers scattered over nine states 
and talk to them with the wraps 
off. Dealers generally have taken 
the bit in their teeth and are work- 
ing out their own postwar pro- 
grams independent of all other 
sources. They are on the march, 
and it is now certain that the most 
of them are going to put on their 
own invasion of the service market 
on a greater scale than they ever 
have before. ‘ 

ANOTHER impression that one 
quickly gets is that dealers in the 
main are planning on conducting 
their business along department 
store lines, instead of being satis- 
fied with just being “agents” for 
a particular make of car or truck. 
Duration experience has shown 
them that they have several very 
profitable departments in their 
business if they manage them 
properly. 

This is particularly true with 
those dealers who have had a truck 
franchise and have thought at all 
in truck terms. These dealers 
went out after the truck service 
business, and many of them got 
more than they had the room or 
the manpower to handle. Many of 
them were able to take on fleet 
maintenance and found to their 
surprise that they were able to 
handle this work to the satisfaction 
of the owners and at the same time 
make a nice profit doing it. 

The success that these dealers 
have had with truck service has 
resulted in two prime reactions— 
one that it has sold many dealers, 
who never had a truck line in the 
past, to take on a franchise, and 
the other is an avalanche of new 
building planning for service sta- 
tions that will handle truck service 
more efficiently. 

~ * * 

WHILE IT is undoubtedly true 
that neither the customer labor nor 
replacement parts sales per repair 
order will continue to be as large 
after we have had a couple of 
years of new truck selling, most 
dealers have found to their own 
satisfaction that the service on one 
truck is as profitable as the service 
on several passenger cars. 


There are many reasons for this 
—trucks get harder service, run 
more miles per month on the aver- 
age and don’t come in to the serv- 
ice station as often. Then, too, 
truck engines are worked more 
nearly to capacity for a greater part 
of the time and thus wear out 
many times faster. The wear on 
clutches, transmissions and axles 


(See TRUCKIN’, Page 37, Col. 1) 
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Increased Output 


Of Heavy-Duty 
Trueks Slated 


Heavy Military Demand 
Not Expected to Cut 
Civilian Production 


DETROIT. — Heavy-duty 
truck production, which has 
been lagging about 25 percent 
behind schedule, is going to 
be stepped up immediately 


due to the urgent need of these 
vehicles for transport purposes in 
France, according to authoritative 
Washington sources. 


The push will be placed behind 
the entire heavy-duty truck pro- 
gram, essential civilian as well 
as military, it is learned, and 
thus should result in a better 
production of both completed ve- 
hicles and bottleneck parts for 
essential civilian use as well as 
bringing the military production 
program up to schedule. 


Considerable emphasis will be 
placed on the bottleneck produc- 
tion spots—foundries and drop 
forge plants—which have been the 
major cause for truck production 
being behind schedule. Appeals are 
going to be made to the public to 


Revision on Way 


OPA plans to revise RMPR 
341 (used truck price regulation) 
by July 10 to include the 50-50 
warranty and permit a 25 per- 
cent markup on the later model 
trucks, it was learned last week. 


relieve these bottleneck conditions, 
and every effort made to get the 
additional 25,000 workers needed in 
these plants to maintain’ the 
schedules laid out without disturb- 
ing present production on other 
items. 


It is also understood that higher 
priorities will immediately be given 
the heavy-duty truck program, to 
the end that these vehicles can 
be produced in time to relieve the 
transport difficulties which the 
armed forces face in lieu of the 
shattered French railroads. 


Along with the increase in 
heavy-duty trucks will also be a 
(See OUTPUT, Page 37, Col. 5) 


Motor Carrier 
Freight Off 
6% in Month 


WASHINGTON.—Freight volume 
transported by motor carriers in 
April dropped 6.1 percent from the 


corresponding month last year, 
marking the second  consecu- 
tive year-to-year decrease since 
September, 1940, the American 
Trucking Assns. reported last 
week, noting at the same time that 
the decrease represented a widen- 
ing of decline from an 0.3 percent 
dip as between March of this year 
and like month of 1943. 


Basing its report on data re- 
ceived from 346 motor carriers in 
47 states and the District of 
Columbia, the trucking association 
also said the April tonnage was 
7 percent smaller than in March 
of this year. The carriers told 
ATA they handled an aggregate of 
2,699,451 tons in April, compared 
with 2,900,790 in March and 2,875,- 
748 in April, 1943. 


As a result of the decreased vol- 
ume, the ATA index figure, com- 
puted on the basis of the average 
monthly tonnage of the reporting 


| carriers for 1938-40 as representing 


| 100, 


1948 Trailer Output 


slid down to 172.12 from a 


Dealers Plan Expansion 


In Truck Service Field 


Is Treasury Inviting 
A Black Market? 


According to notices recently sent out by the Treasury 
Procurement, this government agency is virtually inviting 
dealers to practice “black market” tactics in the pur- 
chase and resale of surplus trucks. 

The department not only asks the dealer to bid the 
ceiling on the trucks offered, but requires the buyer to 
certify that he will not resell the purchased vehicles at 
prices “in excess of the Office of Price Administration 
warranty prices.” 

The notice reads “. . . many trucks that now may 
be purchased by dealers on a negotiated basis at appli- 
cable ceiling prices.” Then to make certain that the 
dealer understands that he must bid ceiling in order for 
his bid to be considered, the next paragraph reads, “The 
number of trucks that may be sold to any one dealer 
will depend on the ratio of the quantity of trucks available 
to the number of dealers willing to pay ceiling prices 
therefor.” 

x kk 


Franchised dealers are in business to make money— 
they must be able to make a profit in order to stay in 
business. Yet the government asks these dealers not 
only to sell at the ceiling but to buy at the ceiling. 

We can’t understand how a dealer can make any 
money on this basis unless he either buys at the “as is” 
ceiling and sells at the “reconditioned” ceiling and does 
less work than the margin difference in the ceilings, or 
gets around these two limitations by adding “something 
to the truck” that permits a change in ceiling figuring. 

If however, the dealer and buyer who has procured a 
letter from an “interested government agency” authoriz- 
ing the user to buy a truck, come to the Procurement 
division office, the user can buy at the ceiling and pay 
the dealer for his time and trouble in making the trip 
with him at whatever rate is decided between them. 
This is an “out” that is being taken advantage of in 
many cases, it is understood. 

The only other “out” for the dealer is to do as the 
“junkers” are doing now and that is buy at the ceiling, 
tear the vehicles down and sell the salvaged parts at 
what the market will stand. This, of course, takes these 
vehicles out of operation and doesn’t help alleviate the 
critical truck shortage. 


x * * 


It is seen that this practice in the sale of surplus 
vehicles is promoting black market tactics by govern- 
ment itself. 

If the dealer doesn’t bid at the ceiling, he doesn’t 
get trucks. 

If he doesn’t sell at ceiling, he is breaking the law. 

If dealers don’t buy the surplus trucks offered, 
Treasury Procurement can claim that dealers don’t want 
the vehicles and then can appeal to have the bids thrown 
open to the public, which would let in the speculators. 

We wonder if this practice is an attempt by some 
group in government to break down the mandate of the 
Baruch report which specified that these vehicles must 
be sold through organized trade channels—before any 
quantity of vehicles in sound operating condition are 
put up for sale? 


Postwar Sales 
Boom Expected 


Many Outlets Intend 
To Separate Car and 
Truck Maintenance 


By Jack Weed 
Truck Editor 


NASHVILLE.—Truck deal- 
ers, especially those who have 
done a serious job of building 
up their truck service in war- 


time, are making plans to get 
into the truck business in a big 
way just as soon as trucks are 
again in quantity production. 


For instance, right here in Nash- 
ville are two truck dealers who are 
doing an outstanding job from a 
service standpoint. The excellence 
of the service they are rendering 
is bringing them business not only 
from all parts of the state, but from 
over-road drivers who come this 
way going south with their loads. 


One of these dealers, the Hip- 
podrome Motor Co. (Ford), has 
devoted practically an_ entire 
floor of its large building to 
truck service and keeps truck 
service separate from the pas- 
senger car service. In postwar 
Otto Nonn, president, intends to 
equip this truck service depart- 
ment so that it will be second to 
none in the state. 

Another outstanding example 
here is the General Truck Sales, 
Inc. (General Motors Truck dis- 
tributor) which has an entire 
building devoted to truck sales and 
service, with service predomi- 
nating. D. Thompson, the owner, 
has made it a business to see that 
every truck that comes to him for 
service, no matter what the make, 
is taken care of promptly and at 
reasonable rates. 

Both of these dealers not only 
carry large stocks of parts for the 
makes of trucks they represent, but 
also know where to get parts for 
trucks of other makes on short 
notice and have crews of experi- 
enced mechanics who know trucks 
and like to work on them. 

These dealers are but two ex- 


(Continued on Page 36, Col. 4) 


Chevrolet Truck 
Order Amended; 
3 Models Added 


WASHINGTON. Amendment 
No. 1 to Revised Order 158 under 
Maximum Price Regulation 136 has 
been issued, effective as of March 
2, 1944. The amendment adds to 
the schedule of Chevrolet truck 
models three new models not cov- 
ered by the Revised Order 158. 
Those models are No. 4112, a 134% 
inch utility chassis with cowel and 
windshield for which the retail 
list price is $815; Model 4412, 160- 
inch utility chassis with cowel and 
windshield, retail list price $840, 
and Model 4702, 195-inch long 
school bus chassis, retail list price 
$1,080. 


The net wholesale price which 
the reseller must pay to the manu- 
facturer is $619.40, $638.40 and 
$820.80, respectively, on the models 
mentioned. The amendment also 
permits Chevrolet to sell to the 
United States each of the models 
mentioned at a_ scheduled net 
wholesale price which is lower 
than the net wholesale price to the 
reseller. A new paragraph is added 


| March level of 187.50. ; |. THIS SLEEK “trailerized” L.P.G. transport tank, designed and developed 
A portion of the decline may by e ye one eneries 6, (oee-gelten gaviesé of liquid petvetoums gases. 

D . ' Suspende etween axles, eatures a low center of gravity and special 
(Continued on Page 38, Col. 1) manufacturing processes eliminate over a ton of dead” ool. . 


Honors in Packaging 


AE and Truck | reading as follows: 
S an rucks 5 


“The manufacturer’s price under 
(See CHEVROLET, Page 36, Col. 1) 


i ee ee re 





32 
On the Supply Line... 


AUTOMOTIVE NEWS, JUNE 26, 1944 


Chevrolet Plant Wins 


Honors in Packaging 


BALTIMORE. —In exactly two 
years, 1,086 freight carloads of 
spare parts for Chevrolet trucks 
have been packed and_ shipped 
from the division’s Baltimore plant, 
a converted assembly plant that 
in peacetime produced 480 passen- 
ger cars and 160 trucks every 
working day. 

This conversion to meet an im- 
portant war need, accomplished in 
record time, has established this 
plant as one of the great suppliers 
of truck parts for Army Ordnance, 
packaging well over 70,000,000 
pounds of widely varying parts for 
4x4 and 4x2 Chevrolet trucks oper- 
ating on all fronts. 

Today, with women constituting 
fully 70 percent of its personnel, 
this unit of Chevrolet's nationwide 
production system not only is a 
major packaging center, but also 
is credited with important “firsts” 
in the development of the packag- 










ing art—innovations approved by 
Army Ordnance and adopted as 
standard throughout this huge new 
industry. 

Newest feature of the Baltimore 
operation is a Chevrolet-designed 
reusable engine case, in which the 
truck engine is suspended in the 
case exactly as mounted in a vehi- 
cle. When the engine is removed 
for replacement in a_ front-line 
area, the old engine can be packed 
into the same box and shipped to 
a maintenance point for repair. 

Many of the shipments from this 
plant go directly to overseas points. | 

Personnel had no previous ex- 
perience in packaging but was 
trained to a mass-production oper- | 
ation on packaging and boxing, | 
following specifications designed | 
to meet Army Ordnance require-| 
ments. Considerable research has} 


been done at the plant, leading to} 
many processes and developments | 


TURES 


FAMOUS FOR LONG WEARING, COOL-RUNNING 
EASY, SAFE-RIDING QUALITY FOR 32 YEARS 


Copolymer 

Baton Rouge, 
the production 
Rubber. 


of 


We participate In the owner- 
ship and management of the 
Corporation 

Loulslana—for 
Synthetic 


approved by Ordnance and adopted 
as standard procedure by others in 
the industry. 


All parts are shipped to Balti- 
more from Chevrolet manufactur- 
ing plants and outside suppliers. 

In the conversion from automo- 
bile assembly to the packing of 
spare parts, the plant layout was 
made for the installation of me- 
chanized equipment to prepare and 
package spare parts on a volume 
basis similar to that of car produc- 
tion, rather than like the conven- 
tional parts-department procedure. 

Power-driven vehicles’ deliver 
quantities of material to operators 
stationed at permanent locations 
along unitizing and packing 
conveyors, eliminating parts stor- 
age bins requiring valuable floor 
space, and doing away with the 
“foot mart’ method of operators 
moving about seeking and selecting 
parts in quantities per packing 
lists. 

Power conveyors move the parts 
from operation completion to cen- 
tral distributing stations for con- 
veyance to the packing lines, which 
run at right angles to the power 


conveyors and carry the packed 
boxes directly to boxcars’ for 
shipping. 









MESSAGE TO 


TRUCK AND CAR DISTRIBUTORS 


consider? 





Do you intend to diversify your business in the postwar 
period by adding a new line that will successfully 
increase your volume of business? 


Have you ever given any thought to the fact that a quality 
line of tires would be the most logical item for you to 


FTER Victory we will have a few choice Armstrong Tire 


Distributorships open and we invite responsible truck and 
car distributors to get acquainted with us now in view to 
establishing a permanent postwar business relationship. 


Possibly you are now conducting your own business in one of 
these territories and this would be a good time for you to 


begin to know more about us ... a successful tire manufacturer 
specializing in Armstrong Truck and Bus and Passenger Tires 


for 32 years. 


A letter may be a good investment for both of us. 


If you’re 


doing some forward-thinking along these lines, write us today! 


THE ARMSTRONG RUBBER COMPANY 


GENERAL OFFICES AND PLANT— 


450 ELM 


ST., WEST HAVEN 16, 


CONN. 


SOUTHERN PLANT IN NATCHEZ, MISSISSIPPI 





Packaging Truck Parts 


AT CHEVROLET’S Baltimore plant, 
operators stationed at permanent locations along unitizing and packing 


conveyor lines. 
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parts to be packaged are delivered to 


This method eliminates parts storage bins, saves valuable 


floor space, and controls quantities needed for packing lists. 





MS 
™~ 


PACKING TRUCK ENGINES in the newly-designed, reusable engine case 


at Chevrolet’s Baltimore plant. 


Built to withstand the rigors of wartime 


transportation, these boxes assure safe delivery of engines to combat areas, 
and serve to return replaced motors to maintenance depots behind the lines. 


Wartime Emergency Proving 
Trucks Have 9 Lives, Too 


PHILADELPHIA.— There is a 
small fleet of veteran tank trucks 
operated by the Atlantic Refining 
Co. which has rolled up a perform- 
ance record on the dusty trail that 
recalls the feats of the famed 
caisson of Army song and legend. 

Long past the age when the 
average truck might be expected to 
be rusting peacefully in some scrap 
yard, these venerable vehicles are 
lumbering along every day and 
night, delivering vital petroleum 
products to war industries in the 
Philadelphia area. 

To the average motorist, who has 
been worrying about the distance 
covered in that ’42 model car, the 
mileage of these oil trucks may 
seem fantastic. However, speed- 
ometer records show that each of 
the units of the group has traveled 
well over 700,000 miles, a distance 
of more than 28 times the circum- 
ference of the earth at the equator. 


The halting of new truck produc- 
tion following Pearl Harbor made 
it apparent that truck equipment 
then in service might have to carry 
on an essential transportation duty 
indefinitely, and so Atlantic’s old- 
timers were pressed back into serv- 
ice and are being worked harder 
now than ever before. Four of the 
trucks have been dismantled to 
furnish parts for the 11 still on the 
road. 


These particular vehicles were 
pioneers in the service of bulk 
hauling of petroleum products by 
motor truck. They were first put 
on the road in the early 30s, mak- 
ing deliveries over the tortuous 
steep grades and sharp turns, often 
over dirt or macadam highways, in 
Pennsylvania and New York. 


Their first approach to retire- 
ment was halted in 1936 by the 
flood disaster in Western Penn- 
sylvania. Pittsburgh, suffering one 
of the worst inundations in its his- 
tory, was badly in need of fresh 
drinking water. The four-year-old 
oil trucks had their tanks thor- 
oughly and chemically cleaned and 
the company started them rolling 
to the stricken city with precious 
cargoes of water. 

Later, when Pittsburgh’s water 
supply was _ restored, 


trucks were moved eastward to 
aid the people of Harrisburg. 
Their tanks were filled with water 
from the hydrants of Lemoyne, 
across the Susquehanna River from 
the State capital, and they started 
a relay across the Harrisburg 
bridges, emptying their loads into 
the city reservoirs. This shuttling 
back and forth, speeded up under 
special right-of-way traffic rules, 
was continued until the exhausted 
water supply had been replenished 
and the emergency had passed. 

And finally came the war and the 
great demand for oil from war in- 
dustries here which needed the 
fuel to run their furnaces and 
maintain their rate of production. 
Again the veteran tank trucks 
were started rolling, and they are 
still on the job. 


For example, in a period of 21 
months they have delivered more 
than 121,000,000 gallons of fuel oil 
from the Atlantic refinery at Point 
Breeze to one large steel mill in 
Philadelphia. During that time, on 
this particular task, they made 
27,428 trips, were in service for 
108,165 hours and covered 671,653 
miles. 


Commenting on the performance 
record of these units, Gavin W. 
Laurie, manager of automotive 
transportation of Atlantic, said: 

“The job that has been done to 
keep these trucks rolling during 
the present emergency is being 
multiplied in all parts of the coun- 
try. The splendid work of drivers 
and mechanics is responsible for 
the continued operation of the 
country’s rapidly diminishing truck 
fleet, which before Pearl Harbor 
amounted to about 5,000,000 pieces 
of equipment.” 


Harvey Fruehauf Elected 


Director of Bank 


DETROIT.—Harvey C. Fruehauf, 
president of Fruehauf Trailer Co., 
has been elected a director of the 
Industrial National Bank. He is 
also director of Woodall Industries, 


Micromatic Hone Corp. Metro- 
politan YMCA, Boys Club of 
Detroit, and treasurer of the 


these same Detroit Athletic Club. 



































TRUCK SECTION 


NEW YORK.—tTechnical mainte- 
nance data compiled from experi- 
ences with commercial motor ve- 
hicle fleets throughout the country 
for the benefit of engineers respon- 
sible for wartime highway trans- 
portation will be presented at the 
SAE National Transportation & 
Maintenance Meeting in the Belle- 
vue-Stratford, Philadelphia, June 
28-29. 

Announcement of the program 
by John A. C, Warner, general 
manager of the Society of Auto- 
motive Engineers, was featured by 
the statement that “this is a war- 
transportation engineering meeting 
designed for the nth degree of 
practicality and with the object 
of enabling fleet maintenance engi- 
neers to keep essential war goods 
moving by motor truck over our 
highways.” 

Use of electronics in vulcanizing 
tires, a wartime development which 
already is enabling the Army te 
make major tire repairs in combat 
zones within minutes, will be de- 
scribed by Lt. Col. C. W. Vogt, 
chief, technical staff for supply, 
Transportation Corps, War Depart- 
ment. ' 
Control of sludge formation in 
motor truck engines, a wartime 
maintenance problem, will be dis- 
cussed in all its technical phases 
by H. C. Mougey, of Research 
Laboratories division, General Mo- 
tors Corp.; B. E. Sibley, of Conti- 
nental Oil Co., Ponca City, Okla., 


pertinent maintenance problem, 
care of cooling systems, will be 
reviewed by D. H. Green, of Cool- 


tional Carbon Co., New York. 
One session of the two-day meet- 
ing will be devoted to a discussion 


Better Future 
Foreseen for 


Tire Recapping 


DETROIT.—Out of sheer neces- 
sity caused by the scarcity of new 
tires in wartime, operators of many 
truck fleets have come to the reali- 
zation of the full value of the tire 
recapper, it was pointed out last 
week by Harry McCreary, veteran 
tire manufacturer of Indiana, Pa. 
As a result of tire shortages, men 
in this service have established a 
relationship which will never again 
be broken, it was said. They have 
shown operators that the utiliza- 
tion of the recapper’s service will 
extend the life of their tires thou- 
sands of miles, bringing tire cost 
per mile down to a new low. With 
both materials and labor up to a 
new high, where they probably will 
remain for some time to come, it 
is only by exerting every possible 
economy that operators will be 
able to realize a satisfactory profit, 
McCreary said. 

“Never again will we be guilty 
of the wasteful practice of throw- 
ing away half worn out tires, since 
we have gained the full realization 
of what the recapper can do to 
give us those extra miles for less 
money,” McCreary added. 


ODT Reiterates Plea 


For Truck Maintenance 

WASHINGTON.—The nation’s 
truck operators were ured 
again last week by the Office of 
Defense Transportation to in- 
tensify their efforts to keep 
their vehicles in proper repair 
so as to obtain many more 
miles of operation than would 
be required under normal con- 
ditions. 

Strict adherence to a plan of 
systematic preventive mainte- 
nance and repair, ODT said, 
should prolong the life of the 
average truck as much as three 
times its ordinary span. 

The estimated 100,000 rew 
trucks scheduled for civilian ise 
this year, ODT emphasized, will 
not be enough to supply all who 
desire new equipment, and most 
operators will have to make 
their old trucks last. 


— 
a 
a 
on 
a 
—_— 
a 
a 
_— 
a 
= 
an 
an 
eal 
a 
a 
a 
- 
aa 
a 
—— 
= 
aa 
-_ 
a 
. ‘ 
a 
a 
= 
be . 
ss 
_ 
= 
ss 
oo 
: 
i 
[ | 
- | 
it | 
r 
—_— 
_— 
Sa 


AUTOMOTIVE NEWS, JUNE 26, 1944 


Philadelphia, June 28-29... 
SAE Session to Feature 


Data to Aid Truckers 


of practical postwar motor truck 
design, to be led by B. B. Bachman, 
of Autocar Co., Ardmore, Pa. 


The meeting, one of 10 wartime 
technical conferences being held 
by SAE in war-activity centers, is 
sponsored by SAE Transportation 
& Maintenance Engineering Ac- 
tivity with the cooperation of SAE 
Philadelphia section. Gavin W. 
Laurie, of the Atlantic Refining 
Co., Philadelphia, is general chair- 
man of the meeting, and Emil P. 
Gohn, also of Atlantic Refining, is 


chairman of the Philadelphia re-| 


ception committee. 


and E. G. Gunn, of Fram Corp.,| pe 
East Providence, R. I. Another}; 


ing System Products division, Na-|'® 


f - 


THE LOAD on this Studebaker M-16 truck gives the expression, 
dynamite!’’, real significance. Almost every day the truck get 


of high explosives from this underground warehouse an 


hauled its touchy cargo more than 150,000 miles all over the intermountain 


s a new load 


Timken Roller 
Expands in S. A. 


CANTON, O.—The Timken Roll- 
er Bearing Co. reported last week 
that it has organized a South 
American subsidiary in anticipa- 
|tion of a “greatly accelerated in- 
| dustrial growth” in South America 
|after the war. 
| Whitley B. Moore, general man- 
| ager of sales, said that after the 
|war the subsidiary, known as the 
|Timken Roller Bearing Co. of 
| South America, Would handle the 
| service of millions of Timken bear- 
ings already in use there and 
engineering development of Tim- 
ken products in Latin-American 
countries. 


states. Operated by Buckley Bros., Studebaker dealers in Denver, the M-16; Want _to buy or sell new or used 


is manne 


| competition for their jobs. 


by a couple of hardy men who presumably suffer from little| cars? Classified Want Ads (see inside 


| back cover) will solve your problem. 


FROM FORGE 70 FACTORY IN ONE SIMPLE STEP. 


Born of wartime necessity, a new phase of highway 
transportation has already proven itself eminently 
successful. With trucks literally snatching the raw 
product of the rolling mill to feed the eager 
machines of factories, often many miles distant, 
fortunes in valuable time are saved . . 
mention the establishment of hitherto unheard of 
advantages in correlation * Without exception, 
the leaders in this bustling new division of 
the trucking industry rely upon genuine 


not to 


Bendix-Westinghouse Air Brakes and Pneumatic 


Controls for their all-time-high record of safety 
Even in the face of wartime 


and economy. 


i 5 whe? y oy 
ee Secs 
* ay 


AND PNEUMATIC CONTROL DEVICES 


exigencies, this modern power-to-stop has clearly 
demonstrated the many exclusive advantages it 
holds for every motor transport operator * Of 
course your business is different. And that’s 
just why we invite you to confer with 
your local authorized Bendix-Westinghouse 
Distributor who, without obligation, has a 
story concerning Air Brakes for your specific 
operation which is guaranteed to save you money. 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY .. . ELYRIA, OHIO 









Publicity Brings 
Action to Reduce 


Trade Barriers 


DETROIT.—Increased public at- 
tention to the subject of trade bar- 
riers in recent months has resulted 
in the liberalization by many states 
of laws governing the flow of 
motor transportation across their 
borders. 

Keeping pace with the trend, the 
Fruehauf Trailer Co. is releasing a 
third edition of its booklet, 
Are the United States United? 
which shows how the hundreds of 
laws which restrict and hamper 


AT ORGANIZATION meeting of the 
the movement of goods between | recently. 
states mean higher costs of doing 40 national distributors of truck equipment. 





business and higher costs of living | tors to coordinate, amplify ‘and intensify their activities. 


for us all. 


The booklet brings up to date | hampered 
the latest information available on| gency because many states have 
the movement toward elimination | moved too slowly in adopting uni- 
of trade barriers and the adoption; form standards. 
of uniform minimum standards for| the uniform standards will go far| changed its name 
sizes and weights of trucks and|toward encouraging the free flow 
interstate 

While the trend is in the right| roads of the nation, and as a con- 
direction, the speed and flexibility | sequence will aid mightily in win- 
transportation are| ning the war. 


trailers. of 


of highway 


in the present emer- 


When adopted,|Inc., this 


commerce on the/|c 
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Th i kh ince distributes” a 
© new compan 8 a stoc older stributor setu 
7 tre Don Meyer and Milt W. Anderson | things, some 600 vehicle overhauls, 


are founders of the company, which is designed to enable equipment distribu-| g§00 rebuilt engines, 500 transmis- 


automotive 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 








TACOMA, Wash.—Army Ord- 
nance is repairing and rebuilding 
about 70,000 automotive vehicles a 
year by a _ new production-line 
method. The mammoth Mt. Rainier 
Ordnance Depot at Tacoma, for 
example, keeps all Army vehicles 
in the Pacific Northwest and 
Alaska in excellent operating con- 
dition. 

The automotive repair shops at 
Mt. Rainier occupy eight acres of 
floor space, employ 600 civilian me- 













amiane at | chanics and turn out, among other 


sions, axles and transfer cases, and 
more than 4,000 minor units each 


Atlanta Firm Changes Nam | month. 
ATLANTA, Ga.—Operating for the 


ast 23 years as aa” “cone — millions of taxpayers’ dollars a 


to the American| year, is relieving pressure on auto- 
Tire Co., Ltd. Clarence L. Duncan!/ motive and automotive spare parts 


has fh ae ee meee = an plants, and is helping greatly to 


the commercial department. 


This salvage operation is saving 


keep our equipment rolling in 
North America. 
Into Mt. Rainier come disabled 








Za LOCKHEED’S new 
=“Constellation,” 
= — designed for TWA, has 
= flashed its way across 
~ YNI_ the United States in his- 
tory-making time—6 hours and 58 
minutes—from Los Angeles to Wash- 
ington, D. C., setting the fastest transport 
flight record ever made. 


This gives you an idea of what can be 
expected in the exciting days to come— 
providing your State and the rest of 
them don’t set up barriers to prevent it! 


Ridiculous? Perhaps it is. But isn’t it 
equally ridiculous to hamstring the 
transportation system which is already 
serving you—motor transport? 


And that has been done! 
The Trucks and Trailers which haul 





the clothes you wear and the food you 

eat—nearly everything you use, in fact 

—are prevented, by State law, from 

serving you to the maximum of their 

ability. 
Did you realize, for example, that in 
the 48 States there are: 

e At least nine different State limits 
governing the length of a truck-and- 
trailer? 

e At least seven different limits con- 
trolling axle weights? 

e At least thirteen different gross- 
weight allowances? 





* STATES OVER WHICH 
HOW 


Vehicle Length | 
3-exle Truck-Troider Unit 








Kansos and Illinois laws control length 
over the entire route. 


"*CONSTELLATION”’ 
LAWS OF MOST RESTRICTIVE 


FLEW SHOWING 


LIMIT HIGHWAY HAUL 


— 








Texas law controls weight over entire route. 


FRUEHAUF TRAILER COMPANY 


World's Largest Builders of Truck-Trailers 





And no matter how liberal your State 
may be, the man hauling goods for you 
must conform with the limits of the 
most restrictive State on his route.* 


It’s as ridiculous as it would be to 
have different laws in each State gov- 
erning the Constellation’s flight—forcing 
TWA to sacrifice what engineering 
genius has developed for the public be- 
cause some one State demanded smaller, 
lighter, slower air transports. 


And, ridiculous as this sounds—re- 
member that it is a parallel situation 
to the one under which Trucks and 
Trailers now operate. 


Since it means dollars out of your 
pocket—for the public pays the cost of 
reduced efficiency in transportation— 
wouldn’t you like to know how your 
own State stands on 
this subject? 


Send a postcard for 
our free booklet, 
‘*‘Are the United 
States United?” It 
will give you the story. 


DETROIT 32 


Service in Principal Cities 











Kight-Acre Repair Shop 


Mt. Rainier Depot Keeps Army Kehicles 
In Northwest in Shape 
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vehicles of every type, ranging 
from jeeps to tanks, many o 
which have been badly wrecked 
from the heaviest kind of servicge—— 
along Alaskan highways. The 
vehicles are completely overhauled 
and repainted, and roll forth to b@ijec 
reissued for supply and training 

of new units in the United States. 

In this recovery operation, th@jae 
greatest possible use is made 0 
rebuilt assemblies and reclaimed 
parts. Nothing is wasted that ca = 
be put to economical use. Incom- 
ing engines are steam cleaned 
placed in wooden cradles, an — 
hoisted to a knee-high roller-way 
production line. Mechanics star 
dismantling them. oad 


They strip off every bit of 
jewelry, as they call the externa = 
gadgets comprising the electrics 
and carburetion system, the 
springs, valves and tubing. In a 
short time, only the bare block re- 
mains. 


Every removed part goes into ¢ 
stock pile of parts of that type for 
salvage inspection and reclamatio — 
if at all possible. Along the assem- 
bly line are small departments 
that specialize in making thes ~y 
essential parts new again. If un- 
damaged and unworn, they are 
cleaned to a new brightness, oiled = 
labeled and put into stock. 


Technicians with micrometers 4 
measure carefully the _ cylinde 
walls of the motor block to deter- 
mine the extent of the reboring s 
job. The engine is then built up 
again with either new or reclaimed 
parts—crankshaft, pistons, con 4 
necting rods, valve stems. springs, 
bearings. All the outside jewelry 
is added, and the rebuilt motor 7 
carefully tested. 


Component parts of vehicle J 
other than engines are reclaimed 
in similar manner, being disas- 
sembled, cleaned and moved tg 4 
particular departments specializing 
in every type of assembly. Front 
and rear axles, transmissions and 7 
transfer cases are rebuilt on spe- 
cial jigs and are tested against 
load. Radiators of all types fro 
jeeps to Gen. Sherman tanks are 
recovered in the radiator depart- 
ment which turns out approxi 
mately 900 finished units a month. 
Another interesting subdivision 
the battery shop where 1,000 ba 
teries a month are rebuilt on a 
miniature production line. — 


The work performed in the Mt 
Rainier Ordnance Depot shops is 
duplicated in nine other depots i 
various parts of the country, 
under the control of the Ordnance 
Department, Army Service Forces 

























































Miss. Truckers = 


Elect Deemer 


JACKSON, Miss.—Joseph Deemer 
of this city was recently elected : 
president of the Mississippi Trans 
portation Assn. 


B. L. Davis, of Jackson, wa 
named first vice-president, and 
E. H. Simpson, also of Jackson 
secretary-treasurer. 


Named divisional vice-presidents 
were: Food products, Frank Bar. 
ber, Vicksburg; bottlers, W. C 
Kirkpatrick, Clarksdale; forestry 
products, S. H. Tyre, Hattiesburg 
allied industries, A. P. Lindsey§ 
Jackson; petroleum, Allen Walker, 
Aberdeen; common carriers, F. TJ 
Stroud, Jackson; contract carriers, 
T. N. Perry, Jackson; bus lines, 
J. B. Randall, Jackson, and Shreve 
port; household goods movers, 
J. P. Ricks, Jackson. 


Directors include Whit Sturges 



































Meridian, and Edmund Taylor, 
Greenville, food products; D. 
Fair, Louisville, and Medforé 


Leakes, Tupelo, forestry products; 
J. W. Reaves, Jackson; Cedr 
Wilkinson, McComb, and Ph 
Hardin, Meridian, bottlers, bakers 

and miscellaneous division; Jo 4 
Noble, Jackson, allied industries? 
R. A. Billups, Greenwood, and 
W. F. Truax, Gulfport, petroleu 
preducts; L. L. Majure and Mrs. 
C. E. Luter of Meridian, commo 
carriers; J. B. Holloway and A. | 
Perusse of Gulfport, city bus lines. 













Read Want Ad Section! Keeps you 
posted in what’s going on in buying 
and selling field in the industry. 
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steady Increase... 
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Monthly Trailer Output 
n 1943 is Announced 


WASHINGTON. — There were 
96,865 trailers produced in 1943, 
of which total, 188,811 or approxi- 
mately 96 percent of the total were 
or military purposes, the Auto- 
motive division of WPB announced 
ast week. Only 8,054 were per- 
mitted to be maufactured under 
War Production Board limitation 
brders for civilian use. Trailer 
production increased steadily dur- 
ng 1943 from a total of 12,341 in 
January to a total of 24,069 in 
December. 


Release of monthly production 
data on trailers is in line with the 
new War Production Board policy 
of wider dissemination of data 
which industry can use in business 
analysis and business planning. 


The data in this series represent 
the number of vehicles produced, 
ot factory sales or factory ship- 
ents. Included are full and semi- 
trailers, conventional or frameless, 
Mchassis for such conventional full 
and semitrailers, and pole logging 
and pipe trailers. Excluded are 
‘suspensions” for frameless trailer 
units. Military trailers include 
those procured by Army, Navy, and 
Other Agencies for military pur- 


U. S. Rubber Spurs 
reconversion of 


Gillette Plant 


NEW YORK.—To provide more 
military tires and tires for tractors 
and other types of farm equipment, 
United States Rubber Co. is speed- 
ing the reconversion of its Gillette 
plant from ordnance back to tire 
production, it was revealed here 
last week by Howard O. Hutchens, 
plant manager. 


It is expected that the first tires 
will be rolling off the finishing 
line this summer, and that ca- 
pacity production will be attained 
n the latter half of 1944. 

“When our reconversion program 
is completed here and full produc- 
tion reached, Gillette will be one 
of the largest tire-building plants 
in the Middlewest with a capacity 
substantially greater than before 
the war,” said Hutchens. “It should 
be emphasized, however, that the 
immediate need now is for large- 
size tires for combat vehicles and 
airplanes. These, along with farm, 
truck and bus tires for essential 
civilian transportation, will be the 
only types produced here for the 
duration.” 

Basic tire-building equipment in- 
cluding Banbury mixers, 
izers, presses, molds and calendars 
used for making various types of 
synthetic tires, has already been 
purchased and is being installed as 
rapidly as possible, Hutchens said. 
Additional buildings are being 
erected to virtually double the 
plant’s previous square footage, 
and new equipment installed 
throughout to make it one of the 
most modern tire factories in the 
industry. 


LaFrance Gets 


Bigger Order 


ELMIRA, N. Y.—Contracts have 
been awarded the Ward LaFrance 
Truck division, Great American 
Industries, by the War Department 
for construction of more vehicles 
than were supplied by that com- 
pany last year. 

In connection with the increased 
order, the company will construct 
an addition to the experimental 
and test shop at Elmira Heights 
and a new office building with 
passageway under the street to 
Plant No. 1. Total cost of the new 
construction will be $100,000. 


The Ward LaFrance division is 
exclusive manufacturer of the 
Army’s heavy wrecker truck M-1, 
a 10-tonner. 


S. C. Gas Revenue Up 


COLUMBIA, S. C.—Gasoline tax col- 
lections for the first 11 months of the 
current fiscal year totaled $10,854,073, 
as compared with $10,370,227 for the 
corresponding period of last year, ac- 
cording to official figures given out by 
the South Carolina Tax Commission. 


vulcan-! 


poses. Civilian trailers include 
those produced under WPB Limi- 
tation Orders and those procured 
by non-military Agencies for 
civilian use. 

These figures represent approxi- 
mately 100 percent of the industry 
now authorized to produce trailers, 
and are based on reports of 123 
manufacturers. 


(Number of Trailers) 
19438 


September 
October 

November 
December 


Large hypoid for first reduction, wide 
face helical aoeke sneak 


“Well Done“ 


THE CRITICAL SITUATION facing motor freight carriers was aired in 
San Francisco recently by members of Eleven Western States Conference, 
American Trucking Assns. Leaders of the trucking industry broadcast over 
CBS and told why the shortage of mechanics and drivers must be overcome 
before emphasis of war shifts to the Pacific. Seated, left to right, Ted V. 
Rodgers, president of ATA; Herbert P. Sioussat, of Dodge division, and J. P. 
Spaenhower, chairman of the ATA meeting. Standing is Gordon Willis, CBS 
announcer. 


3,¢02 Trucks 
Are Released 


| WASHINGTON. — Civilian users 
|and holders of government exemp- 
|tion permits were allotted 3,752 
vehicles May 21-27 under opera- 
|tion of the truck-rationing pro- 
| gram, the Automotive division of 
|the War Production Board re- 
| ported last week. 


Civilian users received 1,425 light, 
medium and heavy trucks, as com- 
pared with 2,000 released to gov- 
ernment exemption permit holders. 
Civilians received 287 trailers, 20 
third axle and three dollies, while 
government exemption permit 
holders obtained 12 trailers and 
five third axles. A breakdown of 
the total truck allotment to civil- 
ians shows they received 31 light 
trucks, 797 medium and 597 heavy 
trucks. Government permit holders 
Obtained 21 light trucks, 1,968 
medium trucks and 11 heavy 
trucks. 

Since March 9. 1942, when the 
WPB rationing program went into 
effect, 241,806 vehicles have been 
released, WPB said. 





Read Want Ad Section! Keeps you 
posted in what’s going on in buying 
and selling fleld in the industry. 


$-200-P and U-200-P 


New Series of Timken Double R 
Drive Axles for Heavy Duty 


Interjacent pinion shaft location — nearly 
arelt tno propeller shaft drive. 


eduction 
Service 


Timken-engineered throughout, these great new axles 


combine all the time-tested Timken features with 


many 


important new improvements. . . . S-200-P is intended for 


heavy duty hauling on highways and city streets where 


permissible loads are over 18,000 pounds per axle, at 


tires on ground. Torque capacity is ample for modern 
high-power engines. . . . U-200-P is for off-the-highway 
operations, using the same engine torque but where still 
greater load-carrying capacity is required. . . . Write for 
descriptive literature— ask for a Timken Axle Engineer 


to work with you in solving your axle and brake problems. 


38 YEARS OF AXLE ENGINEERING LEADERSHIP 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 


WISCONSIN AXLE DIVISION ° 


OSHKOSH, WISCONSIN 
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paragraph (a) is for a truck equip- 
ped with natural rubber tires, or 
synthetic rubber tires purchased 
by the manufacturer prior to April 

18, 1944. Where the manufacturer 
has an established price in accord- 
ance with Sec. 1390.6 of Maximum 
Price Regulation 138, as amended, 
which is higher than a price per- 
mitted under paragraph (a) be- 
cause the truck is equipped with 
synthetic tires purchased by the 
manufacturer on and after April 
18, 1944, or because of any other 
substantial specification change or 
material substitution in the truck, 
the reseller may add to his price 
under paragraph (b) the increase 
in cost to him over the price he 
would otherwise pay under para- 
graph (a) plus his customary 
markup on such cost.” 

This is a similar paragraph to 
that added to the revised Ford 
order and to the International 
truck order and provides a re- 
seller with his customary markup 
in the event the manufacturer’s 
costs are increased and passed on 
to the reseller. 
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is an important war load. It consists of gun-mounts weighing 16,000 
Akron. On the return tri 
Detroit plants from the mills in the Mahonning Valley in Ohio, from 
will be made more gun-mounts for the next return load. 
wartime job. 
our soldiers at the front properly equipped _to blast the Axis. 
° re 5 facturi 

Weekly Earnings Down vey of 25 manufacturing 

NEW YORK.—Although hourly earn- 
ings of workers in manufacturing rose 
to a new peak in April, weekly earn- 
ings were lower than in the preceding | 
month because fewer hours were work- | 


worked and payrolls, 
recently. 


trial Conference Board’s monthly sur-! back cover this issue. 
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From Cleveland, Ohio: 
“We will appreciate literature, 
together with specifications, 
on your line of motor trucks. 
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From Wooster, Ohio: 
“You can send along the sim- 
ple questionnaire which en- 
ables a dealer to state his opin- 
ioas concerning profitable 
relationship between the man- 
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From Torringt 
“We are inter 
postwar plans 
line of trucks» 
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| a pouring in—letters from dealers everywhere, showing an amaz- 
ing interest in the Reo “Big 7” dealer plan. 
“We’re interested in your postwar plans!” they write. “Send us the ‘Big 7’ 
questionnaire!” Dealers definitely want to take part in developing a factory- 
dealer franchise based on Reo’s 7 basic points. 


= 


7” Questionnaire—it makes 


MICHIGAN @ 


Have you sent in your ideas? Write for the “Big 


it easy for you to get your thoughts down on paper. 





REO MOTORS, INC. LANSING 20, 


oa en 
sd 


MOUNTED ON this Fruehauf truck-trailer drawn by a Ford tractor-unit, 


pounds 


and is just leaving the Hollywood Cartage Co. yard in Detroit, bound for 
the trailer will bring back a load of steel to 


which 


This is a _ typical 
Operating on a regular schedule, it is a big factor in keeping 


industries. 
Employment also was down in these 
industries, and, as a result, man hours 
the board said 


What do you want to buy, sell or 
ed, according to the National Indus-!| trade? See Classified Want Ads, inside 
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See Postwar Sales Boom... 
-|Dealers Plan Expansion 


In Truck Service Field 


(Continued from Page 31) 


amples of dealers all over Amer- 
ica who are getting set for the 
postwar truck business that is 
on the way. They are paving the 
way for that business by serving 
the truckers who will be their 
customers in the postwar period. 
They realize that today, with 
trucks so badly needed on the 
road and repairs so hard to get, 


it is not only very profitable now | 


for them to cater to this truck 
service trade but it will also 
reap huge dividends when their 
present service customers can 
buy new vehicles. 

In Knoxville, Reeder Motor Co. 
(Chevrolet) is rearranging its serv- 
ice department not only to segre- 
gate truck service from the passen- 
ger car service but to give trucks 
the preferred position on the first 
service floor where it is easy for 
them to get in from the street. 
Passenger car service goes to the 
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is pulling inquiries from all over the nation 


Buy More 
War Bonds 
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Write today for the Reo 
“Big 7" Questionnaire. Help 
develop a program that 
will help you make money 


with Reo after the war. 





TRUCK SECTION 























































second floor, except for the quick 
service jobs. Here again, separate 
service crews are maintained for 
truck service exclusively. 


In Saginaw, Mich., Draper Chev- 
rolet had truck service in mind 
when it built its new modern build- 
ing and as a consequence has in- 
creased by over 200 per month the 
number of truck service customers 
they were serving in 1941, while 
their passenger car service cus- 
tomers have dropped off approxi- 
mately the same number. Increase 
in truck service has enabled this 
dealer to increase customer labor 
sales by $1,500 per month and parts 
sales by nearly $5,000 per month. 
In addition they have taken on the 
servicing of several fleets which 
they feel certain they will be able 
to retain in postwar, due to the 
satisfaction which these fleet own- 
ers express over the treatment they 
are getting and the reduction in 
the overall maintenance expense. 


In Milwaukee, Edwards Mo- 
tor Co. (Dodge) has a separate 
building for its truck service 
with wide doors and plenty of 
room in an adjacent lot to park 
truck service customers’ vehicles 
while they are waiting to get 
into the shop. This truck service 
department not only has _ its 
separate truck service crew but 
its own bump and paint gang as 
well. Here again customer re- 
pair orders per month have gone 
up while a loss was suffered in 
car repair orders. 

It is noticeable all through the 
Middlewestern states, in particular, 
that more and more dealers are 
awakening to the profit potential 
in the truck end of. their business 
and are making plans to go after 
this business in a big way, come 
peace. Many are planning new 
buildings to be used almost exclu- 
sively for truck sales and service, 
as well as for mounting and serv- 
icing truck equipment. 

These buildings are being located 
convenient to main _ trucking 
arteries and are designed so that 
tractor-trailer jobs can be accom- 
modated both in the width of the 

‘doors and the height over the 
| lubrication hoists or racks. In 
establishing their lubrication equip- 
ment, many of these dealers are 
also planning on portable lubrica- 
tion equipment that can be moved 
| to the job and with long hoses that 
will enable the unit to be operated 
at considerable length from the air 
lines. 

One enterprising dual dealer 
in western New York state is 
planning to locate his new truck 
building adjacent to a nearby 
airport where he will not only be 
able to service trucks from the 
roadside but plames from the air- 
port side. Both of these vehicles 
needing considerable room in the 
station, he feels that such a 
building will work out well in 
the postwar market. 

Many dealers are also planning 
metal working and paint depart- 
ments in their new truck buildings, 
large enough to not only take care 
of the body repair and special paint 
jobs that are common in truck 
service, but also sufficiently well 
equipped so that they can take 
care of the special body building 
requirements of their customers. 
Dealers who have such depart- 
ments find that they are not only 
profitable in themselves but also 
are a valuable sales aid in the mer- 
chandising of new vehicles. 


Town Bond Goal: 
Fleet of Corbitts 


HENDERSON, N. C.— Vance 
County’s Fifth War Loan goal is 
$1,438,000—enough to buy the gov- 
ernment a fleet of 156 Corbitt 
trucks, which are built here, plus 
the equipment the Army will add. 

“Henderson is very _ proud,” 
Mayor Henry T. Powell said, “of 
the vital part in the war effort 
which is being performed by the 
powerful 6x6 prime movers that 
are being built at the plant of the 
Corbitt Co.” 
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AN Want Ads cost little—get results— 
why not use em? See inside backcover. 
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is also much greater than it is on 
comparable passenger cars. 
* * * 


T the Engine Rebuilders Assn. 
meeting in Cincinnati week 
before last, I talked with several 
engine rebuilders who concentrate 
on fleet truck engine work—one 
rebuilder, Carlson of Carlson Ma- 
chine Works, located in Sioux City, 
Ta., has an almost’ exclusive 
clientele of contractors whose en- 
gines he keeps in shape. He told 
me that practically every day he 
is receiving and shipping rebuilt 
engines for some of his contractor 
customers as far away from his 
shop as 500 to a thousand miles. 
Ford dealers, who have gone into 
engine rebuilding, find that a large 
proportion of their output is for 
truck use, and Chevrolet dealers 
have been screaming for short bloc 
assemblies to keep their truck 
customers’ vehicles running during 
these days when new vehicles are 
practically impossible for the aver- 
age truck user to obtain. 
* * * 


RUEHAUF has had to reprint 

its booklet, “Are the United 
States United?” for the third time 
recently—so great has been the 
demand for this symposium of the 
tragic state we have allowed our- 
selves to get into, as far as state 
truck barriers are concerned. 


This booklet points out graphi- 
cally the penalty that is placed on 
truck freight movement from one 
state to another. Three graphs 
in particular are illustrative of the 
wide variance which exists in the 
various states, in those controlling 
factors of length, weight per axle 
and gross vehicle weight. 

In length, for instance, a truck 
would have to be built like an 
accordian in order to utilize the 
maximum length allowable in every 
state it might haul. Arizona has 
an allowable length of 65 feet, 
while the neighboring states of 
California and New Mexico allow 
only 60 feet. If the truck came 
east into Texas, it would have to 
“squeeze up” 10 feet more as the 
maximum length there is only 45 
feet. 

Illinois and Tennessee are the 
“bottleneck” states of America on 
axle weights, allowing only 16,000 
pounds per axle, while Massachu- 
setts has no axle or gross load 
limit but measures legal carrying 
capacity by tire sizes. 

* x * 


NEVADA and Texas are the 
“bottleneck” states on gross vehiclh 
weight restrictions, allowing only 
38,000 pounds for a tractor-sem. 
trailer unit. Oklahoma, bordering 
Texas, allows 47,000 pounds gross, 
and all states bordering Nevada 
allow 44,000 pounds. 

The disparagement in these com- 
parisons would be much worse if 
it weren’t for the fact that 11 
states have raised their gross ve- 
hicle weight limits for the duration 
of the war. Unless we in the in- 
dustry do something about it, it is 
quite certain that the old restric- 
tions will go back into effect as 
soon as the war is Over, making it 
nearly prohibitive to haul by truck 
on either a national or sectional 
basis. 

With all of the new developments 
in the preparation of food stuffs 
and other commodities that are 
looming up for postwar, the auto- 
motive industry will be negligent 
to its trust and to the American 
public if it continues to let the 
rails hamstring automotive trans- 
portation as it did in the prewar 
days and is doing now. 

a: ¢ © 

NOTHER booklet that has just 
come off the press, and which 
should be in the library of every 
truck man, is the third edition of 
Commercial Motor Truck Gross 
Vehicle Ratings put out by the 
ar Production Board. Fred Laut- 
zenhiser, formerly of International 
arvester Co. and now engineering 
consultant to WPB, has done a 
nice piece of work on this booklet. 

It lists every model of every 
make of truck, giving the number 
of driving wheels, gross vehicle 

eight, engine size and brake 


horsepower. 
* * 


HE last time I saw Will Dam- 
mann, president of Bear Mfg. 
Co., he was telling me about a new 


large-size balancer he was making 
which would even balance railroad 
wheels—which get out of balance, 
too. Well, according to Bill, his 
balancer is now ready to go on the 
market in sizes large enough to be 
used by manufacturers who have 
any rotating object that should be 
balanced to provide smooth opera- 
tion. 
and propellers for boats. 
+ * * 


INCIDENTALLY, there 
other book out by White Motor Co. 
that is very much worthy of men- 
tion. It is a Drivers Manual for 
truck drivers, something that has 
been needed for years. This book 
follows Army practice, in that it 
makes the driver a first echelon— 
puts it up to the driver to check 
his truck and load before he starts 
out, to see that his vehicle is in 
good operating condition and his 
load is properly distributed. From 
there it takes the driver through 
correct starting, takeoff, road 
practices, parking and care of the 
truck. 


It will even take flywheels 


is an- 
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DEVELOPED PRIMARILY as a mobile means of quickly affecting tire | 
repairs for the armed forces, an electronic method of vulcanizing introduces 
a radically different principle of heat application. Heretofore all vulcanizing 
heat has been by means of conduction from either steam or electrical 
resistance metal molds or open steam chambers. Electronic heating changes 
all this, in that the application of heat to all portions of the patch is the 
same regardless of its depth. The pocteeras shows the complete ‘‘Vulcatrone’’ 
development to date. Two types of tire fixtures are shown, the one on the 
right is designed to vulcanize small sectional and spot repairs; the one at the 
left handles spot repairs only but has the feature of being able to cure sidewall, 
corner or tread patches to cord depth without removing the tire from the rim. 
Both units have a range of from 6.00 x 16 to 14.00 x 24. This project was) 


instigated by Lt. Col. C. W. Vogt and developed in ¢ ti he | 
Lakso Co. of Fitchburg, Mass. - a Se 


THE HOUSE THAT 
MACK BUILT 


For more than 14 years, William A. Pozzo has sold and serviced 
Mack trucks in his modern garage and showroom at 1100 Madison 
Street. He has built his organization into one of the finest truck 
plants of his own or any other state . . . and with a yearly sale of 
from 30 to 60 units, plus a parts and service business, he has a real 


dealership. 


Behind Mr. Pozzo’s success are two outstanding facts: one, he 
knows the truck business and the truck market in his territory, and 
two, the trucks he sells are Macks. Their reputation for value, for 
all around working ability, for being more truck any way you look 
at them is a prime asset to any dealer! 


Far-sighted dealers are laying plans to build a truck selling 
organization in the post-war world as fine as Mr. Pozzo’s. Perhaps 
your territory is open... why not drop Mack a line about it? 


ri 
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Output 


(Continued from Page 31) 
stepped up production of tanks, 
caused by reports from the inva- 
sion beachhead that tank ex- 
penditure was running approxi- 
mately three times the antici- 
pated rate. 

This demand _ resulting from 
clashes of Allied armor with Nazi 
panzer divisions will mean that 
United States plants, which halted 
tank production some months ago, 
must reopen their production lines. 

Assurances are given, however, 
from high government sources that 
the resumption of tank production 
will not be allowed to create any 
new bottleneck conditions in the 
heavy-duty truck production, since 
the entire emphasis will be placed 
on increasing present production 
in those plants where bottleneck 
conditions formerly existed. 


It is now realized in Washington 
that the production of heavy trucks 
for our essential civilian use and 
replacement parts to keep present 
trucks operating is of prime impor- 
tance and for that reason the push 


is being placed behind the entire 


production program and not mere- 


ly behind the military vehicles, to 
| the exclusion of non-military. 


WILLIAM A.POZZO of Gary, Indiana, 
knows what a Mack franchise means! 


TRUCKS 
FOR EVERY PURPOSE 


ONE TON TO FORTY-FIVE TONS 


S. WAR BONDS 


Vt 
NY Ew 
MACK TRUCKS, INC., DEALER DEPARTMENT, EMPIRE STATE BUILDING, NEW YORK, N.Y 
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Motor Carrier Freight Off 
6.1 Percent in Month 


(Continued from Page 31) 


have been attributable to unusually 
sharp recession in New England 
tonnage. Volume of freight trans- 
ported in the New England states 
slumped 15.8 percent from March 
and 26.4 percent from April, 1943. 
The region was beset with a num- 
ber of trucking strikes during the 
month. 

Volume of traffic handled by 
carriers of general freight through- 
out the country in April fell 7.8 
percent from March and 8.2 per- 
cent from April of last year. Such 


Sheldon McGraw Joins 


Controllers Institute 

NEW YORK.—Sheldon W. Mc- 
Graw, assistant to the vice-presi- 
dent and controller of White Mo- 
tor Co., Cleveland, has been elect- 
ed to membership in the Control- 
lers Institute of America. The 
institute is a technical and profes- 
sional organization of controllers 
devoted to improvement of control- 
lership procedure. 


“TRUCK HEADQUARTERS” in Seattle, is this 45,000 square foot, 
excellently equipped establishment of Murphy White Trucks. 


carriers transported 81 percent of 
the total tonnage. 
Transportation 


of petroleum 


products, accounting for about 10 


percent of the total tonnage re- 
ported, showed a decrease of 4.1 
percent in comparison with March 
but scored a gain of 11.1 percent 
over April, 1943. 

Carriers of iron and steel prod- 
ucts hauled about 4 percent of the 
total tonnage and their traffic vol- 
ume was 0.2 percent greater than 
in the preceding month but 7.1 per- 
cent less than in the like month a 
year previous. 

About 4 percent of the total ton- 
nage consisted of miscellaneous 
commodities such as tobacco, silk, 
textile products, coke, bricks, build- 
ing materials, cement and house- 
hold goods. Carriers of such traf- 
fic experienced a tonnage decrease 
of 4.2 percent from March and 1.5 
percent from April, 1943. 

The April tonnage of carriers re- 
porting from the Eastern district 
receded 7.2 percent from March 


Seattle Distributor 
Doubles Organization 
in First Two Years 


MURPHY WHITE TRUCKS 
of Seattle, has more than doubled the 
size of its organization since taking on 
the White Distributor Franchise just 
two years ago. That—in the opinion of 
George Murphy, head of the Company 
—is the best proof of the success he has 
enjoyed. Mr. Murphy is a veteran of 
22 years experience in automotive 


merchandising, both in Honolulu and 











Service. “‘All 


and 8.5 percent from April, 1943. 

Carriers in the Southern region 
turned in reports showing declines 
of 7.5 percent from March and 7.8 
percent from April, 1943. 


Tonnage reported from the West- 
ern District was 6.2 percent smaller 
than that for March, but only 0.4 
percent below April of last year. 
Of the five regions included in the 
Western District, only the Rocky 
Mountain region registered a gain, 
its increase amounting to 4.7 per- 
cent over March and 11.2 percent 
over April, 1943, due mainly to in- 
creased: oil shipment. 






Johnson Praises Miss. 
For Lifting Weight 

JACKSON, Miss. — Col. J. 
Monroe Johnson, director of the 
Office of Defense Transporta- 
tion, last week commended the 
state of Mississippi for “its co- 
operation in raising to 45,000 
pounds the gross weight that 
may be carried by motor car- 
riers transporting petroleum 
products in that state.” 

The action eliminates a clash 
between federal directives and 
a state law which limited truck 
pay-loads to 20,000 pounds. 



















GEORGE MURPHY, veteran of 22 
years automotive merchandising ex- 
perience, and head of the Company. 


Seattle. His present organization of 33 


persons is predominantly devoted to 


of us are tremendously 


enthusiastic about White Personalized 
Service because we know—both from 
the results obtained and from the 
comments of owners—that it is of 
tremendous aid in keeping trucks 
running until the day when they can 


again be freely bought.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is 


a Plan which only White 


Dealers can offer. Highly commended by the O. D. T. as an effective 
truck conservation measure, it is another example of White's leader- 
ship in “taking care” of the needs of truck owners and providing 


the special means for Dealers’ success in these times. 
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NEW TIMKEN S-200-P and U-200-P Double Reduction Rear 


Axles are 


similar in design, with larger housing section and larger inserted sleeves 
in the U-200-P for greater load capacity. 


New Heavy-Duty Axles 
Announced by Timken 


DETROIT.—Designed for heavy 
loads and the increased torque ca- 
pacity of modern high power en- 
gines are two new series of double 
reduction rear axles announced by 
Timken-Detroit Axle Co. Series 
S-200-P is intended for heavy-duty 
hauling on highways and _ city 
streets where permissible loads are 
over 18,000 pounds per axle at the 
tires on the ground. Series U-200-P 
is designed for off-the-highway 
operations of motor trucks, using 
the same engine torque but where 
greater load carrying capacity over 
the S-200-P is desired. 

Featured in these new heavy- 
duty axles is a new interjacent 
pinion shaft location, midway be- 
tween the conventional front 
mounted type, where the pinion 
shaft is on the axle center line, 
and the top mounted type, where 
the pinion shaft is considerably 
above the axle center line. This 
interjacent pinion shaft location 
permits a nearly straight line pro- 
peller shaft drive on both long 
and short wheelbase trucks. Thus 
the new axles can be used in place 
of either of the other types—a 
standardization feature which re- 
duces axle and parts inventories 
at the factory and in the field, and 
this benefits the truck builder and 
owner alike. 

Axle housings in both axles are 
similar in design, made from 
highest grade malleable iron with 
inserted heat-treated alloy steel 
sleeves. The U-200-P axles have 
larger housing sections and sleeves 
for their greater load-carrying 
capacity. 

Maximum ground clearance and 
full overhead clearance at the axle 
housing bowl are realized with 
these new axles. 

Drive units or differential car- 
riers, together with axle shafts, are 
identical in both axles. The differ- 
ential carrier is mounted on the 
sloping front face of the axle 
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Fast Dumping 
with no effort 
and perfect con- 
trol — by hy- 
draulic power. 













Extra Low Mounting 
Body long members 
straddle hoist frame. 


Simple construction . . . easy to install! 


HEIL HYDRAULIC PLATFORM HOISTS 
give your customers “an extra load a 
with less manpower . . . 


Designed to Fit Your 
Truck — con be in- 
stalled on all makes 
of trucks having ap- 
proximately 84” cab- 
to-axle. Handles 10-, 
12-, of 14-foot plat- 












housing and is readily removable 
for inspection. Differential bear- 
ing legs are dowelled in the axle 
housing to eliminate deflection 
under heavy torque load. 


Final drive consists of a large 
diameter hypoid bevel gear and 
pinion for the first reduction, and a 
wide-face helical gear and pinion 
for the second reduction. Both 
gear sets are rigidly mounted on 
large capacity Timken tapered 
roller bearings. A range of five 
gear ratios, with total reductions 
from 6.42 to 9.83 to 1, is available 
to meet all operating requirements. 

Increased strength of differ- 
ential gear teeth is provided by a 
new differential gear set with a 
9—16 tooth combination. Differ- 
ential side gears and pinions have 
hardened steel thrust washers of 
ample area for minimum wear. 
Spider trunnion’ have larger 
diameter, and the differential gears 
are mounted in forged steel cases. 

Improved torsion-flow axle shafts 
are claimed to be the strongest 
axle shafts for a given spline 
diameter ever produced in the in- 
dustry. 


Ky. Truckers 
Reelect Miles 


LOUISVILLE, Ky.—Members of 
the Kentucky Motor Truck Assn. 
reelected D. M. Miles president at 
their recent annual convention. 
Miles is vice-president and general 
manager of Meeks Motor Freight, 
Inc. 

Lew Ullrich was_ reappointed 
managing director for a _ ninth 
term. 


DADA Outing 


DETROIT.—Members of the Detroit 
Auto Dealers Assn. will have a day of 
golf and relaxation at Grosse Ile Golf 
and Country Club July 25. 






Farmers, lumber and building 
material men, contractors, and 
other truck operators need Heil 
Hydraulic Platform Hoists — 
for they mean increased profits 
on every day’s work. The time 
saved in dumping the load, in- 
stead of taking it off by hand, 
permits your customers to make 
more trips per day and haul 
more different kinds of loads. 
Help your customers to more 
payloads per day — and help 
yourself to extra profits... 
by selling them Heil Hydraulic 
Platform Hoists to con- 
vert their trucks. Consult 
your Heil distributor 
today. Heil offers a 
complete line of light-, 
medium-, and heavy-duty 
dump units with arm, tele- 
scopic, or twin-cylinder hoists. 
B-81A 

















be. ob UUme 


GENERAL OFFICES 


MILWAUKEE 1, WISCONSIN 




















— 























y 


TRUCK SECTION AUTOMOTIVE NEWS, JUNE 26, 1944 39 


ew °42 Model Prices Due... ras = 339 | ; Truck Ti 
nema, ‘-, is euitb 7 : ruc 1res 


I NADA, OPA to Con er ee we : . , a f is = 2 x }| Critically Short 


In Northwest 


On U, C, Revisions ae ; re 2 t Be | aa 4 SEATTLE.—There is a “terrific” 
: E ‘i = Bee . shortage of big truck tires in the 


Northwest, and, in fact, along the 


(Continued from Page 1) me: aS @ i. 
ae ee ao entire Pacific Coast, reported Ray 


he formula by which set prices 
were arrived at. The meeting is 
expected to bring forth another set 
of recommendations regarding 
ceiling prices. Dave Castles, im- 
mediate past president of NADA, 
will preside. 

At Kelly’s meeting with Bowles, 
t is expected that Kelly will lay 
before the OPA director a number 
of suggestions which embody the 
composite views of the automobile 
dealers of the country in general. 
These will be submitted construc- 
tively and will outline what, in the 
opinion of dealers, should be done 
to help maintain adequate automo- 
tive transportation throughout the 
country. 

While, of course, it can not now 
be stated exactly what will trans- 
pire at next Thursday’s conference, 
it is expected that the NADA head 
will place before Bowles the same 
points of view as were expressed 
by him in a letter written to the 
OPA executive shortly after the 
announcement of the pending price 
ceiling was made public. 

In giving expression to the 
point of view of the dealers of 
the country, of whom, as pointed 
out by Kelly in his letter, there 
are some 30,000 now in business, 
it is expected that OPA will be 
urged to confer with ODT and 
WPB in an effort to bring about, 
as may be consistent with na- 
tional welfare, the prompt manu- 
facture of a limited number of 
new automobiles and an increase 
in present inadequate truck pro- 
duction schedules. 

In his letter to Bowles last week, 
Kelly said, in part: 

“The outstanding current na- 
tional automotive problem is that 
of actually saving public transpor- 
tation, both passenger and com- 
mercial, from complete collapse. 

“No one man, no private organ- 
ization, no government bureau, and 
certainly no official order, alone 
can solve this gigantic problem. It 
is so big that it will require the 
help of all persons and affected 
bureaus, especially OPA, ODT, 
automobile dealers and individual 
car owners. 

“Dealers, of whom there still are 
more than 30,000 in the nation, feel 
that they have had extensive and 
varied experience which should be 
helpful to public officials charged 
with the responsibility of keeping 
cars and trucks rolling. 

“Although your used-car order 
does not take effect until July 10, 
it is the general opinion of in- 
formed transportation men that 
you should take certain definite 
steps immediately to strengthen 
rapidly weakening passenger car 
and truck services. Knowledge that 
your used-car ceiling order is go- 
ing into effect undoubtedly will be- 
gin quickly to produce situations 
similar to those which followed 
imposition of the used-truck ceil- 
ing order. Dealers are certain that 
the used-car ceiling will cut off 
much of the only existing supply 
of cars, those from individuals, 
limit even this narrow supply to 
mechanically poor cars, close many 
service stations, and, finally, stim- 
ulate a widespread black market 
in used cars. 

“Legitimate dealers generally 
urge that you should immediately: 

“1, Confer with the ODT and 
WPB in an effort to bring about, 
consistent with the national wel- 
fare, the prompt manufacture of 
a limited number of new automo- 
biles and an increase in present 
inadequate truck production 
schedules. 

“2, Get all government groups to 
cooperate in obtaining increased 
production of parts and relief of 
the mechanic shortage. 

“3. Provide immediately the 
necessary manpower to obtain rigid 
enforcement of the provisions of 
the used-car pricing order. 

“4, Redefine “dealer” so as to set 
apart more definitely the legitimate 
operator from the gyp and fly-by- 
night. The requirement for a deal- 
er should include a person engaged 
in whole or in part in the busi- 
ness of buying, selling, repairing 
and reconditioning used cars, and 
who maintains a place of business 
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Those Who Know 
POWER BRAKES 
Choose MIDLAND 


TRAILER CONNECTIONS 


HAND CONTROL VALVE 


AIR COMPRESSOR 


RESERVOIR 
RELAY RESERVOIR valve 


EMERGENCY SLACK AIR SLACK SLACK 


VALVE BRAKE 
Ate ADJUSTERS —a. “me Brace ADJUSTERS 
CHAMBERS 


CHAMBERS 


MIDLAND 7. You Get These Features in 
avsitcbleinr tm MIDLAND AIR BRAKES 


Simplicity in design, thorough engineering and rugged 
construction are back of the overwhelming preference 
for Midland Power Brakes. 


Midland equipment on your trucks will stop any load 
fully compen quickly, safely, easily—require fewer brake adjustments— 


3 —— " 
ibs capt Compress * ber con- © d d ° e 
St see cham ; reduce driver fatigue. 
V4 AIR. Showeerontto — ts ae 
5 sating foot Cor ain — Midland Power Brakes—in both Air and Vacuum—are 


gre see «a se 4 backed by our famous “Factory Rebuilt Exchange Plan.” 
And there are Midland distributors to serve you in nearly 
150 cities from coast to coast. Ask your distributor, or 
write to us for complete facts about Midland Power Brakes. 
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ODT Takes On 
Job of Allocating 
New Trucks 


WASHINGTON. — Operators of 
commercial motor vehicles who 
need to purchase new equipment 
after July 1 should file their appli- 
cations through the 142 district 
Offices of the Office of Defense 
Transportation throughout _— the 
country instead of the 80 offices 
maintained by the Bureau of Motor 
Carriers of the Interstate Com- 
merce Commission, ODT  an- 
nounced late last week. 

All field work incidental to the 
rationing of new commercial ve- 


Plymouth (N. H.) Dealer 


Prepares for Expansion 


PLYMOUTH, N. H.— (UTPS) — 
Postwar expansion of the local 
Chevrolet agency owned by Roy B. 
Deming is indicated in his pur- 
chase of the site of the Methodist 
Church, destroyed by fire a year 
ago. The auto dealer announced 
that he would delay building on 
the property until after the war. 
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A new and secret weapon until a few 
months ago, the GMC “Duck” has now 
become a valued veteran of invasion cam- 


paigns from Sicily to the 


Part boat and part truck, it combines the 
performance and advantages of both. 
Loaded with fighters, food or fighting 
equipment, it can travel from ship to 
shore, and back again, with a simple shift- 
ing of controls. On land, 
powerful engine and sturdy, six-wheel 


drive chassis carry it over regular * 
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hicles will be handled by the High- 
way Transport Department of 
ODT, through transfer of this 
activity from the ICC, which has 
handled the allocations for the 
last two years, ODT explained. 
Under the new setup, ODT’s re- 
gional division will process the ap- 
plications in the field in accordance 
with policies and procedures of the 
allocation section of the Highway 
Transport Department. 


New commercial vehicles do not 
include integral motor buses, which 
are allocated under different pro- 
cedures, ODT said. The shifting 
of allocation operations from ICC 
to ODT is expected to effect ad- 
ministrative economies as well as 
to expedite the processing of ap- 
plications because of the larger 
number of field offices available 
to operators of commercial motor 
vehicles. 


Guy A. Richardson, assistant 
director of ODT in charge of the 
Highway Transport Department, 
highly commended ICC’s handling 
of allocations in a letter to Com- 
missioner John L. Rogers, who is 
in charge of the Commission’s 
Bureau of Motor Carriers. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


South Pacific. 


the “‘ Duck’s”’ 






the Sea... Lith’ 
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Bus and Truck Tires 


Short, ODT Warns 


WASHINGTON.—The nation’s 
truck and bus operators were 
warned by ODT last week that 
there will be a shortage of 
heavy and medium-duty truck 
and bus tires for replacement 
purposes during July, August 
and September. 

Third-quarter tire allocations 
by the Office of the Rubber Di- 
rector, it was stated, are sub- 
stantially below requirements 
on 10-ply-and-over tires in sizes 
7.00 x 20 and up. The supply of 
tires in smaller sizes is adequate. 

The number of tires for origi- 
nal equipment on new vehicles 
in the third quarter is 160,058, 
an increase of about 65 percent 
over the 97,156 tires required 
for this purpose in the second 
quarter. This leaves a total of 
635,887 tires remaining for re- 
placement purposes in the third 
quarter, as compared with a 
total of 577,735 replacement tires 
in the second quarter. Normal 
seasonal increase in_ replace- 
ment demands between the sec- 
ond and third quarter is at least 
25 percent, ODT said. 

































road or tough terrain, right along with 
the famous GMC 2% ton, “‘six-by-six” 
Army truck. In the water, chassis and 
tires add stability and seaworthiness to 
the big, buoyant, all-steel hull, making 
for “smooth sailing” in heavy surf and 
high seas. Since earliest colonial wars, 
America’s fighting men have gone Down 
To The Sea In Ships. But World War II 
is the first time that our Soldiers, Sailors 
and Marines have come Up From The 
Sea In Amphibian Trucks! 


GMC TRUCK & COACH DIVISION « GENERAL MOTORS 


Home of Commercial GMC Trucks and GM Coaches. . . 


Volume Producer of GMC Army Trucks and Amphibian‘* Ducks”’ 











LONG-DISTANCE motor truck haulers are doing an important job in 


—T war-material transport. This 
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Ward trucks totalin 
Maryland and New 


ersey. 








se haulers for purchase of heavy-duty trucks now being produced in 
imited numbers for essential civilian use. 
operated by Continental Transportation Lines, 


HERE IS A truck operated by the Ward Trucking Corp., 
69 operate on regular runs in Pennsylvania, New York, 
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is best evidenced by the high priority 


Above is one of the 125 units 
Inc., Pittsburgh. 










Altoona, Pa. 


Subtle Safety Series 


White Cartoons Put Across Message 
In Sugar-Coated Form 


CLEVELAND.—One of the 
greatest problems faced by indus- 
trial concerns today is the problem 
of making men safety conscious. 
Unless the need for safety 
measures is well recognized, em- 
ployes have a natural tendency to 
relax their movements and become 
careless, White Motor Co. says. 
How to preach the gospel most ef- 
fectively is the real problem. 


White recently got its message 
of safety across to the employes 
in a subtle, non-preachy fashion 
by using humorous cartoons. The 
cartoons were specially made to 
cover specific conditions and were 
copyrighted. Each was printed on 
heavy color paper, 17x22 inches, 
and used as a poster, with a head- 
line at the top and a brief sentence 
of advice at the bottom. Thus 
they were amusing enough to draw 
the attention and interest of the 
men and women in the plant, and 


Walton Motors 
Moves to New 


9-Story Building 


CHICAGO.—The most important 
wartime move yet made in this 
city occurred last week when Wal- 
ton Motors, Inc., formally opened 
its new Michigan Ave. “motor row” 
headquarters in a five-story and 
basement structure, thereby taking 
its place as the largest Chrysler- 
Plymouth dealer in Chicago. 


Here from Detroit for a press 
gathering that preceded the open- 
ing to the public were S. W. Mun- 
roe, general sales manager, and 
A. G. Batcheller, publicity director, 
of. the Chrysler division. They 
were guests of Joseph Levy, presi- 
dent of Walton Motors, Inc. 


The modern building housing the 
company is at 2301 S. Michigan 
Ave. It was purchased several 
months ago by Levy. Occupying 
70,000 square feet of floor space, the 
new Walton Motors home has been 
completely remodeled. It serves 
also as headquarters for the Wal- 
ton Finance Corp., of which Levy 
is president. 

The first floor is devoted to sales, 
general offices, service entrance 
and quick adjustment department; 
the second and third floor to used 
cars, the fourth to the shop, and 
the fifth to body, fender and paint 
operations. 









once read, they planted a germ of 
caution for the benefit of all. In 
comic style, they depicted plant 
dangers which come from careless- 


ness, and emphasized the ad- 
vantages of obeying rules and 
suggestions. 


As an indication of the situations 
emphasized, the cartoon posters 
warned women employes to wear 
safety hats so their hair wouldn’t 
get caught, showed the danger in 
blocked or damaged fire doors, 
emphasized the potential tragedy 
of slippery floors, showed how 
smoking near inflammable and ex- 
plosive material might jeopardize 
the safety of all, brought out the 
value of safety shoes, pointed to 
the danger of drafts in cold 
weather, showed how strains oc- 
curred from lifting, and how ac- 
cidents might occur on machines 
if guards were not used. The medi- 
cine, in candy-coated form, was 
definitely pleasant to take, and 
none could be offended. 

Each week one of the safety car- 
toon posters was put up on 45 bul- 
letin boards throughout the plant 
where everyone could see. Each 
month one of the best cartoons o 
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BEWARE ¥ SLIPPERY FLOORSZ// 





that period was also reproduced 
in the plant paper. 

Although results could not be 
definitely traced to the bulletins, 
there is no question about the@ 
greater amount of safety conscious- 
ness observed in the actions of the 
employes. 
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\—the 4th Dimension 


General Tire’s Big Drive; 


Macfadden 


Campaign 


By Pete Wemhoff 


Campaign 

Launching an intensive trade- 
paper advertising campaign, Gen- 
eral Tire & Rubber Co. is featuring 
General Silent-Bloc, a method of 
isolating vibration in all types of 
machines and motors. Copy will 
start in July, according to Howard 
Dodge, general manager of the 
mechanical goods division, located 
in Wabash, Ind. 


To introduce the device to the 
trade press and to newspapers 
in the Chicago area, Dodge play- 
ed host to 25 writers for the 
principal trade publications at 
Wabash last week. 

Engineers explained the Silent- 
Bloc principal, which has been 
long used in Europe to absorb 
vibration of all types. Many appli- 
cations already have been made by 
General in this country for military 

use, such as engine mountings in 
bombers, tanks and trucks; mount- 
ings for airplane radio sets; and 
mountings for tank doors, making 
them easy to open when struck 
by gunfire. 

A newspaper campaign for deal- 
ers has just begun in many cities, 
and a program of dealer sponsored 
programs is being used to back up 
the newspaper advertising. 

The Kraft System of tire renew- 
ing also is being advertised in 
newspapers in selected cities, ac- 
cording to Ralph Harrington, ad- 
vertising manager. 


C-E Shifts 
Expansion of Campbell-Ewald 
Co. in preparation of the postwar 
business of its clients was an- 
nounced last week 
by H. T. Ewald, 
president of the 
company. Plans 
include the re-es- 
tablishment of a 
Pacific Coast of- 
fice and the addi- 
tion of several 
new members to 
the staff at the 
Pr home offices in 
b Detroit. 

Little R. H. Crooker, 
executive vice- 
president and director, will head 
the Pacific Coast operations of the 
company, with headquarters in 
Los Angeles. Crooker, who heads 
the group handling the Chevrolet 
advertising in Detroit, will still 
continue on this account in an ex- 
ecutive capacity, and will also re- 
tain his positions as director and 
executive vice-president of the ad- 

vertising agency. 

Frank McGinnis, who has been 
assistant to Crooker on Chevro- 
let, will head the Detroit group 
on this account. Ewald also an- 
nounced McGinnis’ promotion to 
@ vice-presidency in the organi- 
zation. 


G. (Ted) Little, a member of 
the executive staff of Nash-Kel- 
vinator Corp. in charge of public 


Engineered to Help You Keep 


Vital CARS and TRUCKS 
on the Job No need to remind you 


that rationing has more back of it than 
gas and rubber conservation. You know 


relations and advertising and 
special assistant to the president, 
has been appointed vice-presi- 
dent and general manager of 
Campbell-Ewald. He will replace 
W. W. Lewis who has resigned. 
Little started 
with Lord & 
Thomas in Los ‘ 
Angeles in 1919, . 
opened and head- 
ed its Dayton, 
(O.) office in 1935, 


TT, 


later served in 
the Chicago of- 
fices as a _ vice- 
president. He 
opened and man- 
aged the Cincin- 
nati offices for 
Roy S. Durstine 
in 1940 and a year later joined 
Nash-Kelvinator. 

Winslow H. Case, a member of 
the staff of Newell-Emmett in New 
York for the last 11 years, returns 
to Campbell-Ewald as a_ vice- 
president and chairman of the plan 
board. Case has been engaged in 
all phases of planning, merchandis- 
ing, copy, art and radio on the 
Chesterfield cigarette account. 

Melvin A. Hollinshead also re- 
turns to Campbell-Ewald as head 
of the radio department, a posi- 
tion he held with this organiza- 
tion several years ago. He was 
with World Broadcasting in New 
York before entering government 
work during the war years, in 
the office of the Co-ordinator of 
Inter-American Affairs. 

Charles F. Greene, who has been 
engaged in newspaper reportorial 
work for approximately 20 years, 
has joined the publicity department 
of the agency. 

These additions to the staff will 
take place early in July, at which 
time the Pacific Coast office will 
also be reopened. 


McGinnis 


Farran Upped 

Charles Farran, account execu- 
tive since 1931 and assistant sec- 
retary and treasurer for the past 
two years, has been elected a vice- 
president and creative director of 
the Griswold-Eshleman Co., Cleve- 
land, according to C. L. Eshleman, 
president and co-founder of the 
advertising agency. 

Farran joined the company in 
1927 after serving as assistant ad- 
vertising manager of Chandler 
Cleveland Motors. He has been 
account executive on the truck and 
bus tire advertising of B. F. Good- 
rich Co. for the past 10 years. 


Biggest Campaign 
Under the slogan “War bonds 
today are job bonds tomorrow,” 


cat 
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how vital it is to keep in service every 
car and truck now able to roll. You can 
help highway transportation, and help 
your own business, by standardizing on 
AMALIE Pennsylvania Motor Oil—the 
oil that stands up better because by 
actual test it’s 20% oilier! Not only is 


AMALIE engineered for good mainte- 
nance, but it’s backed by merchandising 


plans engineered to build profitable re- AMALIE DIVISION 
peat business for you. See your AMALIE t. sONNEBORN SONS, INC. 


Distributor for timely new sales 
or write Dept. AN. 


Now More Than Ever — 


Fae TAN 


88 Lexington Ave., New York 16, N.Y. 
Southwestern Distributors: 
Sonneborn Bros., Dallas, Texas. 


helps, 
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Because AMALIE Lasts 


REFINERIES: PETROLIA, PA., AND FRANKLIN, PA. 


PLANT: NUTLEY,N. J. 


SYNTHETIC RUBBER TIRES will 


summer at United States Rubber Co.’s Gillette tire plant at Eau 
lant is now being reconverted from ordnance back to tire building, 


This 


be coming off the finishing line this 
Haire, Wis. 


and when completed will have a production capacity double its prewar output. 
Here, Howard 0. Hutchens, plant manager, watches construction operations price to the producer. 


on one of the new buildings. 


Macfadden Publications last week 
launched the most extensive adver- 
tising campaign in its 25-year 
history. The advertisements are ad- 
dressed directly to wage earner 
families and are mainly reprints 
of editorials appearing in the eight 
Macfadden magazines. 


“We are out to sell bonds to 
wage earners,” said Harold A. 
Wise, vice-president and advertis- 
ing director of the Macfadden 
company, “because reserve spend- 
ing power in their hands is the 
best route to postwar prosperity.” 


For the past 10 months the 
Macfadden company has spon- 
sored a series of newspaper mes- 
sages to business, pointing out 
the need for widening the Ameri- 
can standard of living among 
working-class families as a means 
to high level production and em- 
ployment in postwar. 

The campaign, placed through 
the Walter M. Swertfager Co., will 
appear, in addition to the eight 
Macfadden magazines, in leading 
newspapers. It will further be 
merchandized vigorously through 
business papers in an effort to 
spread the basic philosophy of the 
campaign and recruit new users of 
it among other advertisers. 


Kudner Elected 


Schuyler Kudner has been elected 
a vice-president of Arthur Kudner, 
Inc., it is announced by J. H. S. 
Ellis, president. 
Kudner has been 
with the firm 
since its incep- 
tion in 1935 and 
has been in the 
agency field for 
more than a 
decade. 

Brother to the 
late Arthur Kud- 
ner, founder of 
the agency bear- 
ing his name, Kudner 
the new vice- 
president has spent his entire busi- 
ness life in advertising and its re- 
lated industries. He started as a 
reporter on his father’s Lapeer 
(Mich.) newspaper, and later 
worked on the Detroit News.’ 


Beatty Named 

Appointment of William H. 
Beatty as general sales manager 
of the direct mail advertising di- 
vision of R. L. 
Polk & Co., De- 
troit, is an- 
nounced by Julien 
G. Wolfner, Polk 

vice-president. 
Beatty, a for- 
mer Detroit staff 
correspondent for 
the Associated 
Press, for the past 
year has_ been 
manager of the 
Detroit office of 
N. W. Ayer & 
Son, Inc., handling automotive ac- 
counts. From 1940 to 1943 he was 
with the Polk organization as head 
of the creative staff of the Direct 


| Mail division, having spent several 


years prior to 1940 with Ayer in 
charge of agency sales promotion 
activities. 


Norfolk Dealers 
Ask OPA to 
Alter MPR 540 


NORFOLK, Va.—At a special 
meeting of the Norfolk-Ports- 
mouth Dealers Assn. last week, it 
was resolved unanimously that the 
association vigorously protest the 
establishment of price ceilings on 
used cars as being unnecessary 
and unfair. The ceilings, the reso- 
lution said, would result in sub- 
stantial losses to dealers on their 
present inventories and would fur- 
ther result in a definite cutting off 
of supply of used automobiles from 
individuals to dealers and would 
seriously cripple dealers in their 
efforts to remain in business and 
continue to supply transportation 
and render service to the war 
effort. 

In addition, th« resolution said 
that the regulatio: fails to provide 
adequate marku” for a guaranteed 
used automobiie which would en- 
able a dealer to make a fair profit. 


The association said the markup 
should not be less than 3314 per- 
cent, in keeping with common 
trade practice. Further, it was 
said, the regulation fails to pre- 
vide any relief to dealers on the. 
present inventories. “We believe, 
the association said, “we should 
be entitled to reimbursement by 
the government for the difference 
between ceiling price and dealers 
cost plus a profit of 33% percent 
on all used cars in inventory at the 
time price ceilings was announced. 


“We further suggest that OPA 
amend MPB 540 to provide for 
egistration with local rationing 
boards of all cars in inventory as 
of June 10 in order to protect deal- 
ers on loss that might result on 
this inventory by complying with 
MPR 540 in its present form. 
Dealers should be permitted to sell 
registered inventory cars at their 
own prices to protect themselves 
against loss.” 


War 
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Bill Extending 
Life of OPA 
Sent to FDR 


WASHINGTON.—Congress com- 
pleted final action last week on 
legislation extending the life of 
wartime price and wage controls 
to June 30, 1945. 

After the House and Senate 
speedily approved a compromise 
bill, President Philip Murray, of 
the CIO, urged Mr. Roosevelt to 
veto the measure, asserting that it 
could be relied upon to continue 
the throttle hold of War Labor 
Board policies on the country’s 
workers. 

“The bill preserves only a pre- 
tense, not the practice of price con- 
trol,” Murray said. “The authority 
of OPA to impose price ceilings is 
not significantly altered, but its 
power to make anyone comply with 
them has been emasculated.” 

The compromise on the controver- 
sial cotton-price amendments pro- 
vides that no processed commodity 
made from agricultural products 
may be sold at a price less than 
that which will reflect a parity 


Henry M. Hart, associate gen- 
eral counsel for the Office of Price 
Administration, said that the effect 
of the compromise might be to 
raise ceilings on some textile items, 
but that “we don’t think the in- 
creases will be serious.” He said 
that any possible inflationary effect 
had been removed. 

An amendment to subject OPA 
regulations to review by federal 
district courts instead of the 
Emergency Court of Appeals, as at 
present, was knocked out. 

However, the new bill sets up 
an OPA review board to hear pro- 
tests against OPA orders and ad- 
vise the price administrator. 

Other changes include: 

Penalties for violations of price 
ceilings are reduced from a mini- 
mum of $50 to $25, or the actual 
amount of overcharge, whichever 
is larger, for merchants who estab- 
lish that the violations are not 
willful or the result of negligence. 

The OPA “highest price line” 
regulation is abolished as to re- 
tailers, but retained as to whole- 
salers and manufacturers. 

OPA itself is authorized to initi- 
ate damage suits for overcharges 
and to purchase evidence. 


Mass. Dealers 
Reelect Officers 


BOSTON.—At the recent annual 
convention of the Massachusetts 
State Automobile Dealers Assn., 
the following officers were unani- 
mously reelected for the term of 
one year: 

Lyle F. Harris, Worcester, presi- 
dent; John J. Cahill, Newton, vice- 
president, and Harold J. Moye, 
Quincy, treasurer and clerk. 

Four new directors elected for a 
term of three years are Herbert 
W. Scott, Holyoke; Maurice Vool- 
verton, Pittsfield; E. I. Ofgant, 
Roxbury, and Clifford W. Day, 
Worcester. 


Georgia Electric Rates Cut 


_ ALBANY, Ga.—Automotive concerns 
in Georgia will be benefited by a sav- 
ing on their electrical bills through a 
reduction in rates just announced by 
a yng pare >. The — ~~ 
in oa usiness firms is estimate 
at $895,000 a year. 


THE 100,000TH GM DIESEL landing craft engine is dedicated to the late 


Frank Knox and accepted for the Navy 
manager, 
Right, C. F. Kettering, vice-president, General Motors Corp 


At left, W. T. Crowe, general 
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ODT Takes On 
Job of Allocating 
New Trucks 


WASHINGTON. — Operators of 
commercial motor vehicles who 
need to purchase new equipment 
after July 1 should file their appli- 
cations through the 142 district 
Offices of the Office of Defense 
Transportation throughout the 
country instead of the 80 offices 
maintained by the Bureau of Motor 
Carriers of the Interstate Com- 
merce Commission, ODT  an- 
nounced late last week. 

All field work incidental to the 
rationing of new commercial ve- 


Plymouth (N. H.) Dealer 


Prepares for Expansion 


PLYMOUTH, N. H.— (UTPS) — 
Postwar expansion of the local 
Chevrolet agency owned by Roy B. 
Deming is indicated in his pur- 
chase of the site of the Methodist 
Church, destroyed by fire a year 
ago. The auto dealer announced 
that he would delay building on 
the property until after the war. 
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hicles will be handled by the High- 
way Transport Department of 
ODT, through transfer of this 
activity from the ICC, which has 
handled the allocations for the 
last two years, ODT explained. 
Under the new setup, ODT’s re- 
gional division will process the ap- 
plications in the field in accordance 
with policies and procedures of the 
allocation section of the Highway 
Transport Department. 


New commercial vehicles do not 
include integral motor buses, which 
are allocated under different pro- 
cedures, ODT said. The shifting 
of allocation operations from ICC 
to ODT is expected to effect ad- 
ministrative economies as well as 
to expedite the processing of ap- 
plications because of the larger 
number of field offices available 
to operators of commercial motor 
vehicles. 


Guy A. Richardson, assistant 
director of ODT in charge of the 
Highway Transport Department, 
highly commended ICC’s handling 
of allocations in a letter to Com- 
missioner John L. Rogers, who is 
in charge of the Commission’s 
Bureau of Motor Carriers. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Bus and Truck Tires 


Short, ODT Warns 


WASHINGTON.—The nation’s 
truck and bus operators were 
warned by ODT last week that 
there will be a shortage of 
heavy and medium-duty truck 
and bus tires for replacement 
purposes during July, August 
and September. 

Third-quarter tire allocations 
by the Office of the Rubber Di- 
rector, it was stated, are sub- 
stantially below requirements 
on 10-ply-and-over tires in sizes 
7.00 x 20 and up. The supply of 
tires in smaller sizes is adequate. 

The number of tires for origi- 
nal equipment on new vehicles 
in the third quarter is 160,058, 
an increase of about 65 percent 
over the 97,156 tires required 
for this purpose in the second 
quarter. This leaves a total of 
635,887 tires remaining for re- 
placement purposes in the third 
quarter, as compared with a 
total of 577,735 replacement tires 
in the second quarter. Normal 
seasonal increase in replace- 
ment demands between the sec- 
ond and third quarter is at least 
25 percent, ODT said. 


Up from the Sea...& Lucho’ 
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A new and secret weapon until a few 
months ago, the GMC “ Duck”’ has now 
become a valued veteran of invasion cam- 
paigns from Sicily to the South Pacific. 
Part boat and part truck, it combines the 
performance and advantages of both. 
Loaded with fighters, food or fighting 
equipment, it can travel from ship to 
shore, and back again, with a simple shift- 
ing of controls. On land, 
powerful engine and sturdy, six-wheel 


drive chassis carry it over regular * 
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the “‘ Duck’s” 


ah WAR BONDS 1 


road or tough terrain, right along with 
the famous GMC 2% ton, “‘six-by-six” 
Army truck. In the water, chassis and 
tires add stability and seaworthiness to 
the big, buoyant, all-steel hull, making 
for “smooth sailing” in heavy surf and 
high seas. Since earliest colonial wars, 
America’s fighting men have gone Down 
To The Sea In Ships. But World War II 
is the first time that our Soldiers, Sailors 
and Marines have come Up From The 
Sea In Amphibian Trucks! 


GMC TRUCK & COACH DIVISION - GENERAL MOTORS 


Home of Commercial GMC Trucks and GM Coaches. . . 


Volume Producer of GMC Army Trucks and Amphibian‘ Ducks’’ 


TRUCK SECTION 


LONG-DISTANCE motor truck haulers are doing an important job in 


a war-material transport. 
err the 
imited numbers for essential civilian 


operated by Continental Transportation Lines, 


This is best evidenced by the high priority 
se haulers for purchase of heavy-duty trucks now being produced in 


Above is one of the 125 units 


use. 
Pittsburgh. 


HERE IS A truck operated by the Ward Trucking Corp., Altoona, Pa. 
Ward trucks totaling 69 operate on regular runs in Pennsylvania, New York, 


Maryland and New Jersey. 


Subtle Safety Series 


White Cartoons Put Across Message 
In Sugar-Coated Form 


CLEVELAND —One of the 
greatest problems faced by indus- 
trial concerns today is the problem 
of making men safety conscious. 
Unless the need for safety 
measures is well recognized, em- 
ployes have a natural tendency to 
relax their movements and become 
careless, White Motor Co. says. 
How to preach the gospel most ef- 
fectively is the real problem. 


White recently got its message 
of safety across to the employes 
in a subtle, non-preachy fashion 
by using humorous cartoons. The 
cartoons were specially made to 
cover specific conditions and were 
copyrighted. Each was printed on 
heavy color paper, 17x22 inches, 
and used as a poster, with a head- 
line at the top and a brief sentence 
of advice at the bottom. Thus 
they were amusing enough to draw 
the attention and interest of the 
men and women in the plant, and 


Walton Motors 
Moves to New 


9-Story Building 


CHICAGO.—The most important 
wartime move yet made in this 
city occurred last week when Wal- 
ton Motors, Inc., formally opened 
its new Michigan Ave. “motor row” 
headquarters in a five-story and 
basement structure, thereby taking 
its place as the largest Chrysler- 
Plymouth dealer in Chicago. 


Here from Detroit for a press 
gathering that preceded the open- 
ing to the public were S. W. Mun- 
roe, general sales manager, and 
A. G. Batcheller, publicity director, 
of. the Chrysler division. They 
were guests of Joseph Levy, presi- 
dent of Walton Motors, Inc. 

The modern building housing the 
company is at 2301 S. Michigan 
Ave. It was purchased several 
months ago by Levy. Occupying 
70,000 square feet of floor space, the 
new Walton Motors home has been 
completely remodeled. It serves 
also as headquarters for the Wal- 
ton Finance Corp., of which Levy 
is president. 

The first floor is devoted to sales, 
general offices, service entrance 
and quick adjustment department; 
the second and third floor to used 
cars, the fourth to the shop, and 
the fifth to body, fender and paint 
operations. 


once read, they planted a germ of 
caution for the benefit of all. In 
comic style, they depicted plant 
dangers which come from careless- 
ness, and emphasized the ad- 
vantages of obeying rules and 
suggestions. 

As an indication of the situations 
emphasized, the cartoon posters 
warned women employes to wear 
safety hats so their hair wouldn’t 
get caught, showed the danger in 
blocked or damaged fire doors, 
emphasized the potential tragedy 
of slippery floors, showed how 
smoking near inflammable and ex- 
plosive material might jeopardize 
the safety of all, brought out the 
value of safety shoes, pointed to 
the danger of drafts in cold 
weather, showed how strains oc- 
curred from lifting, and how ac- 
cidents might occur on machines 
if guards were not used. The medi- 
cine, in candy-coated form, was 
definitely pleasant to take, and 
none could be offended. 

Each week one of the safety car- 
toon posters was put up on 45 bul- 
letin boards throughout the plant 
where everyone could see. Each 
month one of the best cartoons o 


BEWARE SLIPPERY FLOORS. 


that period was also reproduced 
in the plant paper. 

Although results could not be 
definitely traced to the bulletins, 
there is no question about the@ 
greater amount of safety conscious- 
ness observed in the actions of the 
employes. 
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\—the 4th Dimension 


General Tire’s Big Drive; 


Macfadden 


Campaign 


By Pete Wemhoff 


Campaign 

Launching an intensive trade- 
paper advertising campaign, Gen- 
eral Tire & Rubber Co. is featuring 
General Silent-Bloc, a method of 
isolating vibration in all types of 
machines and motors. Copy will 
start in July, according to Howard 
Dodge, general manager of the 
mechanical goods division, located 
in Wabash, Ind. 


To introduce the device to the 
trade press and to newspapers 
in the Chicago area, Dodge play- 
ed host to 25 writers for the 
principal trade publications at 
Wabash last week. 

Engineers explained the Silent- 
Bloc principal, which has _ been 
long used in Europe to absorb 
vibration of all types. Many appli- 
cations already have been made by 
General in this country for military 
use, such as engine mountings in 
bombers, tanks and trucks; mount- 
ings for airplane radio sets; and 
mountings for tank doors, making 
them easy to open when struck 
by gunfire. 

A newspaper campaign for deal- 
ers has just begun in many cities, 
and a program of dealer sponsored 
programs is being used to back up 
the newspaper advertising. 

The Kraft System of tire renew- 
ing also is being advertised in 
newspapers in selected cities, ac- 
cording to Ralph Harrington, ad- 
vertising manager. 


C-E Shifts - 

Expansion of Campbell-Ewald 
Co. in preparation of the postwar 
business of its clients was an- 

nounced last week 
by H. T. Ewald, 
president of the 
company. Plans 
include the re-es- 
tablishment of a 
Pacific Coast of- 
fice and the addi- 
tion of several 
new members to 
the staff at the 
: home offices in 
a: Detroit. 

Little R. H. Crooker, 
executive vice- 
president and director, will head 
the Pacific Coast operations of the 
company, with headquarters in 
Los Angeles. Crooker, who heads 
the group handling the Chevrolet 
advertising in Detroit, will still 
continue on this account in an ex- 
ecutive capacity, and will also re- 
tain his positions as director and 
executive vice-president of the ad- 

vertising agency. 

Frank McGinnis, who has been 
assistant to Crooker on Chevro- 
let, will head the Detroit group 
on this account. Ewald also an- 
nounced McGinnis’ promotion to 
@ vice-presidency in the organi- 
zation. 

G. (Ted) Little, a member of 
the executive staff of Nash-Kel- 
vinator Corp. in charge of public 


Engineered to Help You Keep 
Vital CARS and TRUCKS 


on the Job No need to remind you 


that rationing has more back of it than 


relations and advertising and 
special assistant to the president, 
has been appointed vice-presi- 
dent and general manager of 
Campbell-Ewald. He will replace 

W. W. Lewis who has resigned. 
Little started 

with Lord & 

Thomas in Los 

Angeles in 1919, 

opened and head- 

ed its Dayton, 

(O.) office in 1935, 


later served in 
the Chicago of- 
fices as a vice- 
president. He 
opened and man- 
aged the Cincin- 
nati offices for 
Roy S. Durstine 
in 1940 and a year later joined 
Nash-Kelvinator. 

Winslow H. Case, a member of 
the staff of Newell-Emmett in New 
York for the last 11 years, returns 
to Campbell-Ewald as a_ vice- 
president and chairman of the plan 
board. Case has been engaged in 
all phases of planning, merchandis- 
ing, copy, art and radio on the 
Chesterfield cigarette account. 

Melvin A. Hollinshead also re- 
turns to Campbell-Ewald as head 
of the radio department, a posi- 
tion he held with this organiza- 
tion several years ago. He was 
with World Broadcasting in New 
York before entering government 
work during the war years, in 
the office of the Co-ordinator of 
Inter-American Affairs. 

Charles F. Greene, who has been 
engaged in newspaper reportorial 
work for approximately 20 years, 
has joined the publicity department 
of the agency. 

These additions to the staff will 
take place early in July, at which 
time the Pacific Coast office will 
also be reopened. 


McGinnis 


Farran Upped 

Charles Farran, account execu- 
tive since 1931 and assistant sec- 
retary and treasurer for the past 
two years, has been elected a vice- 
president and creative director of 
the Griswold-Eshleman Co., Cleve- 
land, according to C. L. Eshleman, 
president and co-founder of the 
advertising agency. 

Farran joined the company in 
1927 after serving as assistant ad- 
vertising manager of Chandler 
Cleveland Motors. He has been 
account executive on the truck and 
bus tire advertising of B. F. Good- 
rich Co. for the past 10 years. 


Biggest Campaign 
Under the slogan “War bonds 
today are job bonds tomorrow,” 
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gas and rubber conservation. You know 
how vital it is to keep in service every 
car and truck now able to roll. You can 
help highway transportation, and help 

our own business, by standardizing on 
AMALIE Pennsylvania Motor Oil—the 


oil that stands 


better because by 


actual test it’s 2@% oilier! Not only is 

AMALIE engineered for good mainte- 

nance, but it’s backed by merchandising : 
plans engineered to build profitable re- AMALIE DIVISION 


peat business for you. See your AM ALIE 


Distributor for timely new sales 
or write Dept. AN. 


Now More Than Ever — 
ieee 


L. SONNEBORN SONS, INC. 

88 Lexington Ave., New York 16, N.Y. 
? Southwestern Distributors: 
Sonneborn Bros., Dallas, Texas. 


helps 


E First... 


Because AMALIE Lasts 


REFINERIES: PETROLIA, PA., AND FRANKLIN, PA. 


PLANT: NUTLEY,N. J. 


SYNTHETIC RUBBER TIRES will 


summer at United States Rubber Co.’s Gillette t 
lant is now being reconverted from ordnance back to tire building, 


This 


be es off the finishing line this 
re 


plant at Eau Claire, Wis. 


and when completed will have a production capacity double its prewar — 
Here, Howard O. Hutchens, plant manager, watches construction operations 


on one of the new buildings. 


Macfadden Publications last week 
launched the most extensive adver- 
tising campaign in its 25-year 
history. The advertisements are ad- 
dressed directly to wage earner 
families and are mainly reprints 
of editorials appearing in the eight 
Macfadden magazines. 


“We are out to sell bonds to 
wage earners,” said Harold A. 
Wise, vice-president and advertis- 
ing director of the Macfadden 
company, “because reserve spend- 
ing power in their hands is the 
best route to postwar prosperity.” 


For the past 10 months the 
Macfadden company has spon- 
sored a series of newspaper mes- 
sages to business, pointing out 
the need for widening the Ameri- 
can standard of living among 
working-class families as a means 
to high level production and em- 
ployment in postwar. 

The campaign, placed through 
the Walter M. Swertfager Co., will 
appear, in addition to the eight 
Macfadden magazines, in leading 
newspapers. It will further be 
merchandized vigorously through 
business papers in an effort to 
spread the basic philosophy of the 
campaign and recruit new users of 
it among other advertisers. 


Kudner Elected 


Schuyler Kudner has been elected 
a vice-president of Arthur Kudner, 
Inc., it is announced by J. H. S. 
Ellis, president. 
Kudner has been 
with the firm 
since its incep- 
tion in 1935 and 
has been in the 
agency field for 
more than a 
decade. 

Brother to the 
late Arthur Kud- 
ner, founder of 
the agency bear- 
ing his name, Kudner 
the new vice- 
president has spent his entire busi- 
ness life in advertising and its re- 
lated industries. He started as a 
reporter on his father’s Lapeer 
(Mich.) newspaper, and later 
worked on the Detroit News.’ 


Beatty Named 
Appointment of William H. 
Beatty as general sales manager 
of the direct mail advertising di- 
vision of R. L. 
Polk & Co., De- 
troit, is an- 
nounced by Julien 
G. Wolfner, Polk 
vice-president. 
Beatty, a for- 
mer Detroit staff 
correspondent for 
the Associated 
Press, for the past 
year has. been 
manager of the 
Detroit office of 
N. W. Ayer & 
Son, Inc., handling automotive ac- 
counts. From 1940 to 1943 he was 
with the Polk organization as head 
of the creative staff of the Direct 
Mail division, having spent several 
years prior to 1940 with Ayer in 
charge of agency sales promotion 
activities. 


Norfolk Dealers 
Ask OPA to 
Alter MPR 540 


NORFOLK, Va.—At a _ special 
meeting of the Norfolk-Ports- 
mouth Dealers Assn. last week, it 
was resolved unanimously that the 
association vigorously protest the 
establishment of price ceilings on 
used cars as being unnecessary 
and unfair. The ceilings, the reso- 
lution said, would result in sub- 
stantial losses to dealers on their 
present inventories and would fur- 
ther result in a definite cutting off 
of supply of used automobiles from 
individuals to dealers and would 
seriously cripple dealers in their 
efforts to remain in business and 
continue to supply transportation 
and render service to the war 
effort. 


In addition, th« resolution said 
that the regulatio. fails to provide 
adequate marku” for a guaranteed 
used automobiie which would en- 
able a dealer to make a fair profit. 


The association said the markup 
should not be less than 3314 per- 
cent, in keeping with common 
trade practice. Further, it was 
said, the regulation fails to pre- 
vide any relief to dealers on tie. 
present inventories. “We believe, 
the association said, “we should 
be entitled to reimbursement by 
the government for the difference 
between ceiling price and dealers 
cost plus a profit of 33% percent 
on all used cars in inventory at the 
time price ceilings was announced. 


“We further suggest that OPA 
amend MPB 540 to provide for 
egistration with local rationing 
boards of all cars in inventory as 
of June 10 in order to protect deal- 
ers on loss that might result on 
this inventory by complying with 
MPR 540 in its present form. 
Dealers should be permitted to sell 
registered inventory cars at their 
Own prices to protect themselves 
against loss.” 
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Bill Extending 
Life of OPA 
Sent to FDR 


WASHINGTON.—Congress com- 
pleted final action last week on 
legislation extending the life of 
wartime price and wage controls 
to June 30, 1945. 

After the House and Senate 
speedily approved a compromise 
bill, President Philip Murray, of 
the CIO, urged Mr. Roosevelt to 
veto the measure, asserting that it 
could be relied upon to continue 
the throttle hold of War Labor 
Board policies on the country’s 
workers. 

“The bill preserves Only a pre- 
tense, not the practice of price con- 
trol,” Murray said. “The authority 
of OPA to impose price ceilings is 
not significantly altered, but its 
power to make anyone comply with 
them has been emasculated.” 

The compromise on the controver- 
sial cotton-price amendments pro- 
vides that no processed commodity 
made from agricultural products 
may be sold at a price less than 
that which will reflect a parity 
price to the producer. 

Henry M. Hart, associate gen- 
eral counsel for the Office of Price 
Administration, said that the effect 
of the compromise might be to 
raise ceilings on some textile items, 
but that “we don’t think the in- 
creases will be serious.” He said 
that any possible inflationary effect 
had been removed. 

An amendment to subject OPA 
regulations to review by federal 
district courts instead of the 
Emergency Court of Appeals, as at 
present, was knocked out. 

However, the new bill sets up 
an OPA review board to hear pro- 
tests against OPA orders and ad- 
vise the price administrator. 

Other changes include: 

Penalties for violations of price 
ceilings are reduced from a mini- 
mum of $50 to $25, or the actual 
amount of overcharge, whichever 
is larger, for merchants who estab- 
lish that the violations are not 
willful or the result of negligence. 

The OPA “highest price line” 
regulation is abolished as to re- 
tailers, but retained as to whole- 
salers and manufacturers. 

OPA itself is authorized to initi- 
ate damage suits for overcharges 
and to purchase evidence. 


Mass. Dealers 
Reelect Officers 


BOSTON.—At the recent annual 
convention of the Massachusetts 
State Automobile Dealers Assn., 
the following officers were unani- 
mously reelected for the term of 
one year: 

Lyle F. Harris, Worcester, presi- 
dent; John J. Cahill, Newton, vice- 
president, and Harold J. Moye, 
Quincy, treasurer and clerk. 

Four new directors elected for a 
term of three years are Herbert 
W. Scott, Holyoke; Maurice Vool- 
verton, Pittsfield; E. I. Ofgant, 
Roxbury, and Clifford W. Day, 
Worcester. 


Georgia Electric Rates Cut 


, ALBANY, Ga.—Automotive concerns 
in Georgia will be benefited by a sav- 
ing on their electrical bills through a 
reduction in rates just announced by 
a re Eevee <o. =e — — 
n oa usiness firms is estimate 

at $895,000 a year. 


dedicated to the late 
Rear Admiral Hl. G. Taylor. 
Detroit Diesel Engine division. 











Industrialists Go GI 


Men Who Build War Weapons Get 
Taste of Soldiers’ Life 


(Continued from Page 2) 


the nation’s leading manufactur- 
ing plants—suffered either colds, 
severe sunburn, aching feet, sore 
muscles or other physical dis- 
comforts, but all were eager to 
see at close range how our 
soldiers live and how they use 
their equipment and supplies. 

Associating informally with the 
industrialists and _ enlightening 
them with answers to their many 
questions about the Army, were 
four generals and scores of other 
high-ranking military officers of 
the Sixth Service Command, Camp 
McCoy and the 76th Division. 
Heading the delegation of indus- 
trialists were executive directors 
of the four state organizations that 
participated: Illinois Manufactur- 
er’s Assn, Automotive Council for 
War Production (Michigan) jointly 
with the Michigan Manufacturers’ 
Assn., Wisconsin Manufacturers’ 
Assn. and Minnesota Employers’ 
Assn. 

While Lieut. Col. Keith Morgan, 
chief of the Management Branch, 
Industrial Service Division, War 
Department Bureau of Public Re- 
lations, stated that “the War De- 
partment has arranged this visit in 
order to keep war industry execu- 
tives informed of the Army’s needs 
and its problems,” the trip also 
was in observance of national “In- 
fantry Day” on June 15, as well as 
the anniversary of the reactivation 
of the 76th Division on June 15, 
1942, at Fort Meade, Md. 


Famed Division 
Born in 1917 


The 76th Infantry Division was 
born in 1917, the first National 
Army Division activated in World 
War I. After seeing action in 
France, it was placed in the re- 
serve when the Armistice was 
signed. Again in this war the 76th 
was the first to be reactivated. 

Because of the early, rapid train- 
ing the division had in this war, 
many of its men were drawn for 
immediate overseas duty in the 
North African invasion. The 76th 
was the first division in the nation 
to give its troops tough hand-to- 
hand combat training known as 
ranger training and it has sent out 
hundreds of its best soldiers to 
the battlefields of the world. 


Its mission as a troop replace- 
ment division now completed, the 
76th again holds its former status 
as a combat division. 

In true army style, industrialists 
were routed out of bed at 5:40 
a.m. They made up their own cot 
beds and were put through a period 


of calisthenics. Although breakfast 
and supper were regular meals 
served in mess halls, dinner con- 
sisted of K ration units, packaged 
meals, which industrialists ate in 
the field. Various marching and 
close order drill exercises, directed 
by regular Army officers, were on 
the program for the business men. 
They witnessed training films and 
heard military leaders. discuss 
problems of warfare. Every piece 
of equipment and type of weapon 
used by the division was individu- 
ally shown to the men and each 
weapon was individually demon- 
strated in action. 


The rugged physical tests that 
the doughboy undergoes were 
shown by members of the divi- 
sion. Bayonet drill, including 
performance on the bayonet as- 
sault course, was disclosed along 
with demonstration of use of the 
grenade. Judo, or hand to hand 
fighting, where the objective is 
to kill the enemy any way a 
soldier can, brought into action 
many types of knives and simi- 
lar weapons, and was a display 
of fighting that helped the visi- 
tors understand better how hard- 
ened and skillful infantrymen 
fight the Axis troops. 

Startling exhibitions of camou- 
flage work were impressive to the 
industrialists, as was the demon- 
stration on the infiltration course 
where troops were seasoned to en- 
dure battle dangers and noises. 
Fully equipped troops, under cross 
fire of live machine gun shells 
whizzing just overhead, wormed 
their way through mud, shell holes, 
barb wire entanglements, exploding 
land mines and other realistic bat- 
tle conditions as part of their in- 
filtration course training. 


Highlight of the tour was the 
realistic attack on a fortified posi- 
tion staged by all units of the divi- 
sion and in which all pieces of 
equipment, weapons, supplies, train- 
ing tactics, etc. that had been 
shown separately to the industrial- 
ists earlier were brought into action. 


Industrialists were transported 
across the thousands of acres of 
camp in trucks and jeeps, moving 
from one training area to another 
in a long convoy. The complete 
schedule of events was run on a 
fixed time table, with never more 
than a couple of minutes variation 
occurring. Radio communication 
was in operation between all units 
of the division throughout the 
camp and mimeographed news bul- 
letins, compiled from radio dis- 
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NO PART OF AN INFANTRY MAN’S training was concealed from the hundreds of Michigan, Wisconsin, Illinois 


and Minnesota industrialists who lived with regular combat troops at Cam 


of the Army. After havin 
given a chance to see a 
a displa 


the ground to capture the pillbox. 


patches picked up by certain units 
of the Signal Corps, were passed 


out to troops and industrialists so 


that they could keep abreast with 
actual overseas operations of Al- 
lied troops on all fronts. 

* * 


Complete Division 
Passes in Review 

The complete division of 15,000 
troops passed in special dismounted 
review before the industrialists and 
high ranking visiting army officers. 
Included among the officers were 
Maj. Gen. H. S. Aurand, Com- 
manding General, Sixth Service 
Command, Chicago; Maj. Gen. Wil- 


been shown each f 
rge scale simulate 

that was the closest thing to real warfare, with 
the mock attack, troeps are skown in the foreground usin 
artillery shells and land mines can be seen 
In the background is a 


ischarging in several places to 


liam Schmidt, division commander| =" 


of the 76th Division; Brig. Gen. F. 
A. Woolfliey, assistant division 
commander, and Brig. Gen. Henry 
Evans, commander of the division 
artillery. 

Despite a terrific wind and rain 
storm that was so devastating that 
it blew down trees and washed out 
or flooded certain areas in and 
around the camp, the review went 
on. The 15,000 troops stood for 
four hours without raincoats and 
with full packs to carry out the 
review, and the industrialists, like- 
wise without protection and some 
of them so drenched that they 
either stripped partially of their 
clothes or went barefoot, remained 
on the huge drill field cheering the 
passing doughboys until they were 
hoarse. 


Typical of the comment of in- 
dustrialists following their un- 
precedented tour was that of Otto 
F. Christenson, of St. Paul, execu- 
tive vice-president of the Minne- 
sota Employers’ Assn. 

Christenson said “the indus- 
trialist has long been cognizant 
of the value of these things he 
makes for our armed forces and 








sell the 
St. Paul 


Truck Patrol! 













Wisconsin, Michigan and Illinois), of 
staff of Camp McCoy itself were 
industrialists at Camp McCoy, 

answer any questions. 


is., 






Maj. Gen. H. 8S. Aurand, commanding 
and next to him Maj. Gen. William 


lived during their visit. 


now he appreciates the oppor- 
tunity to see them in combined 
use under simulated battle condi- 
tions. Just as he knows the 
soldier won’t quit, so will the in- 
dustrialist not quit but instead 
he will increase production and 
do as good as we have seen our 
soldiers do in the field. 

“We are deeply impressed with 
the devotion and skill of our sol- 
diers in the use of the things in- 
dustry has made. We feel it was 
wise for the War Department to 
make it possible for Midwest in- 
dustrialists to have this oppor- 
tunity.” 

Harry F. Wetter, of Holland, 
Mich., assistant general manager 
of the Michigan Manufacturers’ 
Assn., remarked that “this was an 
opportunity we had hoped for.” 


James L. Donnelly and Hans E. 
Lehmann, both of Chicago, officers 
of the Illinois Manufacturers’ Assn., 
together agreed that the oppor- 
tunity to live with and participate 
with the troops was invaluable to 


the industrialists in understanding. 


the part their products play in the 


Ben Fishel Auto Auction Co. 


250 


Every Tuesday, Rain or Shine 


ece of equipment in individual operation, the manufacturers were 
invasion in which all pieces of equipment were joined in force in 
live ammunition being used. Here, during one part of 
a flame thrower on an “enemy” pillbox. 


rotecting smoke screen for more troops that are advanc- 
ing in great waves to help drive the “enemy” back after the pillbox is taken. Hidden by the tall grass are many 
infantry troops who are also helping to take the pillbox by machine gun fire, rifle fire and other weapons. 





THE HIGHEST RANKING officers of the Sixth Service Command (comprising 
resent for the three-day tour of Midwest 
Two of the four generals who entertained the indus- 
trialists are pictured above. Reading from right to left in the front row are 


mander of the 76th Infantry division, with whose troops the industrialists 







McCoy, Wis., for three days as guests 







Exploding 
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the left as infantry troops craw 
























































the 76th Infantry division, and of the 


to welcome the businessmen and to 


eneral, Sixth Service Command, Chicago, 


hmidt (wearing glasses), division com- 


war effort and how well the sol- 
diers are able to use them. 

Industrialists represented factor- 
ies making everything from a cot- 
ter pin to a tank, from a nut to a 
bomber, from window frames to 
boats, and covered all principal 
war production fields. 


Dealer Winerich Returns 


From Army Air Forces 


SAN ANTONIO, Tex. — William 
Winerich, Winerich Motor Sales 
Co. (Studebaker), has received an 
honorable discharge from the Ait 
Forces where he has been serving 
in the quartermaster’s department 
at Kelly Field here, and has re- 
turned to the business founded by 
his father, the late Frank A. Wine- 
rich, a pioneer automobile dealer. 


To Get School Bus 


FAYETTE, Mo.—The Fayette Public 
School District has been authorized by, 
the ODT to purchase a new school bus, 
according to J. E. Sutton, superin- 
tendent of schools. The closing of 
several more rural schools has created 
a requirement for a larger vehicle. 
:The new one will have a capacity 
of 36 persons. 
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This year, more than ever, many highway 
departments will be in need of road main- 
tenance equipment. Any four wheel drive 
truck, new or used, makes a speedy, powerful 
road maintainer when combined with the 


ST. PAUL HYDRAULIC TRUCK PATROL 


Sell the Truck Patrol! Alone or combined 


with a new or used truck it’s a relatively 
small outlay for most highway departments. 
But they may want several! And you can 
also sell them the complete line of Truck 
Patrol attachments, all profitable items. 


For further details please write us. 


SI. PAUL HY 








DRAULIC HOIST COMPANY 


MINNEAPOLIS 14 


MINNESOTA 


at 10:30 a.m. 


200 Used Cars and Trucks on Hand at 
All Times 


For Dealers Only 


WE BUY, SELL OR TRADE 
PHONES: 127--128--591 


2112-14-16 Sycamore, Cairo, Ill. 














HELP WANTED 


MAN WITH IDEAS 


inancially strong, completely 


pquipped plate and sheet metal) 


plant in Metropolitan area offers 
nusual opportunity to man who 
an both suggest products and find 
markets for plant’s potential ca- 
pacity of 5 million dollars annually. 
an fabricate from No. 16 gauge 
to %” any metal and are willing to 
ppend substantial amount of money 
for tooling if necessary. Box 216 
Equity, 113 W. 42nd. St., N. Y. C. 


EXPERIENCED PARTS MANAGER— 
Chevrolet Dealership, Tidewater, Virginia. 
Excellent working conditions, steady po- 
sition, group insurance. Answer in own 
handwriting. State qualifications, salary 
expected, draft status. PENINSULA 
— Co., INC., Hampton, Vir- 

nia. 


ee 
DONE OF THE LARGEST, oldest and best 
established automobile distributors, 1lo- 
cated in a large central California City, 
wants AUTOMOBILE MECHANICS, 
PAINTERS, and UPHOLSTERERS. Also 
experienced parts men. Permanent posi- 
tions for those who can qualify. Box 
684, c/o Automotive News, Detroit 2. 


EXPERIENCED SERVICE MANAGER for 
Oldsmobile Dealership, Lincoln, Nebras- 
ka. State qualifications and references, 
air mail, Lincoln Motor Company, 
Lincoln, Nebraska. 


WANTED: SERVICE TRAVELER to 
cover service matters with distributors 
on new Hydraulic Brake Boosters and 
other automotive equipment. Excellent 
position with good future assured. 
700, c/o Automotive News, Detroit 2. 


AUTOMOBILE BODY AND FENDER 
MAN. Steady employment. Excellent 
working conditions. Come West and 
enjoy the cool Rocky Mountains. Cen- 
tral Chevrolet Co., Grand Junction, 
Colorado. 
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CLASSIFIED WANT AD DE 


aa aching 
Maine 


50,000 


rates 


an estimated 
to California. Low 
for 3 insertions. Cash in 
signed with enn and 
Automotive Detroit 2, 

rh led, 


WANT AD DEPT., 


your 
News 


are 


name 


replies forwar 


1939 Case 4 car Trailer 

1941 Ford Tractor Big 6 

1939 Fruehauf 30 ft. Trailer 

1939 Brockway 160 Tractor 

1935 Brockway 23 Pass. Bus 
Also many others 


U. S. BEST TRUCK SALES 
1689 Bedford Ave. 
Brooklyn, N. Y. 


FOR SALE fourteen tank trailers and 
large late model truck tractors. Phone 
or write VANDEVENTER AUTO SALES, 
717 S. Vandeventer St., St. Louis, Mo. 
Phone FRanklin 1750. 


Box | NEW 2 TON DODGE dump truck, WHA46 


Heil L11 
board 34 x 7, 
HEIGHTS GARAGE, 
Mass. 


three yard body with head- 
ten ply tires. OXFORD 
INC., Auburn, 


TRUCES WANTED 


OREMAN for body repair and paint}|FORD DEALER will purchase new 1944 


Supply 3 references, first letter. 
General Motors dealer, town 17,000 
population. Box 699, c/o Automotive 
News, Detroit 2. 


AUTOMOBILE RADIATOR REPAIR EX- 
PERT. 5% days. Permanent. 50 hrs. 
$68.75. Quint Bros., Inc., Hammond, 
Indiana. 


MOTOR TRUCK REPRESENTATIVE. Are 
you making postwar plans? If you are, 
we are prepared to discuss the filling of 
a position now which will have substan- 
tial postwar possibilities in the great 
Northwest. If you have had experience 
selling motor trucks retail, contacting 
and developing dealers territory, service 
promotion or in other words have had 
a rounded experience in the motor truck 
sales business we can furnish the oppor- 
tunity to the right man for present 
income and future security. Compensa- 
tion commensurate with ability. In first 
letter give age, experience, references 
and picture of self. Reply treated con- 
fidentially. Box 703, c/o Automotive 
News, Detroit 2. 


POSITION WANTED 


BERVICE MANAGER. Married, age 41. 
Progressive, capable all details. Wide ex- 
perience all cars. Al supervision person- 
nel and public. Satisfactory operation 
standards, 100% customer satisfaction. 
Salary, percentage. State offer. P.O. Box 
626, Lansing, Mich. 


shop. 


POSITION WANTED 
Sales Executive. 15 Years with 


eading Motor Car Manufacturer | 


nd 10 years as Division Manager 
in charge Sales, Parts, Accessories, 
anagement, Organization of the 
South and Southeast. Desirous of 
obtaining connection with Auto- 
otive Manufacturer distributing 
product throughout Southeast. Ad- 
dress Box 697, Automotive News. 
correspondence confidential. 


USED CAR 


PRICE CEILING 
FORMS 


ere are the forms you need in 
connection with the Used Car 
Price Ceiling Program. 
Neatly designed and printed—Con- 
orm to OPA specifications. 


Form 610—Warranted Price Tags—tx8 
—heavy card stock: 100, 
$1.25; 200, $2.00; 500, $4.75; 
000, 45. 

Form 611—Not Warranted Price Tags 
—same_ specifications 
prices as above. 


Form 612—Dealer’s Warranty to Cus-| 


tomer—8'*2x7. 100 sheets to 

pad: 100, 85¢; 200, $1.50; 

500, $3.50; 1,000, $6.00. 
Form 613—Certificate of Transfer— 

84exil. 

100, $1.25; 

$4.50; 1,000, 


200, $2.00; 
$38.00. 


For quick delivery send check with | 


order to nearest Norick House. 


NORICK BROTHERS 
P. O. Box 1125, 
Oklahoma City 1, Okla. 
1136 East 44th St. 
Chicago 15, Ill. 


P. O. Box 409 
San Francisco 1, Calif. 


Serving the Automotive Trade 
for a Quarter Century 


and | 


100 sheets to pad: | 
500, | 


| 
| 
| 





| <Ave., Chicago 16, Ill. 


Ford trucks at full retail price. Mail or 
deliver invoices. Lasky Motor Car 
Corporation, 90 Montrose Avenue, 
Brooklyn 6, N. 


NEW TRUCKS 
FOR SALE 


1—GMC 622 Tractor. 


2—DODGE 3 Ton Diesel 
Tractors. | 


5—DODGE 2 Ton Tractors. 7 


2—DODGE 2 Ton COE 
Tractors. 


1—DODGE 1% Ton Long 
Wheelbase Truck. 


1—DODGE % Ton Panel 
Montpelier Body. 


1—DODGE 1% Ton Panel 
Montpelier Body. 


12—DODGE 1% Ton Long 
Wheelbase Trucks. 


ALL TRACTORS AND COE 
TRUCKS HAVE EATON 2 
SPEED REAR AXLES & 

LARGE TIRE. 


Dickinson Motor Co. 
1418 Ave. J. Phone 4644. 
LUBBOCK, TEXAS. 


! 
| 
DEALERSHIP FOR SALE ' 
WESTERN PENNSYLVANIA DEALER- 
SHIP now handling General Motors line. | 
A going concern making good profits! 
right now and will make exceptionally | 
large profits on investment. Box 688, | 
c/o Automotive News, Detroit 2. 


COMPLETE DEALERSHIP FOR SALE— 
Building of brick, concrete, steel, stone 
trim. Chevrolet contract at present time: 
for 300 cars, Buick for 100. City of 
14,000 population, Tennessee. Write Box 
692, c/o Automotive News, Detroit 2. 


DEALERSHIP WANTED 


WANTED SMALL ESTABLISHED DEAL- 
ERSHIP handling Chevrolet. Preferably 
in West or Southwest. Box 693, c/o 
Automotive News, Detroit 2. 


WANTED established dealership in Ohio. 
Box 694, c/o Automotive News, Detroit 2. 


EQUIPMENT WANTED 


SURPLUS REYNOLDS & REYNOLDS 
perpetual customer follow-up board 
48” x 64”, also same make perpetual 
used car control board 48” x 60”. 
Both in excellent condition, $40 each. 
Box 627, c/o Automotive News, 
Detroit 2. 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 


State full particulars. L. 8. JULLIEN, 
1443 P. St., N.W., Washington, 


c. 


WANTED NEW CAR RADIOS, any model. 
Advise quantity available, price wanted, 
etc. Bear Cat Stores, 2325 S. Michigan 


Inc., 
5, D. 


AUTOMOBILE RADIOS — Standard or 
Specific models, any make. Write, wire 
or phone Moto Radio Distributing Com- 
pany, 5732 Baum Blvd:, Pittsburgh 6, 
Penna. 


readers 
TEN CENTS 
advance. 
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AUCTION 


EVERY FRIDAY 
1:30 P.M.— Rain or Shine 
FOR DEALERS ONLY 


Southern Auto 
Auction Mart 
1827 W. Broad, 


Richmond, Virginia 


| Where Buyers and Sellers get 

| together! A big sale of clean 

| cars, all choice merchandise, 
every Friday. 


“The South’s Largest 
Auto Auction Mart” 


| Gilbert Brown, Manager 


| Attend in Person, Write for 
| Particulars or Telephone 5-2847. 


ee ee ee 


Rm ee ee ee 


WANTED: WRECKED OR BURNT cars 
that can be rebuilt. Chevrolet, Ford, 
Plymouth, state description and price, 
within 400 miles. B. F. Curry Company, 
3300 Broadway, New York City. 


HEARSES, FUNERAL CARS or AM- 
BULANCES. Will buy clean 1936 or 
newer models. Henry Von, 3209 Victor, 
Kansas City, Missouri. 


SEVEN PASSENGERS, large fives, limou- 
sines. Any year, prefer Buicks and 
Cadillacs. Cars must be clean and 
prices in line with PRICE CEILING. 
McClintock-Cadillac, Lansing, Michigan. 


USED CARS FOR SALE 


WHOLESALING 1941-42 clean low mileage 
cars. SAM GREENFIELD, Automobile 
merchandiser in Cleveland for over 25 
— E. 142nd. at Kinsman, Longacre 


USED CARS FOR SALE at attractive 
wholesale prices. 150 to 200 used cars 
in stock at all times, others coming in 
daily. 1940, 1941 and 1942 models, a 
few 1939 models. All Makes and 
Models, including several station wagons 
and convertibles. We suggest you in- 
spect these cars and select as many or 
as few as you wish. Excellent and 
prompt loading and shipping facilities to 
any part of the country. CHRYSLER 
PITTSBURGH COMPANY, INC., 5625 
Baum Blvd., Pittsburgh, Pennsylvania. 


er eee eee ee 
1941 CADILLAC 7 PASSENGER limousine 


run 8,000 miles. 
senger straight 
George Motor Co., 60 Shrewsbury St., 
Worcester 4, Mass. Tel. 2-3747. 


BUICK CONVERTIBLE Sport Phaeton. 
1940 model 81-C Limited, radio and 
heater. Beautiful in appearance and 
excellent mechanically. Price $1,695. 
Ferguson-Wells, Inc., 5005 Euclid Ave., 
Cleveland, Ohio. 


1942 Chrysler 7 pas- 
sedan run , 


We buy and 
sell the best 
cars available. 


Phone us for atrial 
shipment. 


We guarantee cars 
to be as described. 


200 cars to select from. 


Phone, Circle 7-4452 
EDWARD MorGAN 


Cor 56th ST., BROADWAY 
NEW YORK CITY 


Manufacturer Wanted 


Owner of patented truck control 
device involving hydraulic actuating 
mechanism, wanted by truck manu- 
facturers for post war standard 
equipment, needs manufacturer to 
build on royalty basis. Give name 
of man to contact when answering. 
Box 702, c/o Automotive News, 
Detroit 2. 
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1000 GOOD CARS 
WITH 
5000 GOOD TIRES 


R.S.EVANS 


World’s Largest Dealer 


| 


Wire — Phone or Write Manager of 
Our Nearest Store 


N. Y. C.: 217 West 57th St., Mr. Nelsen, 
Phone—Circle 7-2298-7 


Phila., Pa.: 909 N. Broad St., Mr. Hough, 
Phone—Stevenson 369 


Atlanta, Ga.: 241 Spring St., Mr. Mill- 
ing, Phon ackson 5661 


Savannah, Ga.: 106 E. Bryan, Mr. Lord, 
Phone—Sav. 8880 


Jacksonville, Fla.: 5th & Main Sts., Mr. 
Marley, Phone—Jack. 5-5522 


Orlando, Fla.: 101 W. Central, 
Evans, Phone—Orlando 5633 


West Palm Beach, Fla.: 301 So. Dixie, 
Mr. Twitty, Phone—WPB 7020 


Tampa, Fia.: 201 So. Tampa, Mr. John- 
son, Phone—Tampa 4465 


Miami, Fla.: 1622 N. E. 2nd Ave., Mr. 
Evans, Phone—Miami 2-8158 


R. S. EVANS BUYS MORE 
SELLS MORE CARS 
EVERY DAY—THAN 

ANY OTHER DEALER 
IN THE U.S.A. 


Mr. 


MISCELLANEOUS 


WE DO CRANKSHAFT GRINDING AND 
METALLIZING. Landis Grinder, 22 x 
72. Complete metallizing outfit, includ- 
ing electric Bonder. JOHN P. HUGHES 
MOTOR CO., Inc., 800 Commerce Street, 
Lynchburg, Virginia. Phone 2304. 


BUSES FOR SALE 


FOR SALE twelve buses, late models. | 
All buses in A-1 condition, good rubber. | 
Dealers protected. Write for list and| 
prices if absolutely interested. Box 698, 
c/o Automotive News, Detroit 2. | 





WE ARE WHOLESALING 
OUR CARS AT 


CEILING PRICES 


OVER 


400 
CARS 


Rail Facilities to all points 
daily arranged by us 


CAPITOL MOTORS, INC. 


Dodge & Plymouth Distributors 


$68 Main Street, Tel. 17-8144 
HARTFORD, CONNECTICUT 


all makes 
all body styles 
all year models 


all cars with 
5 Al tires 


O’MEARA MOTOR CO. 


Ford Dealers 


653 Conn. Boulevard, Tel. 8-2176 
EAST HARTFORD, CONN. 


These two firms have been In business 
ever 25 years. 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 

1942 FORD TUDOR PARTS: Doors, trunk 
lids, upholstery. Stamford Motors, Inc., 
Stamford, Conn. 

CHEVROLET TRUCK CABS to fit 1940 to 
’42. Doors and cushions to fit '40 to '42 
Ford cabs. Box 686, c/o Automotive 
News, Detroit 2. 

WE HAVE NEW 1942 Chevrolet Parts, 
Doors, Trunk Lids, Upholstery, for town 
sedan, 5-passenger coupes, sedan de- 
liveries, half-ton panels. 50% to 80% 
off list. Write for further complete price 
list. Curry Chevrolet, 3300 Broadway, 
New York City. 


PARTS WANTED 


CRANKSHAFT WANTED. A_two-main 
bearing babbitt type crankshaft for an 
early 1940 Bantam, engine No. 64662. 
Box 701, c/o Automotive News, Detroit 2. 


WANTED: DODGE BODY two or four 
door sedan, 1941 or 1942. THORNTON- 
FULLER CO., 1410 N. Broad 5&t., 
Philadelphia, Pa. 


1942 OL SIXTY SEDAN BODY com- 
plete with doors and upholstery. Less 
cowl if damaged. Ranson Sales, Flush- 
ing, Mich. 


RIGHT FRONT DOOR for 1941 or °42 
Ford Fordor sedan, also hood for 1942 
Ford. Box 687, c/o Automotive News, 
Detroit 2. 


Buick. South Shore Buick, Inc., 
75th St., Chicago 19, Illinois. 
6400. 


FOR 194 P26JB PO 

LINER Sedanette, left door less 

stery, good condition, new or _ used. 
Campbell Motors, Florence, Alabama. 


WANTED—ONE BODY COMPLETE any 
type 1941 Roadmaster Buick. Terminal 
217 West Depot St., Knoxville, 


FOURTEEN NEW HUDSON °42 sedans 
for sale, $75 below ceiling F.O.B. Phila., 
Pa. ELEVENTH STREET MOTOR CoO., 
1120 S. 11th St., Philadelphia, Penna. 


NEW CARS for immediate wholesale. 
Nashes and Hudsons. All body styles 
available. Liberal discount. Buy from 
Bogda Downtown Nash Sales, 1018 N. 
Meridian, Indianapolis. 


| 41-61 CUSTOM 2 DR. CADILLAC. Light 


5 U. S. Royals W. 8. W., Best 
radio, air conditioned heater, fog lights, 
back up light, always covered. This is 
a new car, never scratched or repaired. 
10,000 guaranteed miles. $4,000, or next 
best offer. Doc Greiner Motors, Pem- 
berville, Ohio. 


grey, 


1944 Station Wagon Bodies 


Campbell Courier Station Wagon Bodies 


Are Now In Production For The 
Following Passenger Cars: 


1940 — 1941 — 1942 Chevrolet & Plymouth 
1941 — 1942 Ford & Mercury 
1941 — 1942 Pontiac (119” WB ONLY) 


1941 — 1942 Dodge 


EVERY STATION 


& DeSoto 
WAGON 


BODY IS A 1944 MODEL 


For Instructions On 
Cars For Station 


WRITE 


Preparing Passenger 
Wagon Mounting 


NOW: 


MID-STATE BODY CO., INC. 


WATERLOO, N. Y. 











This is an Air 
' Raid Siren... 
It has the loudest 







Mechanical 
Voice in the World. 











A siren so powerful 


its sound waves can 






open a hole through 






It’s the very same 






This is the Engine 
























; Engine that 
that gives the | 
: used to hide 
siren its 
under the 
mighty Power. 
hood of your 
3 Chrysler... 
3. ee mt 


Here are some other war Products of 


Chrysler Division Industrial Engines « Marine Engines 
Marine Tractors « Navy Pontoons « Harbor Tugs « Anti-Aircraft Cannon 


The same Engine \, 


Parts « Tank Engine Assemblies « Tank Parts » Airplane Wing Panels « Fire- 


that’s helping 


Fighting Equipment « Air Raid Sirens « Gun Boxes « Searchlight Reflectors 


H R Y c [ [ K The nation-wide Chrysler 
Dealer Organization 7 


to push our 





tanks toward 


Victory today! 


SAVED offers owners service fa- 





cilities to meet their war- 


time transportation needs. 


» BACK THE ATTACK WITH WAR BONDS! 


